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Mead Committee 
‘Puts Spotlight 


Used car rationing seems far off 
at the moment, according to NADA. 
* * * | 
Looks more than ever now that | 
the first postwar cars will be more 
than just face-lifted jobs. 
* * * 
“Boss” Kettering is willing to bet | 
that the Nazis lost more men 
launching the V-bombs than the | 
weapons killed in England. 
* * * 
Ditto 
I personally fully subscribe to the 
remarks by J. B. McDonald of San 
Francisco, under “Sparks” item 
“Here It Is” dated March 5, and 
want to take this means of thor- 
oughly congratulating him. Fur- 
thermore, let’s head the editorial: 
“You Gotta Stop Kicking Our 
Dog-gone (Real Automobile Dealer) 
Around.”—A. J. Morris, president, 
Troy Buick Co., Troy, N. Y. 
* ok x 


From Riches to Rags 

At his own request, Frank Phil- 
lips, chairman of the Phillips Pe- 
troleum Co., has had his salary re- 
duced from $50,000 per year to $1 
effective last Feb. 1. 

In a letter to his employes, Phil- 
lips explained that he could see 
no reason why the company should 
pay him the high salary when the 


‘On Labor Mess 


But Management Still 
Retains Its Faith in 
Majority of Workers 


By Robert M. Finlay 
Managing Editor 


DETROIT.—The picture 
that the senate Mead investi- 
gation brought out in the open 
here last week—loafing in 


auto plants, general ineffi- 
ciency and interference with man- 
agement—was a somber one for 
auto dealers to contemplate. 

Not only is war production being 
impeded, but the situation holds a 
threat to the peace as well, for the 
auto industry attained its stature 
through production efficiency. 

But while no easy solution ap- 
peared at hand, some saw the 
possibility of time and changed 
conditions linking together with 
present trends to get the indus- 
try back on an efficient footing 
come postwar. 

Meanwhile, the Mead hearings 


cure-alls for inefficiency don’t al- 
ways work. While incentive plans 





government took away all but 
$309.36 in taxes. Income from other 


sources is taken into account. 
* * 7” 


Point of View 

Washington talks of possibly a 
10 to 25 percent cutback in war or- |} 
ders after V-E Day. Auto brass- 
hats point that—if this means a 
10 to 25 percent cut in the use of 
steel, copper, etc., from present 
usage—there’ll be plenty of metal 
for civilian output. 

Production of steel, copper, alum- | 
inum, etc., has increased tremen- 
dously since Pearl Harbor, they 
point out, which means a 10-25 per- 
cent cut in present use of metals 
would free a much larger amount 
for civilians than it would have in} 
1941. 





* 


Unique Arson | 


This isn’t automotive, but it’s a 
swell story (as reported by Variety): 

“A man bought several hundred | 
very expensive cigars and had them | 
insured against fire. After he had 
smoked them all, he put in a claim | 
that they were destroyed by fire. | 
The insurance company refused to | 
pay and the man sued. The judge 
decided that as the company agreed 
to insure the cigars against fire | 
and had given the man a policy it 
was financially responsible. 

“As soon as the man accepted the 
money, the insurance company had 
him arrested on the charge of 
arson.” 


* * 


* * * 


Need More Rubber 

A sharp increase in the 1945-46 
program for production of syn- 
thetic rubber in the United States is 
necessary to meet military and es- 
sential civilian transportation re- 
quirements, it is emphasized by the 
Rubber Reserve So., subsidiary of 
the Reconstruction Finance Corp. 

Production scheduled for 1945 is, 
in round figures, 1,000,000 tons or 
31 percent more than last year, and 
for 1946, 1,200,000 tons, or 58 per- 
cent above 1944 production. 

To reach the wartime goals 
ahead, Rubber Reserve Co. will be 
obliged to increase production to 
130 percent of present capacity. 


In This Issue 


Automotive Washington ....Page 43 
Aircraft News Pp: 
FOB Factory 


often have been found to increase 
production, Timken - Detroit Axle 
officials testified that workers in 
the plant forge refused to pass 
their quotas even though it meant 
more money for them. However, in- 
centive plans have increased pro- 


iduction more often than not and 
jare generally recommended by 


management. 
And the joint labor-management 
committee system, which has been 


|touted by labor as the great “white 


(Continued on Page 6, Col. 1) 


Wis. House OK’s 
Bill to Clarify 
Licensing Law 


MADISON, Wis.—The Wisconsin 
assembly has unanimously passed 


the Wisconsin Automotive Trade | 
| gestions recently submitted to the 


Assn.’s bill clarifying and improv- 
ing state statutes covering protec- 
tion of automobile dealers and 
dealer-factory relations. The bill 
now goes to the state senate. 

The bill was passed in the form 
of a substitute to the original meas- 
ure introduced by the association. 
The substitute incorporated changes 
suggested at public hearings. 

Under the bill, the bonding pro- 
vision for dealers is strengthened, 
with dealers allowed to bond to a 
minimum of $5,000 and a maximum 
of $15,000. 

“With the value of automobiles 
increasing considerably and with 

(Continued on Page 6, Col. 5) 
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| duce noise. 


Only 8 of 26 Groups Now 


DETROIT, MARCH 19, 1945 


300,000TH J EE P — Representing a 
cross-section of U. S. manpower now 
turning out war weapons, a soldier, a 
discharged war veteran and a war 
worker escort the 300,000th Jeep down 
the assembly line at Willys-Overland 
Motors. This ‘milestone’ dates from 
June, 1941, when the Toledo company’s 
— was accepted as standard by the 
Army. 


| AAA Puts Forth 


showed that some of the favorite | 


Its Ideas on 


Future Car 


WASHINGTON. — The fabu- 
lously fancy or ultra-modern auto- 
mobile, designed chiefly for eye 
and sales appeal, will not be given 
garage space by the average mo- 
torist, according to findings of the 
American Automobile Assn. 


The AAA findings, it was stated, 
| constitute the initial installment of 
a continuing study to determine 
| what are the things that the public 
| wants in the car of the future. 


According to H. J. Brunnier, 
| president of the national motoring 
| body, if the car follows normal ex- 
| pectancy and turns out to be what 
the public wants, it will not be 
the “tear-drop vision,” but instead 
it will to a greater extent than 
ever embody basic elements of 
safety, utility, economy and com- 
fort. 

Brunnier cited some AAA sug- 





Society of Automotive. Engineers 
with respect to the postwar car. 
Among these were: 

More durable bumpers, even on 
the sides of cars, but of standard- 
ized heights. 

Improvements in the ventilating | 
system, as well as insulation to re- 


Smoother-bodied car, with greater 
vision front and back. More dur- 
able windshield wipers, and one to 
be placed on the rear window. 

Roomier interior, with adequate | 
space for three passengers, includ- 
ing driver, in the front 

(See AAA, Page 10, Col. 5) 
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Vet Sources Untapped 
While Industry Neglects 
Dealer Mechanic Schools 


Hundreds of Ex-Servicemen Lost Daily to Shops Despite Fact 
Army Will Pay Vets Under Training Programs; 
Dealers, Factories Urged to Act Now 


By Jack Weed 
Service Editor 

DETROIT.—Dealers must look to returned World War II 
veterans to replace the mechanics they will lose when Selec- 
tive Service takes its quota of 2-A and 2-B mechanics that 
are now deferred because of their being employed in an 
essential industry. Incomplete surveys indicate that the deal- 
er service shops will lose from 15 to 20 percent of their me- 
chanics if the proposed 65 percent of all men between age 
26 and 33 in this classification are taken in the spring draft. 

Automobile dealer associations at the national, state and 

city levels can do much to offset the effects of this new 

draft order, if they will immediately set up machinery to 

recruit discharged veterans and make provision for a re- 

fresher-course training program. 


Some dealer associations are already working on such pro- 
grams. Connecticut Automotive Trade Assn. has such a pro- 
gram in operation, and veterans are already working in 
dealer shops as apprentice trainees. Rhode Island Automo- 
bile Dealers Assn. is now cooperating with the Veterans 
Administration in working out details, looking to the estab- 
lishment of an immediate program in that state. 

The vehicle manufacturers are not only studying the 
problem from the standpoint of how they can participate 
from an all-industry standpoint, but also how this partici- 
pation can be utilized to include provisions that will meet 
the desires and needs of each dealer group representing a 
particular make of vehicle. 


It is felt by a factory group which visited the automotive 
training program now in operation at the convalescent di- 
vision of Percy Jones Hospital, Battle Creek, Mich., last 
week that little if anything can be added to that program 
to accomplish the objective of the medical officers in 
charge, but that the industry should develop at least four 
minimum all-industry training programs. 


These courses would include (1) a refresher course for 
the GI who had automotive experience before he went into 
the service or who had been trained in automotive mainte- 
nance by the military; (2) a vocational training program 


for the serviceman who has mechanical ability; (3) an ap- 
(Continued on Page 10, Col. 4) 


Excessive Repair Charges 


Target of OPA Action 


WASHINGTON.—Preliminary ac- |“‘frozen” to their highest March, 


| 
seat. |Office of Price Administration last 





Eligible for New Cars 


WASHINGTON. — Eligibility for 
new 1942 automobiles was restricted 
further last week by the Office of 
Price Administration. 

For the list of 26 groups hereto- 
fore eligible for new 1942 cars, OPA 
substituted a list of eight. Mainly, 
the change eliminates home-to- 


work driving as a qualification for | 


a new car. 
All of the groups eliminated from 


a used 1942 car that he transferred 
|to another person when he entered 
|the armed forces. 

The provision applies, however, 
only in cases where the person 
who received the car from the 
veteran is not using it for a pur- 
pose for which another new or 
used 1942 car could be obtained. 

| Need and serviceability tests for 


| ear, to re-register in his own name 


the new-car eligibility list will be | establishing eligibility for both new 
| eligible for used 1942 cars. Of spe-| and used 1942 cars have been made 
| cial interest to veterans is a pro-| more restrictive. A car is consid- 
|vision allowing a_ veteran, even | ered unserviceable only if vital 
| though he is not eligible for a 1942 (Continued on Page 10, Col. 1) 





tion in a program designed to curb 
excessive charges to the public for 
repairs to automobiles, farm equip- 
ment and to household and other 
appliances was announced by the 


week. 

Authority has been granted OPA’s 
nine regional offices, effective to- 
day (March 19) to require repair 
shops for these equipment groups 
that charge an hourly rate to cus- 
tomers to give detailed invoices in 
all cases and to keep detailed time 
records. 

These two requirements, it was 
stated, will provide a check on time 
charged customers against time ac- 
tually used on the repair jgbs. 
Where an unreasonable discrepancy 
is found to exist between the two 
totals, 
measures will be taken. 


OPA said that complaints had | 


been received over a considerable 
period that some repair shops, par- 
ticularly those for household appli- 
ance repairs, are charging exorbi- 
tant prices. 

Repair prices generally are 


appropriate enforcement | 


1942, levels at present, under the 
services regulation. 

One of the chief methods used to 
obtain higher prices than allowed 
under the prevailing “freeze” ceil- 
ings has been to charge for more 
time than actually spent on the re- 
pairs, OPA said, and any action 
that might be taken by OPA field 
offices under the authority granted 
today would be confined to estab- 
lishments that use an hourly rate 
in pricing any of the services they 
supply. 

The uniform pattern decided up- 
|on for use in any area action issued 
| by OPA field offices sets forth these 
two requirements: 

1. Detailed invoices must be sup- 

(See REPAIRS, Page 6, Col. 1) 
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WASHINGTON. — Front hood 
handles by Chrysler; Tung-Sol 
bulbs; Firestone brake and lining 
sets for Chevrolet trucks; Dodge 
running board brackets, axles, pis- 
ton rings, brake drums and count- 
less other automotive parts are list- 
ed in Issue No. 4 (just off) of “The 
Surplus Reporter” for Division No. 
4 of the Office of Surplus Property 
of the U. S. Treasury Dept. 

There is only one 1936-39 Chev- 
rolet oil pressure gauge in Region 
3, while there is listed 43,031 gal- 
lons of hydraulic fluid in one in- 
stance in Region 7, and 87,554 “new 
Ford-gasket, filler, bushing, straps 
and washers” in Region 11. 

All of these items, all new, with 
some described as “shelfworn,” are 
to go on sale on and after March 26 
by the Office of Surplus Property. 


NAM Asks U.S. 
To Lift Curbs on 


Conversion Plans 


NEW YORK.— Lifting of the 
government taboo on reconver- 
sion talk and preparations was 
urged Saturday by Ira Mosher, 
president of the National Assn. 
of Manufacturers, in a signed 
editorial published in the NAM 
News. 

“If industry, which has been 
responsible for its share of the 
jobs heretofore in this country, 
and which has been a prime 
mover of prosperity, is not al- 
lowed to prepare for V-E Day 
and for eventual peace,” Mosher 
warned, “the penalty of unpre- 
paredness, which is failure, will 
be paid not only by industry, but 
by society as a whole. 

“To say that we may not think 
or talk of reconversion now is to 
sentence us to a peacetime de- 
fault in our responsibilities which 
might put the whole economic 
system in the hands of the gov- 
ernment. Such a sentence would 
disestablish us in advance. 

“Therefore, let us get busy on 
our preparations for reconver- 
sion.” 






News 


In Brief 


Neb. Bill Near Vote 

LINCOLN, Neb.—The Nebraska 
dealer licensing bill was ordered 
up Friday for third reading and 
final passage, which is expected 
to be about March 22. Anti-coer- 
cion sections were retained with- 
out change. Attempt to eliminate 
from measure provisions requir- 
ing a $2,500 dealer bond was de- 
feated. 


Ban on Crude 

DETROIT.—Prohibition on the 
use of crude rubber for truck 
tubes within six weeks was an- 
nounced last week by the regional 
WLB here. Beginning April 1 
truck tubes must be made of syn- 
thetic rubber. 





A SMALL TIRE, which has been preheated electronically, is read 
at Firestone Tire and Rubber C 


into a steam mold 


Giant Parts Sale 


U. S. Surplus Office Opens Market March 26 
For Thousands of Items 
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Interested buyers are advised by 
“The Surplus Reporter” to contact 
at once the automotive division of 
the regional office in which the 
property is located, as shown by 
the listing, to obtain bid forms and 
additional information. 


Items listed for sale are located 
in all districts from Region 2 to 
Region 11. Region 10, San Fran- 
cisco, offers the fewest number of 
items, 900. each of Dodge, Ford, 
GMC, Studebaker, and Interna- 
tional axle assemblies, used. Re- 
gion No. 7, Fort Worth, apparently 
has the longest list, with Washing- 
ton, Denver and Kansas City next 
in the order named. 

Regions offering parts, and the 
cities in which the surplus property 
offices are located are: Region 2: 
New York City, 350 Fifth Ave.; No. 
3: Washington, 499 Pennsylvania 
Ave. No. 4: Cincinnati, O. No. 5: 
Chicago, 209 South La Salle; No. 6: 
Atlanta, 20 Houston St., N. E. No. 
7; Fort Worth, 609 Anderson Bldg. 
No. 8: Kansas City, 2605 Walnut 
St. No. 9: Denver, 1030 15th St. No. 
10: San Francisco, 30 Van Ness 
Ave. No. 11; Seattle, 200 Fifth Ave. 

In writing, the address should be: 
The Office of Surplus Property 


* * #8 


384,000 Engine Parts 
On Sale in Midwest 


CHICAGO.WRepresented as a 
move for “easing the existing short- 
age of replacement parts for auto- 
motive trucks,” the Treasury office 
of surplus property last week of- 
fered 384,852 new engine parts for 
sale to dealers. 

The parts, manufactured for four- 
ton 6 by 6 Diamond T trucks, had 
been stored in the Milwaukee area. 
Included were gasket sets; cylinder 
head, water pump and oil pump 
gaskets; bushings, radiator and 
thermostat hose; air compressor 
pistons, valve seat inserts, and mis- 
cellaneous other parts for current 
use, such as a variety of nuts, bolts, 
etc. 

Also offered in the Midwest were 
6,000 truck parts from different 
manufacturers, as well as two 
brake test machines, lubrication ac- 
cessories, V belts, and other items. 


Parker Heads 
OPA Auto Unit 


WASHINGTON. — The Office of 
Price Administration late last week 
announced the appointment of 
Fred L. Parker as director of its 
fuel and automotive rationing divi- 
sion, succeeding John G. Neukom, 
recently named director of OPA’s 
office of board management. 


OPA’s fuel and automotive divi- 
sion handles the rationing of gaso- 
line, fuel oil, stoves, automobiles, 
tires, and in the Pacific Northwest 
only, solid fuels. Parker took over 
his new duties as division director 
March 15, after having been asso- 
ciate director of fuel and automo- 
tive rationing since the two com- 
modity divisions were consolidated 
last fall. 


to be put 
0. Ross Lee takes a com- 


pleted tire out of the mold as Marty Bailey brings him the preheated one. 









MASS PRODUCTION of Helicopters on Nash assembly 
ictures ever made of a helicopter assembly line, R-6 models being built 


first 


line. In one of the 


for the Army Air Forces are shown in the Detroit plant of Nash- Kelvinator 


Corp. Production of the new 
them for reconnaissance missions and 
rooned rsonnel from 
inaccessible areas. Ligh 
carry wounded or ‘‘extra’’ passengers. 





WASHINGTON. — Local OPA 
enforcement agents who are ac- 
cusing dealers as MPR-540 vio- 
lators for used-car trades below 
the “as is” price are overstepping 





Dealer Is Winner 
In Warranty 


Suit by OPA 


NEWPORT NEWS, Va.—In a 
significant case involving the war- 
ranty section MPR 540, Justice 
John W. Massey, of the civil court 
here, ruled against OPA in its suit 
for $633 against Coffer Motor Sales. 

OPA started the suit when it 
found that a $211.50 repair bill had 
been entered on a used car which a 
Navy officer had purchased at war- 
ranty prices. OPA contended that 
a car requiring $211.50 in repairs 
should have been sold at “as is” 
price rather than warranty. 


“It should be noted,” Justice Mas- 
sey said, “that there is no provision 
requiring cars sold with a warranty 
to be repaired, reconditioned or re- 
built and that the warranty is in 
the conjunctive covering both the 
condition of the car at the time 
sold and subsequent defects as lim- 
ited by the regulation.” 

He cited the fact that the regula- 
tion calls only for the car to be in 
good operating condition and to re- 
main so under normal use for 30 
days or a thousand miles, and that 
if such car is not in good operating 
condition and shall require repairs, 
the dealer must cover half the ex- 
pense. 


The Navy officer had not com- 
plained about the repair bill and 
had refused to enter the suit him- 
self. 


As reported by the Automotive 
Trade Assn. of Virginia, the pur- 
chaser returned to Coffer Motor 
within the warranty period with a 
list of repairs and adjustments he 
wanted made, including correction 
of the oil pressure, reline brakes, 
clutch, rebuilt motor, etc. A friend- 
ly agreement was reached whereby 
the car would be put in the best 
condition for a used car of the year 
for a total of $211.50, of which the 
purchaser agreed to pay half. 


Noting the repair bill in a routine 
check, OPA sought to have the pur- 
chaser file suit for treble damages. 
Since the purchaser was satisfied, 
he refused and OPA filed the suit 
on its own. 


It developed at the hearing that 
every cent of the $105.50 that Coffer 
Motor received for the repairs, plus 
$26 of its own, went to another 
dealer for the purchase of a rebuilt 
motor and parts and that Coffer ab- 
sorbed all labor costs, an item of 
expense (less the amount contem- 
plated for bringing up the oil pres- 
sure, which was agreed to separate- 
ly from the other repairs) never 
contemplated, in accordance with 
dealer interpretation in OPA reg- 
ulations. 


OPA Warns Agents 


National Office Admits Local Over policing 
In ‘As Is’ Price Accusations 


are at work. Loop is known familiar! 


aircraft started last September. The Army uses 
also for transporting wounded or ma- 
ungles, mountains, the high seas and other normally 
weight capsules attached to the sides of helicopters, 






their legal bounds, the national 
OPA admitted last week. 

Denying that the “as is” in- 
terpretation of the regulation was 
its official view, the national OPA 
informed NADA that no instruc- 
tions to that effect had been for- 
warded to local offices. 

The ruling states that it shall 
be a violation “where there is an 
exchange, transfer or trade-in, to 
require him (the purchaser) to 
accept an allowance for the ve- 


hicle, . . . below its REASON- 
ABLE VALUE.” 
Thus the individual dealer’s 


judgment is still the only yard- 
stick for determining a _ car’s 
value, NADA explained. It was 
emphasized that the ruling con- 
tains no reference to “as is” 
value. 

The determination of “reason- 
able value” must be applied to 
individual cases, at least until 
such time as the regulation itself 
provides a measuring stick to de- 
termine what is and what is not 
“reasonable value,” NADA said. 

The association added that deal- 
ers should carefully determine in 
their own minds whether a 
transaction being criticized by 
OPA enforcement agents is in 
fact reasonable and justifiable. 
Individual circumstances will 
control each case and dealers 
should not feel under an obliga- 
tion to make a quick settlement 
if they are satisfied that they can 
justify the transaction in the 
light of normal trade proce- 
dures,” NADA said. 


New R. I. Taxes Urged 


Rhode Island’s State Tax Survey com- 
mission, which was named early in Janu- 
ary by Gov. J. Howard McGrath to study 
the state’s revenue needs, has recom- 
mended new taxes estimated to yield $5,- 
300,000 in additional revenue. The com- 
mission’s report was made public by the 
governor without comment. 








Dealer License 
Bill Amended 
In North Dakota 


BISMARCK, N. D.—North Da- 
kota’s dealer licensing code of 1943 
has been amended by the legislative 
assembly, providing definitions of 
established places of business, fa- 
cilities, and license fees and for the 
cancellation of licenses by the reg- 
istrar. 

The measure was sponsored by 
the North Dakota Motor Trades 
Assn. 

In addition, the bill provides that 
a certificate of title be delivered by 
the seller within 10 days after the 
sale. 

The dealer must have or have the 
use of facilities and equipment for 
the maintenance, servicing and re- 
pair. 

An established place of business 
is defined as a permanent, enclosed 
building or structure either owned 
in fee or leased, at which a perma- 
nent business of dealing in motor 
vehicles will be carried on as such 
in good faith and not for the pur- 
pose of evading the act. 


The place of business shall not 
mean residences, tents, temporary 
stands or other temporary quarters, 
nor permanent quarters occupied 
pursuant to any temporary ar- 
rangement. 


When a licensee desires to move 
to a new location from the estab- 
lished place of business occupied 
when the license is granted, he 
must first obtain permission from 
the registrar. 

The registrar may cancel a li- 
cense when a dealer has violated 
any of the requirements of the 
code, or has been convicted of a 
felony or has ceased to have an 
established place of business. 

The license fee is set at $25 a 
year, with additional dealer num- 
ber plates at $5 a set. Such plates 
may be used on any car owned by 
the dealer and used in his business, 
but shall be used on used cars only 
when such cars are used for dem- 
onstration purposes. 


Dr. Cadwell Upped 
By U.S. Rubber 


DETROIT. — Dr. Sidney M. Cad- 
well has been appointed an assist- 
ant general manager of United 
States Rubber 
Co.’s tire division 
with headquarters 
here, it is an- 
nounced by J. W. 
McGovern, gen- 
eral manager. 

In his new post, 
Dr. Cadwell will 
be responsible for 
production, devel- 
opment and tire 
engineering at the 
company’s five 
major tire and 
tube plants in Detroit, Eau Claire, 
Wis., Los Angeles, Chicopee Falls, 
Mass., and Indianapolis. 

Howard N. Hawkes will continue 
as assistant general manager of the 
tire division with headquarters at 
New York. Hawkes will be respon- 
sible for all sales activities of the 





Dr. Cadwell 


! division. 





WELDING LOOP at Cadillac where 
welders to reach every section with convenience and efficiency. This 


taken during a lunch period because 


of the obscuring smoke when 
y a 


M-24 tank hulls revolve slowly to enable 
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he welders 
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i column gets numerous let- 
ters from automobile dealers ex- 
plaining the deplorable condition of 
the used car market. Most of them 
blame the OPA. Let’s look at the 
situation pointedly. The complaints 
are more than justified. The used 
car markets are in a mess. Let’s 
see who is to blame. 


In the first place, we are in an 
all-out war; we are fighting for 
our very life. We are devoting all 
of our production facilities to the 
war effort—not to consumer 
goods. Isn’t it the war which has 
disturbed our situation? The OPA 
is merely a government agency 
which is attempting to control 
price and rationing scarcities. 
This nation is in the greatest war 
in the history of the world. In 
spite of lack of experience, this 
agency has kept the nation, eco- 
nomically, on a pretty even keel. 
The value of the dollar has been 
depreciated less than in any of 
our previous wars. So far we have 
avoided the pitfalls of inflation 
which every nation has suffered 
as an aftermath of war. We must 
not allow our politics to prejudice 
this effort. Any administration in 
power would be remiss if it did not 
attempt this job. The public, in- 
cluding automobile dealers, is con- 
vinced of the need for price and 
rationing controls, and wants to 
see these controls actually work. 
The public demands that when 
such regulations are not working, 
the government take steps to 
make them function. OPA, of 
course, is responsible for writing 
the regulation in the first place. 


Just Among 
Dealers 


Cart H. WatuericH (Chrysler- 
Plymouth), Indianapolis, was born 
in Sigourney, Ia., not long enough 
ago to be a pa- 
triot, but early 
enough to have 
reached the stage 
where he _ uses 
rare good judg- 
ment based upon 
mature experi- 
ence. He started 
with the Over- 
land Automobile 
Co. in 1907 when 
that factory was 
still located in In- 
dianapolis. In 1919 
he became a Dodge dealer. He or- 
ganized his present company in 1921 
and took on the Chrysler-Plymouth 
line. At present he is director and 
regional vice-president for NADA, 
1944 chairman of the Resolutions 
committee and a member of the 
Postwar Planning committee. Wal- 
lerich has been president, vice- 
president and treasurer of the In- 
dianapolis Auto Trade Assn. He is 
a past director of the Indianapolis 
Chamber of Commerce, Better 
Business Bureau and the Asso- 
ciated Employers. During World 
War I, Carl was at Washington 
purchasing motor vehicles and 
equipment for the Army. 


* 


Greorce M. Berry (Packard), St. 
Louis, was born Nov. 4, 1880, in 
Danbury, Conn. George is one of 
the members of 
the retailing trade 
who started as a 
dealer, made good 
with the factory, 
returned to his 
original love. His 
initial experience 
in the _ business 
was in 1900 when 
he entered it as a 
salesman and re- 
pairman, a job 
which was usual- 
ly combined in 
those early years. For many years 
he was an executive in the Rambler 
plant at Kenosha, after which time 


(Continued on Page 20, Col. 1) 
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Also, they are responsible for the 
enforcement of the regulation. 


+ * 
OPA Enforcement 
Ineffectual 


2 BE SUCCESSFUL, all regula- 
tions need, first, the cooperation 
of the trade in the preparation of 
that regulation; second, the coop- 
eration and understanding of the 
public to make them actually work. 
The OPA has considered the trade 
in the preparation of the regula- 
tion, as evidenced by the fact that 
while it has been in existence since 
July 10 last year, five amendments 
have already been issued. It is 
probable that more amendments 
are needed to improve the basic 
regulation. The most prevalent crit- 
icism is the haphazard and ineffec- 
tual floundering in enforcement, 
and the claim that the attorneys in 
the various OPA district offices 
have been grossly unfair in not 
only their investigation policies, but 
in their determination of whom to 
select for investigation and which 
factors of the trade should be over- 
looked. 


Any government regulation, of 
course, is an artificial edict. Ad- 
mittedly, it cannot substitute for 
natural laws. There are bound to 
be maladjustments. All these’ reg- 
ulations are written to protect the 
interest of the community-at- 
large. We have to momentarily 
forget ourselves as automobile 
dealers, and consider the welfare 
of the nation. And when we con- 
sider the welfare of the nation 
and its need for automobiles as 
the most important time-and- 
place utility of our domestic 
economy, then we come right 
back to automobile dealers. The 
nation needs automobile dealers 
desperately. No new cars have 
been made for three years and we 
have to preserve, to the greatest 
possible extent, the automobiles 
now in use to prevent a critical 
breakdown of our transportation. 
Such an occurrence would be 
fatal. Automobile dealers are es- 
sential in keeping this transpor- 
tation going, and therefore, in 
public interest, they must be con- 
sidered in any regulation affect- 
ing automobiles. 

The claim is that the regulation 
is such that used cars are by-pass- 
ing automobile dealers. Not going 
through automobile dealers for re- 
sale means cars are not being re- 
conditioned before they are passed 
on to the new owner. The nation 
can ill afford this wasteful deteri- 
oration of used cars until new-car 
production is authorized. 

* * x 


Prewar Division 
And Now 


prenare a little history would 
give us a better understanding 
of the situation from the stand- 


point of the government, the auto- | 


mobile dealer, and the public. Be- 
fore the war, half of the used cars 
were sold by individual owners di- 
rectly to another owner. Forty per- 
cent was sold by franchised deal- 
ers. Ten percent was sold by exclu- 
sive used car dealers. Let’s review 
now the reasons governing that 
condition. Before the war, the 
greatest source of used cars were 
trade-ins on new cars and, of 
course, franchised dealers came in- 
to possession of that stock. The ex- 
clusive used car dealer’s source of 


_|supply was from franchised deal- 


ers’ over-balanced used car stocks, | 
or from new-car dealers who, as a 
policy, wholesaled their used car 
stocks. They also bought a few cars 
directly from individuals. The cars 
which exclusive dealers bought 
from individuals consisted mostly 
of distressed merchandise —cars 
owned by people who, through a 
bad turn of circumstances, had to 
cash in their cars. The price offered 
the owner was usually so low that 
the individual who wanted to dis- 
(Continued on Page 56, Col. 1) 


Dealers in Uniform 
(One of a Series) 





During the absence of CAPT. 
M. F. BROTHERTON, Chrysler 
dealer of Walla Walla, Wash.., 
in the Armed Forces, Mrs. 
\Brotherton is making a fine 
job of running the business. 
\Mrs. Brotherton is known as 
“Dynamite.” 
| Capt. Brotherton is with an 
Ordnance M.A.M. Company 
and is stationed with the 
‘United States forces operat- 
ing on the Western Front. 





N. C. Committee 
Postpones Bill on 


Dealer Regulation 


RALEIGH, N. C.—Consideration 
of a senate bill and a house judi- 
ciary substitute bill to provide 
regulation of motor vehicle dealers 
and salesmen has been indefinitely 
postponed here by the judiciary 
committee. 

Rep. Robert Burns, of Person, at- 
tacked both the senate bill and the 
committee substitute, declaring that 
the proposals were “against the 
fundamental principle of free en- 
terprise.” He contended that such 
regulation would spread into all 
channels of business and trade in 
the state. Present laws, he pointed 
out, contain no such regulation of 
simple trade. 


Opposition also was expressed by 
Rep. W. Frank Taylor, of Wayne, 
who warned that passage of the 
legislation would “launch some- 
thing we have never done before.” 

He asserted the senate proposal 
would place in the hands of one 
man the power to say who should 
go into the automobile business. 
Reps. John Kerr jr., of Warren, and 
Robert Moseley, of Guilford, also 
opposed the proposed regulatory 
legislation. 
| A motion to kill both measures 
was lost, after which the chairman 
|of the subcommittee, Rep. George 





substitute be reported with preju- 
| dice. A substitute motion, by Rep. 
| John Q. LeGrand, of New Hanover, 
|that both measures be postponed 
indefinitely was carried. 


For America’s Future—For Your 


Future — BUY WAR BONDS. 





Uzzell, of Rowan, moved that the} 


Offered in R. I. Legislature 








Industry’s Interest Aroused... 


OPA Proposal to Reduce 
Discounts Under Study 


WASHINGTON .—OPA’s an- 
nouncement of standards to be 
used in determining whether whole- 
salers and retailers will be required 
to absorb their suppliers’ price in- 
creases instead of passing them on 
to consumers, has aroused keen in- 
terest in the auto industry. 

Briefly the plan contemplates 
holding industries and trades to 
their average peacetime profits. Un- 
der no circumstances, it was said, 
would either a trade or industry be 
asked to accept less than its peace- 
time returns before taxes and ex- 
cess profits. 

While the auto industry was not 
mentioned specifically, there is no 
question in the minds of dealers 
that they are going to be asked to 
help absorb increased costs of pro- 
duction, according to a report on 
the recent NADA executive com- 


NADA Will Seek 
More Changes in 
MPR 540, 165 


WASHINGTON.—NADA’s execu- 
tive committee considered OPA 
regulations 540 and 165 at length 
last week and decided to seek fur- 
ther conferences with OPA officials 
on proposed changes. 

Ben Wright, the new head of the 
Membership committee, gave the 
Executive committee a pep talk 
on the necessity for enlisting deal- 
ers as a national organization 
rather than as individual members. 

R. C. Jones, of Reading, Pa., first 
vice-president, was placed in charge 
of the association’s magazine and 
publicity committee. Various plans 
for getting more information about 
detailed association activities to 


members are under consideration. 








Dealers Attack 
Black Market 
. 

In Springfield 
SPRINGFIELD, Ill. — Springfield 
Auto Dealers Assn. has launched 
an advertising attack on used car 
black market operators, in a cur- 
rent series of ads running every 
Sunday in the I1linois State Journal- 
Register. 

Theme of the ads is the danger 
involved in violating OPA regula- 
tions, pointing out that the buyer 
and seller are both responsible for 
a proper transaction. 

The public is urged, in the ads, 
to trade with members of the asso- 
ciation, pointing out that reputable 
dealers stand back of every war- 


ranty and abide by all regulations 
set by the OPA. 








Anti-Diversion Law Again 


A constitutional amendment to 


| outlaw highway fund diversion has 


been introduced in the Rhode Is- 
land legislature by Senator William 
B. Sweeney, Warwick Republican, 
who has unsuccessfully sponsored 
similar proposals in past sessions. 


On the House... 


Rhine bridgehead sent Washington optimism to new high; best bet 
is German collapse by mid-summer at the latest, with some new cars 


perhaps before end of year. . 


. . New Texas Used Car Dealers Assn., 


919 Henderson, Fort Worth, wants to contact other used car groups 
for purpose of uniformity of effort... . 
Auto Trade Assn. of Virginia has just issued a nifty yearbook, 
containing 114 pages chuck full of info on state’s dealers, registra- 
tions, population, licensing law text, etc.; congrats to Johnny 


Raine, g.m. . 


.. Paul Graves of Detroit association, warns dealers 


that some insurance companies are now telling dealers that, 
should the cost to rebuild a damaged vehicle be greater than the 
cost of replacing with new parts, the dealer will have to look to 
customer for the difference; “don’t let ’em get away with it,” 


Paul advises... . 


House Bill 146, now before Pa. legislature, re-defines “dealer,” pro- 





vides for specially indentified registration plates for new car dealers, 
exclusive used car dealers and miscellaneous automotive merchants. 
... Glenn Atcheson, g.m. of Minnesota association, is grateful for 
dealer support in battle against H. F. 577, a bill to license mechanics. 


—Prte WEMHOFF 






mittee meeting. The committee is 
giving the plan careful consider- 
ation. 

Extensive calculations by OPA 
have convinced it that both manu- 
facturers and sellers have profited 
to such an extent during the war 
that they can stand _ substantial 
cuts. All surveys have been made 
on industry and trade-wide basis. 
Every class of trade is included. 
The report to the Senate commit- 
tee did not deal specifically with 
automobiles, but they were men- 
tioned. 






Stiff Penalties 
Asked in R. I. 


Licensing Act 


PROVIDENCE, R. I.—Stringent 
penalty provisions would be writ- 
ten into Rhode Island’s 1944 auto- 
mobile dealer licensing act under 
a bill introduced in the State Leg- 
islature here. 


Introduced at the same time was 
a bill to amend the licensing act to 
provide special number plates for 
certain classes of commercial oper- 
ators who cannot qualify as deal- 
ers. 


Eligible for the special plates 
would be those engaged in manu- 
facturing motor vehicle bodies or 
tops or repairing or reconditioning 
motot vehicles, trailers or semi- 
trailers, or those in a business re- 
quiring repossession of motor ve- 
hicles, trailers or semi-trailers. 
They would be required to file evi- 
dence of financial responsibility. 

State Motor Vehicle Registrar 
Laure B. Lussier requested both 
measures. The bills were referred 
to the judiciary committees of the 
respective houses. 

Ferrara’s bill would impose fines 
of $50 to $100, or imprisonment of 
10 to 30 days, or both, for first 
offense violations of the licensing 
act, and fines of $100 to $1,000, or 
imprisonment of 30 days to six 
months, or both, for second offense 
violations. 


N. J. Dealers 


Name Ranere 
As President 


NEWARK, N. J.—Peter T. Ra- 
nere was elected president of the N. 
J. Automotive Trade Assn. at a re- 
cent meeting of the organization 
here. Other officers elected at the 
meeting include Martin J. Moore, 
first vice-president, Fred Weigel, 
second vice-president, William C. 
Marchese, third vice - president, 
John A. McCrane, treasurer, and 
William L. Mallon, secretary. 

Trustees elected for this year in- 
clude Harry Leiby, Peter T. Ra- 
nere, Al DeMassi, Thomas B. Mc- 
Guire, Robert McQuaid, Fred Wei- 
gel, H. Morgan Hatch, Stewart Hol- 
man. 

F. Earl Rickard, C. E. Fisher, 
Edward Rabidoux, D. E. Lane, W. 
L. Mallon, S. D. Waddell, John M. 
Kramer, Albert J. Ruckle, Harold 
E. Reese, T. Irving Johnston, Wal- 
ter H. Schultz, Harry DeAngelis, 
Harold Van Syckle, Andrew Lust- 
baum, Joseph Dender, A. Gordon 
Swan, Thomas H. Wiss, Philip 
Maimone, Fred C. Meyers, William 
C. Marchese, Joseph J. Noone, 
Lloyd W. Hoagland, Charles T. 
Snook, Martin J. Moore, John F. 
Endress, Leon Wilson and Harold 
Burd. 












8,000th Ford Liberator 


Off Assembly Lines 

DEARBORN.—The 8,000th Lib- 
erator produced at the Ford 
Willow Run plant has come off 
the assembly lines. 

The bomber was produced at 
a time when Ford is converting 
the plant for a revised version 
of the B-24, details of which are 
secret. 
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iVE 
ae oun oo 
. y oe) Automotive: Self-propelling, hence, of, pertaining 
e By to, or concerned with, vehicles or machines, as auto- 
AS mobiles, airplanes, or motorboats, that contain with- 
. in themselves means of motion, control, & direction, 
. as, automotive engineering.—Webster’s New Inter- 


national Dictionary. 


NEWS 








Whither Goest We? 
ETROIT—home of the automobile, truck and bus—appar- 
ently is headed backward to the use of street cars and 

trolley buses for its postwar public transportation system, 
according to the proposals that have been made by city- 
employed engineers in the study of the proposed $240,400,000 
Expressway and Transit System. 

Five hundred “silent” type street cars and numerous 
trolley buses are suggested as the basic transit conveyances, 
with regular buses being used on some routes and smaller 
feeder buses in the outlying districts. 

Possibly the manufacturers, who pay the bulk of Detroit’s 
taxes and who derive their revenue from the manufacture 
of buses and parts for buses, may be successful in changing 
the minds of the Motor City fathers before any contracts 
are let. 

While the street cars may be necessary for rapid bulk 
transportation on high-speed long hauls, Detroit can for- 
give their use in that the foundation for their smoothness 
and vibrationless operation is found in Detroit-made axles 
and Greater Detroit-made shock absorbers and sway bars. 

But Detroit’s automotive manufacturers should be able 
to furnish efficient buses to handle the traffic on all but 
these few arterial heavy-load routes. 


The Majority Must Prevail 
a. Senate (Mead) War Investigation committee hearings 
in the automotive industry manpower probe have high- 
lighted one very disturbing factor in that union labor has 
deserted the basic principles of American democracy—that 
the will of the majority shall rule. 

Testimony before the Mead committee persistently indi- 
cated both labor heads and industry management felt that 
fully 90 percent of all workers desired to do a full day’s work 
and give full value for the wages paid, but that under the 
present critical conditions of war the will of a militant and 
radical minority prevailed in factory-worker relations. 

It was expressed—rather hopefully in most cases—that 
this condition would change when peacetime operations re- 
turned and the majority of workers realized they must again 
assert majority opinions in the leadership of their unions. 

It is certain that present relations and the disregard for 
the economic conditions of the industry cannot prevail into 
postwar manufacture, if the American automotive industry 
wishes to hold its leading position in the dominance of auto- 
motive product production. 

The automotive industry has always been a highly com- 
petitive industry; the development of mass production and 
all of the efficiency in manufacturing and advancement in 
engineering that this mass production entails has been due 
to this high competition. 

Past efficiency in manufacturing not only has been respon- 
sible for the dominance of the American car and truck in 
world markets but has been the salvation of the Allied cause 
in this gigantic struggle for world peace. 

The will of the sane thinking and industrious majority 
must return to control of automotive worker bodies, or all 
automotive America will suffer in the postwar fight for 
world business. 


--a word in 


During the absence of Publisher 
Slocum, his column is filled this 
week by a reprint from Malcolm 
Bingay’s “Good Morning” column 
in the Detroit Free Press: 


Still Dumb 

Teacher! 

Please, I’m Mrs, Bingay’s little 
boy, Malcolm, here on the back 
seat because I’m so dumb. 

I wanna help save the world with 
the rest of the boys and girls, so 
won’t you please be patient with 
me and explain, so that all the 
rest of us morons can understand 
this international revolving loan 
fund agreed upon by those 44 dele- 
gates at Bretton Woods. 

If, as you say, the fate of the 
world depends on this stabilization 
fund, I wanna get tremendously 
excited about it and devote my time 
fighting for it. I want this world 
saved. So please, please, tell me 
what to do! 

I do not want abuse and emo- 
tionalism, Teacher. Cannot you 
reduce this whole thing down 
to such simple language that 
even a dumb guy like me can 
get it? 

Here’s Tom Stokes, f’rinstance, 
one of the best reporters in Wash- 
ington. He is for this stabiliza- 
tion-lending fund and says that 
the world peace organization de- 
pends upon acceptance of this fund 
of about eight billion dollars. 

He is probably right. He usually 
is. 

But he says it is the old fight 
of “Wall Street against Main 

Street.” 

I don’t get that. What is Wall 
Street? Is it some individual? A lot 
of people in the New Deal Admin- 
istration are for this plan and they 
all come from Wall Street. 

There’s Mr. Roosevelt, himself, 
a Wall Street lawyer. And Secre- 
tary of War Stimson, and Secre- 
tary of the Navy Forrestal—a 
Wall Street broker. And Henry 
Morgenthau and Bernard Baruch, 
keenest brain in Washington, who 
testified that he made his living 
as a Wall Street speculator. Then 
there are Wall Streeters like Stet- 
tinius, Grew, Clayton, Rockefeller, 
to name a few, who are in absolute 
charge of the State Department. 

Just WHAT is Wall Street as 
against Main Street, Tom? 

* * «& 

You mean that banker on Main 
Street? You do not mean that fel- 
low sitting over there on the curb. 
You mean the banker. Well, he’s a 
Wall Streeter, too, in that he, col- 
lectively, furnishes Wall Street its 
power. He is part of the financial 


system that is centered in Wall 
Street. 
But wait! 


No, it is not centered in Wall 
Street any more, you tell us. You 
say: “Gradually, they (the Wall 
Streeters) have lost the power 
they once wielded in Washington 
with removal of the financial capi- 
tal from New York to this city.” 

Then you say that this proposal 
(whatever it is) is not in any way 
“revolutionary” since “private 
bankers still would have a vast 
field of operations—probably larger 
than ever before.” 

If that is so, and they are not 
going to lose any business is it 
possible that their objections to 
whatever it is are based on the 
same opposition they made to the 
Warren-Pearson price fixing fiasco 
of the Roosevelt Administration in 
1933? 

Your main burden of criticism of 
them, Tom, seems to be that they 
are speaking as international bank- 
ers. Isn’t this to be an interna- 
tional bank? 

Is it not possible that some 
of these objectors know some- 
thing about international bank- 
ing? 

cs ea * 

Does a man when he goes into 
the banking business—and all 
large commercial banks have in- 


ternational exchange departments]. . 
—lose all sense of morality, de-|. . 


cency and patriotism? Supposing 
they are right this time, as they 
were on the Warren-Pearson thing. 
And also on the cock-eyed silver 
purchases and the ordered collapse 
of the London Economic confer- 
ence, which might have prevented 
this present war? 

I do not know. I’m just asking. 


(Continued on Page 57, Col. 5) 
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The views expressed in this celumn are those of our readers. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 





Re Surveys 


I’m a dealer who is beginning to 
get “survey conscious,” and I just 
want to register my disagreement 
with Mr. Weaver in his recent crit- 
icism of the R. L. Polk survey of 
owner loyalty (Automotive News, 
March 5). 


Mr. Weaver says Polk should 
have directed its survey only to 
new car buyers, if they wanted to 
get a true picture of owner loyalty, 
and says he’s been doing it that 
way since 1925. Polk included the 
used car buyers, and Mr. Weaver 
says this is wrong. 

That’s where I don’t agree. In 
normal times, I sell a lot of new 
cars, and also a lot of used cars. 
Now, I like to have people buying 
my make of used car, because I 
handle more of them than any 
other. I also want people to buy 
my make of new car. After all, I 
have found that, over several used 
car purchases, these used car buy- 
ers develop a sense of product loy- 
alty that means some day they will 
buy my make of new car. 

So I certainly would want them 
to include plenty of used car buy- 
ers as well as new car buyers. I 
don’t care where they bought their 
cars or how—from me, from a used 
car dealer, from a friend, or maybe 
they inherited it from an uncle. 
What I want to know is, what’s 
their attitude toward my product 
. are they going to buy it again 
. so I'll have a chance to sell 
them. 

Certainly you’d get an entirely 
different picture of “owner loyalty,” 
if you just surveyed the new car 
buyers. But I don’t believe you’d 
get the true picture. 

The Lord knows I’m no sstatis- 
tician, but this new survey business 
has gotten under my skin so much 
that I thought maybe I could start 


jan argument. Am I right, or am I 


wrong? The Polk survey looked 
pretty good to me. Maybe some 
other dealers have something to say 
on surveysS?—PENNSYLVANIA DEALER. 


Against Rationing 

Re: Postwar Car Rationing. 

It may be advisable and neces- 
sary, but we feel that all rationing 
and red tape should cease just as 
soon as possible, the sooner the 
better.—_S. G. Fo.uestap, president, 
Follestad Nash, Inc., Everett, Wash. 


Ditto 

Replying to yours asking dealers’ 
opinions on the rationing of new 
cars postwar. 

I would prefer that new cars not 
be rationed in postwar. Price regu- 
lation might be necessary to avoid 
chaotic inflation. Dealers and man- 
ufacturers should be able to dis- 
tribute these cars on an independ- 

(Continued on Page 12, Col. 1) 


. .. Years Ago | 


One Year Ago 

March 20-27, 1944..—-WPB calls 
auto men to prepare way for new 
car production. ... OPA cuts gas 
rations; wars on black market... . 
ODT advisors’ work hailed as shop 
draft pinch grows. ... OPA failure 
to set prices holds up new truck 
sales. ... Inspections show abuse of 
third of truck tires. 


19 Years Ago 

March 19-31, 1926.—AAA president 
accuses states of “gold-digging” in 
attempts to capitalize on federal 
tax cuts in new-car sales. ... Sur- 
vey reveals auto industry as larg- 
est in U.S... . 800 attend confer- 
ence on highway safety in Wash- 
ington. ... P. W. Litchfield elected 
new president of Goodyear. 











AUTOMOTIVE NEWS, MARCH 19, 1945 






A typical example 





of the Packard way 





of doing business 






...Ssuggested by 


The PACKARD 
DEALER EQUITIES BOARD | 


the Packard Dealer Advisory Council 


...created for 


the benefit of Packard dealers 


In a nutshell, the new Packard Equities Board 
assures impartial consideration and factual findings 
in cases of dealer terminations. 

This new, unique board was created at the sug- 
gestion of the Packard Dealer Advisory Council— 
and approved by the Council. 

In fact, a representative of the Dealer Advisory 
Council is a member of the Equities Board, together 
with members representing the field and factory 
sales offices. 

Decisions of the Board must be unanimous in 
approving cancellations. 

In considering a cancellation, the board will re- 
view complete records of the affected dealer’s past 


performance, inspect his place of business, consider 
his plans for future development, and hear his 
own case in full. 


This is fair play—and a great step forward in 
factory-dealer relationships. 

Like the formation of the Packard Dealer Ad- 
visory Council, and the new liberalized Packard 
sales agreement, it reflects the progressive spirit 
behind every Packard policy and all Packard 
planning. 

No wonder applications for the Packard franchise 
are setting all-time records. Is yours among them? 


ASK THE MAN WHO OWNS ONE 


PACKARD 


Ee 





MUSTANG MOSQUITO LANCASTER WARHAWK 
fighter fighter-bomber bomber fighter 





BUILT — a 
“——" PO Ww E R Woes umes 
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Manpower on the Loose 


Despite Mead Revelations, Management Retains 
Faith in Most Workers 





(Continued from Page 1) 


hope” for better efficiency, certain- 
ly failed to attain that end at the 
Packard aircraft plant. 

M. F. Macauley, manufacturing 
control manager for the company, 
asserted that company officials had 
not been allowed in their own fac- 
tory for two years to make time 
studies to rectify the situation. He 
asserted that union stewards ob- 
jected every time Packard tried to 
make a time study. 

This charge was denied by John 
McDaniels, plantwide committee- 
man, who accused Packard of a 
conspiracy to break the union, mo- 
tivated by fear that the firm can’t 
survive postwar competition. 

George Romney, managing di- 
rector of the Automotive Council 
for War Production, asserted that 
government policies encourage 
strikes, since the UAW-CIO gains 

something, no matter how little, 

from every strike. 

He asserted that the big majority 
of the workers want to do a better 
job, but are held in check by a mil- 
itant, articulate minority of per- 
haps 10 percent. It was this belief, 
coupled with time and a changed 
public temper, in which some ob- 
servers saw hope of improved con- 
ditions after the war. 


For under present conditions, the 
majority, while they may be willing 
to produce efficiently, have not the 
incentive to resist the minority. It 
costs them little to let the hotheads 
have their way. But once the re- 
conversion period allows a little 
slack in the employment situation, 
their attitude is likely to undergo 


Edward L. Cushman, regional di- 
rector for WMC, contended that 
the shortage in certain skills and 
shops is growing worse. 

At the Mead hearings, Romney 
traced and documented the UAW’s 
efforts to divide and control man- 
agement and warned against fur- 
ther stop-gap legislation. 

He urged the immediate adop- 
tion of a strengthened, completed, 

balanced and modernized na- 
tional labor policy as a founda- 
tion ‘for the management-labor 
relationship essential to the coun- 
try’s future if it is to fulfill its 
destiny.” 

He asked that the policy include 
(1) exact definition of employes 
representing management and em- 
ployes representing workers; (2) 
protection of workers from coer- 
cion from any source and full ac- 
cess of all groups to the courts; (3) 
imposition of penalties on any 
union which strikes before using 
contractual or government griev- 
ance procedures; (4) decentraliza- 
tion of government labor policy ad- 
ministration; (5) lodging the re- 
sponsibilities for collective bargain- 
ing in a union exclusively repre- 
senting the employes of a particu- 
lar employer; (6) protection for 
companies and unions against car- 
telization. 

Cites Factionalism 

Speaking for Timken, R. J. Goldie, 
executive vice-president, blamed 
factionalism within the union for 
difficulties at his plant. He said that 
each group promised the workers 
to get more money for less work— 





a change. 

That does not mean the union 
will be broken. It does mean that 
the majority of workers may take 
a more active part in union affairs, 
forcing the union to take a reason- 
able role. 

This objective may be helped 
along by public temper as well. 
Even union leaders have pointed 
out that wildcat strikers are 
bringing the union into bad re- 
pute. In addition, the trend of 
state labor legislation toward 
curbing unions and making them 
responsible indicates that public 
sympathy is swinging away from 
unions. 

Unions appear to be so obsessed 
with the idea that industry would 
try to wreck them in the war pe- 
riod that they have overlooked the 
possibility that they could destroy 
themselves. 

Meanwhile, the hearings brought 
out that there is no labor shortage 
here in numbers; there is a lack of 
full utilization. To relieve this situ- 
uation somewhat, it was decided as 
a result of the Mead hearings that 
in cases agreed to by the govern- 
ment, management and labor, seni- 
ority will accumulate on the job to 
which a worker transfers because 
the war effort needs him on the 
new job. 

And acting on a proposal by 
Romney, the Detroit Victory Coun- 
cil voted Thursday to ask federal 
authorities to reclassify Detroit 
from a No. 1 critical manpower 
shortage area to a No. 2 or 3 area. 
WMC and WPB representatives 
dissented. Victor Reuther, of the 
UAW, agreed with Romney, while 


Repairs 
ae Page 1) 
plied all customers, whether re- 
quested or not, and copies must be 
retained by the shop for inspection. 
The details required are listed and 
are for the purpose of showing ac- 
tual hours charged customers and 
the basis for the time charged. 

2. Shops must keep records show- 
ing the name of each employe 
doing repair work, the number of 
hours worked daily as well as dur- 
ing each pay period by each em- 
ploye and a separate statement 
showing how much of this work 
was performed on internal jobs for 
which no direct charge is made 
customers. Records also must be 
kept showing the amount of wages 
paid these employes in each pay 
period. 


and to get tougher with manage- 
ment than the opposing faction. 

H. W. Anderson, vice-president in 
charge of personnel for GM, testi- 
fied that his company has become 
increasingly concerned over “the 
scurrilous attacks being levelled 
against members of management 
and even workers by many official 
publications of local unions. 

Challenged by Senator Fergu- 
son who asserted that the investi- 
gators wanted facts not state- 
ments, Anderson produced a sheaf 
of clippings from union papers as 
evidence. 

Anderson asserted that these 
“hate-management” campaigns 
have created a dangerous attitude 
in the minds of workers. 

“They tend,” he said, “to look 
upon our every action, however 
beneficial to them or the country, 
with suspicion and distrust. All of 
this has meant a general loss of 
confidence between workers and 
their employers which has already 
begun to eat into war production.” 

Union Side 

Giving the union side, R. J. 
Thomas, president of the UAW, 
asserted that labor is suspicious of 
“management’s designs for coming 
aggression.’ 

He charged that nightmares of 
postwar competition for thin 
markets have driven industrial 
executives into sacrificing war 
requirements to preparations for 
a quick grab at postwar civilian 
sales. 

This was much the same as the 
charge made by McDaniels in the 
Packard case. 

“There seems to be a great fear 
on the part of Packard that they 
can’t survive postwar competition,” 
he said. 

Mead Disturbed 

This brought from Senator Mead: 
“I’m deeply disturbed at your opin- 
ion that Packard inefficiency will 
defeat the company after the war. 
We need all the independent com- 
panies we can keep in business.” 

Packard’s aircraft plant was the 
center of attention early in the 
hearings. Senator Ferguson himself 
found a worker sleeping in the 
plant and several others playing 
checkers. 

It was charged that the workers 
usually finished their quotas an 
hour or so ahead of time and spent 
the rest of the time loafing. Union 
leaders asserted that early labor 
hoarding brought about much of 
the laxness in the plants. 

Defending his company, George 
T. Christopher, president of Pack- 
ard, said that in the transition 
from a peacetime personnel of 
12,000 to a war peak of 41,000, the 
company had to hire some people 





FIRST TORPEDOES in World War I were powered b 
line engine and took off from a rail runway. They 
they had developed enough lift to break a fishline, holdin 
atented by C. F. 


A model of the bomb, } 
the General Motors exhibit in Detroit. 


a four-cylinder gaso- 
left the undercarriage when 
them to the carriage. 


Kettering in 191%, is now on display in 





Labor Efficiency 


Lincoln Finds Answer for 60 Million Jobs 
In Cutting Production Costs 


By Mel Humphrey 
Staff Writer 

DETROIT.— The answer to the 
question of how to find 60,000,000 
jobs after the war is in cutting the 
Sat ps cost of production 
in industry, ac- 
cording to James 
F. Lincoln, presi- 
dent of the Lin- 
coln Electric Co., 
Cleveland, in an 
address last week 
here to a joint 
meeting of the 
American W eld- 
ing Society, De- 
troit Junior Board 
of Commerce, and 
the Society for 
the Advancement of Management. 





J. F. Lincoln 






Kettering Bomb 
Of World War I 
Put on Display 


DETROIT.— The United States’ 
answer to the German robot bomb 
of World War II actually was in 
production at the close of World 
War I, it was revealed last week 
when full scale models of the 
American aerial self-propelled tor- 
pedo of 1917 and the German V-1 
robot were placed on display in the 
General Motors Arms for Victory 
Exhibit in the General Motors 
building. 

C. F. Kettering, vice-president of 
General Motors in charge of the 
Research Laboratories division, 
took out patents on the first bomb, 
experiments of which were started 
in the late fall of 1917. The armis- 
tice was signed before the bombs 
were put to use. 

Models of the two bombs are a 
part of the permanent exhibit of 
war production being shown in the 
GM building. A British Information 
Film, “The V-1 Robot Bomb,” is 
being shown in the GM exhibit 
movie theater as a part of the 
bomb display. 

The early American aerial tor- 
pedo was made in Dayton and was 
one of the “secret weapons” of the 
first World War. Powered with a 
four cylinder, 40-horse-power en- 
gine, it was a miniature airplane 
which carried a 200-pound TNT 
load and could fly from 30 to 40 
miles with considerable accuracy, 
Kettering, who supervised the ex- 
perimental development, revealed. 





in anticipation of work to come. 

He said that a decrease in man- 
hours worked on each engine from 
1,900 to 1,200 was attributable to 
engineering and not to labor effi- 
ciency. 

In reference to an early charge 
of profiteering, he asserted: 

“We've done about $448,000,000 
worth of war work. Our profit will 
be about one percent net. If that’s 
profiteering, then buy Packard 
stock.” 

With regard to postwar planning, 
some company officials said that 
the workers were doing postwar 
planning on their own. They attrib- 
uted loafing in the plants despite 
urgent needs for increased produc- 
tion to fear of the workers that if 
they set too high standards now 
they might be held to them in post- 
war. 


“If labor is efficient, and every- 
one is thoroughly interested in their 
job, the cost of production drops 
and the market of the product is 
greatly increased,” Lincoln said. 

Lincoln pointed out that in 1941 
15,000,000 automobiles were sold in 
this country, of which number only 
about 5,000,000 were new cars. If 
the price of the new cars had been 
lower, say at used car price levels, 
the industry would have sold 15,- 
000,000 new cars, Lincoln contended. 

Lincoln’s plant is facing renego- 
tiation proceedings as a result of 
his method of operation. However, 
the proceedings are tabled, pending 
a decision on the constitutionality 
of the Renegotiation Act. 

In his incentive plan, Lincoln 
draws no line between manage- 
ment and labor. After one year’s 
service to the firm, all employes 
are required to purchase stock in 
the company. At the end of the 
year, then, the employes share in 
the dividends of the company, as 
well as receive what Lincoln 
termed “generous” bonuses. 

There is no union in the plant, 
and Lincoln said he has never had 
a strike. 

“The incentive plan of the Lin- 
coln Electric Co. would be easily 
workable in automobile plants, if 
management and labor would meet 
each other half way on the idea,” 
Lincoln said. 

In Lincoln’s belief, cutting the 
cost of production through labor 
efficiency would mean that an auto- 
mobile, formerly selling at $1,500, 
could be sold at $500-$600. 

In order to accomplish this, 
however, it would be necessary 
that every worker take a sincere 
interest in his job, and be paid on 
the basis of how much he con- 
tributes to the firm, rather than 
according to how many hours he 
is inside the plant, Lincoln as- 
serted. 

The average earnings of an em- 
ploye in the Lincoln firm last year 
was $5,400. Salaries and wages in 
the plant vary from $1,500 to $50,000 
per year. 

A production worker, operating a 
lathe for example, earns from $3,000 
to $8,000 per year depending on his 
merit, Lincoln said. 


Fruehauf Export in N. Y. 

NEW YORK.—All export activities of 
the Fruehauf Trailer Co. are now cen- 
tered here. The export office is located at 
30 Rockefeller Plaza, New York 20. The 
office is in charge of R. L. Vaniman, vice 


president in charge of exports, assisted by 
Cc. bs Nelson, export sales manager and 
staff. 


Wisconsin 


(Continued from Page 1) 


many dealers holding substantial 
amounts for new cars, when avail- 
able, this consumer protection is 
most necessary,” the legislature 
was told. 

“That the bonding provision is 
administered judiciously and with 
no thought of restricting competi- 
tion, it should be noticed that only 
21 bonds out of 1,749 licenses were 
requested in 1944, and to date in 
1945 only 28 bonds out of 1,330 li- 
censes, with 17 additional requests 
pending,” the association said. 

Under the present law, it was 
argued, auto manufacturers can 
evade the charge of unfair can- 
cellation by limiting selling agree- 
ments to one year. 

Under the bill passed by the 
assembly that will be prevented 
by placing the non-renewal of a 
selling agreement “without just 
provocation or cause” on the 
same plane as an unfair cancel- 
lation. 

Only non-renewals of selling 
agreements will receive that con- 
sideration under the proposed 
measure. 


It was also brought out that the 
present law is unworkable in carry- 
ing out the penalty on auto manu- 
facturers because one unfair can- 
cellation would prevent factories 
from shipping cars and parts to all 
other dealers in Wisconsin handling 
the same make. 

The new wording proposed in 
the assembly bill will penalize 
manufacturers by a fine or the 
suspension of their license up to 
a year only in the territory where 
the unfair cancellation took place. 

Another new section would pro- 
vide both manufacturers and deal- 
ers the opportunity of having a sat- 
isfactory adjustment determined by 

an impartial party, the state motor 
vehicle department, in differences 
between manufacturers and dealers 
in the cancellation of contracts. 





Pa. to Launch 
Probe of Gyp 


Finance Firms 


HARRISBURG. — Gov. Martin 
has asked the Pennsylvania Legis- 
lature to investigate immediately 
“finance companies engaging in un- 
scrupulous and _ unconscionable 
practices unjustifiably detrimental 
to purchasers and inimical to pub- 
lic good.” 

The inquiry is necessary, he said, 
to protect low-income groups, re- 
turning war veterans and legiti- 
mate business concerns. 

In a resolution introduced in the 
House of Representatives, the 
Joint State Government commis 
sion, legislative fact-finding agency, 
is asked to conduct the inquiry in 
cooperation with the secretary of 
banking, the insurance commis’ 
sioner and the attorney general. 

Gov. Martin made it clear that he 
did not mean to interfere with le- 
gitimate and ethical companies. 





Larger Truck Limits 


Passed in Colo. 

.. DENVER. — A bill allowing 
larger length and weight limits 
for trucks operating on Colorado 
highways was given final passage 
by the state legislature here last 
week. 








SPARTON EXECUTIVES, representatives of the advertising agency, and dis- 
trict sales directors from coast to coast assembled at the Sparton radio and 
appliance meeting in Jackson, Mich., for the first showing of the Sparton FM 


and regular frequency postwar radios. 





TE ae 
. You pon’ have to be a cigarette manufac- 
BE Goodrich turer to appreciate what markets would be 


like without women or—just as fantastic— 


FIRST IN RUBBER 





without men. The two sexes are not only 
a biological, but also a business necessity. 
No advertiser realizes this fact more than the B. F. Goodrich Company. 
That’s why you'll find B. F. Goodrich tires advertised in The Amer- 
ican Magazine. It’s edited with dual sex appeal . . . edited to double- 


expose B. F. Goodrich advertising to millions of women, millions of men 





. .. multimillions of aspirational Americans who buy The American 5 
Magazine on the newsstands, subscribe, or beg, borrow, or steal some- The Happy Medium to 
body else’s copy. Of equal interest is the fact that these middle millions America’s Middle Millions 


still make 60 er cent of the nation’s urchases, after savin Ss and taxes. 
p p 6 
BUD SCHIRMER, Detroit Manager 


THE CROWELL-COLLIER PUBLISHING COMPANY, GENERAL MOTORS BUILDING, DETROIT, MICH. 


PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN'S HOME COMPANION 
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Near to Him... Dear to You 


This space contributed by Slocum Publishing Company 
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GOING AHEAD WITH GOODYEAR... 





What do we think of our new 


layout? Well, our business on car 
and home and accessory sales 
showed an increase of better than 
100% the first month after re- 
modeling with Goodyear fixtures 
—and we expect an increase of 
nearly 500% after three months, 


We like it! .. . We like, too, all 
the help Goodyear gave us. And 
that dates back to 1939 when we 
took on the Goodyear Franchise. 
We'd been in business less than 
a year then—and Goodyear 
sparked us into real life. 


In 1943 we outfitted a complete 
Recapping and Repair Shop and 
took on Car & Home Merchan- 
dise. Business has been increas- 
ing regularly ever since 1939 
and we’re looking forward to 
going ahead steadily with 
Goodyear in 1945. 


Dave Molubur, 
ey 


D & D TIRE SHOP, Lodi, California 





PARTNERS FOR PROGRESS 


419 dealers have flown the Goodyear flag 
for 25 years or more. . . 1269 for 20 years 
or more... 2594 for 15 yearsor more.. 
4268 for 10 years or more. . . a record of 
long and successful association un- 
matched in the industry. 


For more than a quarter-century, 
Goodyear has been known as the out- 
standing DEALER COMPANY. 
Today Goodyear works with many 
more independent dealers than any 
other tire company. 

And never has the Goodyear Busi- 
ness Franchise meant so much to tire 
dealers as it means today. Through 
long experience, Goodyear has laid by 
a vast supply of tested selling methods 
and material. 





All this has been organized into practi- 
cal and flexible merchandising systems, 
which are made available to dealers 
having the Goodyear franchise. 


This REAL dealer help covers every 
phase of retail operation, from location 
and store layout to personnel, account- 
ing, advertising and sales promotion. 
Alert dealers have found that it pays 
off, handsomely. They expect to use it 
to even greater advantage in the “tire 
years’’ just ahead! 


GOODFYEAR 


THE GREATEST NAME IN RUBBER 
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Only 8 of 26 Groups Now 


Eligible for New Cars 


(Continued from Page 1) 


parts cannot be replaced or re- 
paired or if, after being repaired, 
the car is not sufficiently reliable 
for the purpose for which it is 
needed. A person cannot establish | 
need while there is available to him 
a serviceable car that is not being 
used for an essential purpose or if 
public transportation is adequate. 


“The reason for announcing this | 
new list, of course, is simple,” OPA 
Administrator Bowles said. “We| 
have just a certain number of auto- 
mobiles left. There are many people 
who feel they truly need new auto- 
mobiles. So we’ve had to pick those 
who by all fair standards had a 
first priority.” 

Groups retained on the new-car 
eligibility list are: 

1. Government employes, pro- 
vided they are engaged in one of 
four duties: namely, fire-fighting, 
crime detection, law enforcement 
specifically related to public 





health and safety, transportation 
of mail. 
2. Physicians, surgeons and mid- 





HE war wouldn’t wait—it 


day it’s moving faster than ever. That’s why, in the 
earliest, darkest days, the thousands of Americans at Jack 


& Heintz set their sights high 


craft equipment—and will keep them there to the very end! 


As the fighting turned slowly in our favor and now... 
island by island . .. mile by mile . . . draws closer to the 
enemy homelands, the tempo goes up and up and up. 
Doubled, trebled, quadrupled production assignments 


roll in... and the equipment 


Laboratory-precision products never before turned out 


in more than a few score are 
the tens of thousands. 


Jack & Heintz, Inc., Cleveland, Ohio, manufacturers of aircraft engine starters, 


generators, gyro pilots, gyro flight instruments, magnetos, motors. 


wives, who are governmentally li- 
censed, for necessary outside calls 
or calls between offices. 


3. Farm veterinarians, regularly 
licensed, for serving agricultural 
establishments. 

4. Public health nurses, but not 
private nurses, for necessary calls. 

5. Ministers, for serving regu- 
larly a locality, or religious prac- 
titioners other than ministers 
authorized by organized religious 
faiths, for regularly serving a lo- 
cality. 

6. Members of the armed forces or 
state military forces covered by the 
National Defense Act as amended, 
for official business but not for 
transfer from post-to-post or home- 
to-post travel. The commanding of- 
ficer must certify that other means 
of transportation are unavailable 
or inadequate. 

7. Taxicab owners for replace- 
|ments, or, with the permission of 
| the Office of Defense Transporta- 
| tion, for additions to their fleets. 


8. Owners of car-rental busi- | life; let's 


has never waited—and to- 


on production of vital air- 


nesses, exclusively for rental to 
those in the seven foregoing cate- 
gories in exchange for their new- 
car certificates. This arrangement 
is set up to cover cases where 
certificate holders prefer to rent 
rather than to buy cars. — 

Used 1942 models can be bought 
henceforth by all persons who are 
eligible for preferred mileage of 
200 miles a month for at least a 
year. 

An important change with regard 
to used cars will be the elimination 
of the requirement that applicants 
for used-car certificates locate a 
specific car which is available for 
purchase before applying for a cer- 
tificate. This will do away with un- 
necessary travel and loss of time, 
Bowles said. 


U. S. Truck Co. Marks 


25th Anniversary 


DETROIT.—The U. S. Truck Co. 
celebrated its twenty-fifth anniver- 
sary last week, according to Carl 
W. Behrens, chairman of the firm’s 
board. The company was founded 
when Behrens, together with the 
late Norman F. Sauer, bought and 
operated one truck in 1920. 


is the American way of 


“ee og! 
eep it that way. 
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Industry’s Laxity Hit... 
Vet Sources 





Untapped; 


Dealer Schools Urged. . 


(Continued from Page 1) 


prentice training-in-work program 
that would fit the GI for trained 
mechanic’s job even though he had 
no previous mechanical experience, 
and (4) a specialist course for those 
servicemen who had previous me- 
chanic training but who wished to 
specialize in any of the particular 
maintenance trades. 

These courses would be basic for 
all dealer groups and automotive 
maintenance training programs, but 
would be subject to having addi- 
tions made that would fit the course 
to the requirements of any certain 
dealer group. 

Dealer associations, by working 
with the proper Veteran Admini- 
stration official and the proper man 
in their state board of education, 
can quickly and easily set up a pro- 
gram under which the government 
pays a substantial part of the vet- 
eran’s living cost while he is under 
training. 





on time... and RIGHT! 


As a result of this intensive manufacturing experience, 
Jack & Heintz is today a group of several thousand time- 
conscious, production-minded people who have packed 
years of experience and know-how into months—broken 
all records in mass production of precision equipment 


—and kept faith with or beaten every. deadline ever 


rolls out at the same pace. 


streaming to all fronts by 


given them. 


Just as this organization has 
kept pace with war, so it can 
help you in peace. For postwar 
competition won’t wait, either— 
and the manufacturer who gets to 
market with enough ...on time 
...and right will head the field. 


~=seiios- 


Jack « HEINTZ 


Incorporated 








Tool Makers to Set Up 


Shop at Vet Hospital 

BATTLE CREEK, Mich.—The 
Automotive Tool & Die Manu- 
facturers Assn. is currently en- 
gaged in raising $20,000 to equip 
@ miniature tool shop at the 
Percy Jones hospital here. The 
shop is expected to provide occu- 
pational therapy for wounded 
veterans. 





Under the GI Bill of Rights, the 
discharged single veteran is en- 
titled to $50 per month while he is 
learning a trade; $75 per month if 
he is married, plus an allowance 
for necessary tools and books. The 
training program which he selects 
must be approved by the state 
board of education in each state. 

The disabled veteran, if he is sin- 
gle and taking a training course 
that is approved by the Veterans 
Administration, can get up to $92 
per month while in training and 
any wages received from the em- 
ployer does not affect this payment. 
If the disabled veteran is married, 
he can get $103.50 per month, with 
an additional allowance of $5.75 for 
each dependent child. He is also 
entitled to an allowance to cover 
cost of tools and other equipment. 

These veterans are all screened 
by their sponsoring agencies, so 
that dealers and dealer organiza- 
tions setting up training-working 
arrangements with respective spon- 
soring agency, are assured as far 
as possible that the veteran (1) has 
an aptitude toward the work he is 
scheduled to learn, (2) that he likes 
jthe work and is sincere in his de- 
sire to get as complete an educa- 
tion in the work as it is possible for 
him to get. 

With the industry now short at 
least 40 percent in mechanics from 
the 1941 level—and with car mor- 
tality showing only an approximate 
14 percent and with truck mortal- 
ity showing but a 3 percent from 
| 1941 registrations—there is no ques- 
j tion but that the industry is going 
,to be hard put to take care of the 
:Maintenance on our automotive 
transportation unless some source 
llike these returning veterans is 
tapped. 

Along with setting up the proper 
training - while - at- work program, 
each city and state dealer associa- 
tion should also set up a service 
referral bureau or office where 
owners of vehicles, needing mainte- 
nance work and which have not 
been able to find a shop that can 
take the work on, are referred to 
a dealer who has some open ca- 
pacity. 

The problem of getting service- 
not only emergency service but 
regular service on vehicles in con- 
tinuous operation—is getting more 
acute each month. Numerous com- 
plaints are pouring into ODT Main- 
tenance committees in various sec- 
tions, detailing that truck owners 
are not able to get their vehicles 
repaired in less than two or three 
weeks. 

Much of this source of delay and 

(See VETERANS, Page 47, Col. 1) 
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Driver’s seat should have up-and- 
down as well as fore and aft ad- 
justability. 

Three-door car, doing away with 
left rear door for reasons of safety 
and economy should receive seri- 
ous consideration. 

Effective defrosters and larger, 
rear-view mirrors. Reduction of 
headlight glare through the use of 
polarized lights. 

Drain-cock, fan belt, generator, 
water pump, and radiator hose 
connections should be much more 
accssible, and better provision 
should be made for application of 
jack when necessary. 


Present luggage compartments 
should be continued; so should the 
trend toward simple, durable up- 
holstery. Consideration should be 
given to installation of a radio a3 
part of the original equipment. 





ROUGHOUT the war, Stude- 
baker dealers have become rec- 
ized more and more as useful 
bers of their communities. 
e all good Americans, they've 
rated fully in national and 
artime programs, of course. 
in their important role as 
ive transportation special- 
Studebaker dealers and 
loyees have helped the war 
effectively. 
‘0 do everything possible 
and trucks in service, 
dealers constantly en- 
new and better tools 
t. They continue to 


Your Studebaker dealer 
is a good man to know 


train their mechanics in special pro- 


cedures worked out by Studebaker 
factory experts. They gladly supply 
the public with reliable information 
on wartime regulations covering 
car and truck operations. 

Studebaker dealers realize the war 
is far from over yet. They know cars 
and trucks may need more attention 
than ever in the months ahead. Like 
you, they’re putting victory ahead 
of every other consideration. 

However long it takes for our 
armed forces to win, Studebaker 
dealers will gladly help you keep 
your car or truck rolling. 
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E STUDEBAKER CORPORATION 


Peacetime builder of fine cars and trucks 
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Company-Owned Stores Hit... 


Bill is Reintroduced 
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In This Corner 
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ent basis, and not ask the govern- 
ment to assume the responsibility 
of this job for them and then pro- 
test because the government wants 
to assume other regulations over 
business. 

The sooner we assume these risks 
and responsibilities and not expect 
legislative and government regula- 
tions, etc., to guarantee everything 
for business, the better off we are 
going to be as business people, and 
the economy of the country will 
find its proper level rather than 
being kept pumped up by a lot of 
synthetic regulations.—H. H. Mack, 
president, Mosby-Mack Motor Co. 
(Ford), Topeka, Kans. 


Re: Wallace 

I have noted with much interest 
the editorial attitude of AUTOMO- 
TIVE NEWS with respect to the 
appointment by the President of 
Henry Wallace to the post of Sec: 
retary of Commerce. 

I appreciate the reference to my 
work. It has been a long and tedi- 
ous job—13 years—constantly call- 


man thinking, management-man reading—via BW’s 
executive coverage of these 12 companies: 321 


subscribers, four times that many readers. 


ing for decisions that affect not 
only those immediately concerned, 
but often many others, and some- 
times the entire country. The add- 
ed authority and _ responsibility 
which have been delegated to the 
RFC and me from year to year, 
and the almost limitless funds made 
available to us have been very 
sobering. 

I am glad to be able to say that 
operation of the corporation has 
been on a non-partisan basis as 
was contemplated in the law creat- 
ing it. 

It has been a privilege to have 
had the opportunity to serve my 
country since January, 1932, first 
in the depression and later in the 
war. Undoubtedly errors have been 
made, but I am satisfied they have 
been relatively few when com- 
pared to the wide scope of opera- 
tions.—Jesse H. Jones, Washington. 


Others are profiting from AN Want 
Ads, why not you? See inside backcover. 


Nore looking at 12 makes of cars—Buick, Ford, 
Chevrolet, Pontiac, Oldsmobile, Chrysler, Plymouth, 
De Soto, Nash, Lincoln, Hudson, Packard. And into 


every one has gone Business Week—via management- 





JAY GROOM, Pontiac dealer of Phil- 
lipsburg, Kans., is shown aboard his 
second-best method of transportation. 


Groom is a former rodeo performer. 


Dissolve B. C. Partnership 


QUESNEL, B. C.—Joseph A. Wade and 
Harry B. Tuffley, of Quesnel, have dis- 
solved their partnership in Barkerville 
Stages. In the future, the business will 
be carried on by Tuffley, who will operate 
the motor coach service between Quesnel 
and Barkerville under the name of Barker- 
ville Stages. Wade has assumed sole owner- 
ship of the trucking business formerly 
operated by the firm. 


It takes some of the finest management brains in the 


whole world of business to grow America’s cars. 


Among them are scores of the most constant 


of Business Week’s constant readers . . . who, though 


devoting their skills to war tasks today, will be 


planning the next bumper crop of cars tomorrow. 


Into every product that’s around and about goes 


quite a bit of Business Week. 


You have many things to say to management-men 





To Bar Tire Makers 


WASHINGTON. — The rubber- 
tire bill of the last Congress pro- 
posing legislation for the protec- 
tion of independent tire dealers in 
the automotive industry, including 
a clause to prohibit large tire 
manufacturers from distributing 
their products through company- 
owned wholesale and retail outlets, 
was reintroduced in the Senate last 
week. 

Senator James E. Murray, of 
Montana, chairman of the Senate 
Committee on Small Business, pre- 
sented the measure, with Senator 
Allen J. Ellender, of Louisiana, 
also a member of the committee, 
and Senator Robert F. Wagner, of 
New York, chairman of the Sen- 
ate Banking and Currency commit- 
tee, named as co-sponsors. The bill 
was referred to the Committee on 
Banking and Currency, from which 
an early report is said to be in 
prospect. 








e best place to say them 


The newly-introduced measure 
is identical in terms with the 
original bill as framed by the 
Senate Committee on Small Busi- 
ness after extensive surveys and 
studies among all factors of the 
tire trade. Senator Murray ob- 
served that it had withstood the 
test of time, and that, though 
some have criticized, none has 
been able, apparently, to formu- 
late a better approach to achieve 
the end which is sought. He said 
the measure has practically the 
unanimous endorsement of the 
independent tire dealers of the 
country. 

The provision of the bill which 
would ban company-owned stores 
stipulates that the term “indepen- 
dent tire dealer” shall mean a per- 
son who is, or may become, en- 
gaged in selling, servicing, repair- 
ing, or recapping tires, but adds a 
significant exception to the effect 

that the term “does not include 
any person engaged in manufac- 
turing tires, automobiles, automo- 
tive equipment, or motor vehicle 
fuels or lubricants, and does not 
include any corporation a majority 
of the voting stock of which is di- 
rectly or indirectly owned or con- 
trolled by another’ corporation 
which is not an independent tire 
dealer.” 

Nor would the term include “any 
person who is required to sell any 
brand or make of tire exclusively, 
or is prohibited from selling anv 
brand or make of tire as a condi- 
tion upon being able to buy or sell 
any other product or as a condi- 
tion upon the lease or use of prop- 
erty.” 

Corporations engaged in a local 
retail business, however, would be 
legally regarded as in the inde- 
pendent-dealer class, even though 
a majority of the corporate voting 
stock is directly or indirectly 
owned or controlled by another 
corporation which is not an inde- 
pendent tire dealer. if (1) the own- 
ership or control of such stock bv 
such other corporation is pursuant 
to or incidental to a bonafide ar- 
rangement entered into by such 
corporation for the purpose of 
furnishing financial assistance to 
the corporation which is enzaged 
in the local retail business, (2) the 
corporation engaged in the local re- 
tail business. or some other person 
owning stock in such corporation. 
has the right under a contract en- 
tered into nrior to June 1, 1942, to 
purchase from the corporation so 
owning or controlling a majority of 
such voting stock the stock so 
owned or controlled bv it. and (3) 
the cornoration engaged in the local 
retail business is otherwise an in- 
devendent tire dealer. 


Furthermore, it is snecified that 
the “indenendent tire dealer” term 
would not include anv person own- 
ine or controlling 10 percent or 
more of the voting stock of anv 
other corporation engaged in man- 
ufacturing tires. 


Violations would be punishable 
by a prison term of one year. if 
® person and not a corporation 
is the offender. but in anv case 
fines up to $5000 could be im- 
posed. 

Commonting on this feature of the 
bill. Senator Murrav asserted his 
committee’s hearines had demon- 
strated that reciprocal arreements 
already exist between rubber man- 
ufacturers and maior petroleum 
manufacturers, and that these 
agreements in themselves reflect 
the combined rubber - vetroleum 
control over the distribution of 
rubber tires throurhout the coun- 
try. This concentration of control, 
the Senator said, has grown ranidly 
during the past dozen vears. Inde- 
nendent dealers and their group 
snokesmen have repeatedly empha- 
sized this fact in their appearances 
before the small business commit- 
tees. 

Senator Murray also directed at- 
tention to the testimony of many 
witnesses before his committee, ir- 
dicating the desperate situation of 
the independent tire dealers when 
the full force of the Pearl Harbor 
disaster fell upon the country. 
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AS EN eee TEER 


Some passengers are soft and plump. 
Some passengers are spare. 
But Foamex can support all kinds 


In luxury ...on air. 


Yes sir, the way this Firestone rubber-latex foam seat 
cushioning floats people to blissful relaxation is posi- 
tively poetic. Its millions of super-soft, super-buoyant air- 
and-latex cells cradle bantamweights and heavyweights 
alike with equal ease. 


Those Foamex cells are so sensitive, they shape them- 
selves to the tenderest muscles...so buoyant they can’t 
pack under weight and cramp flesh, block circulation. 


*TRADE MARK 


ANOTHER CONTRIBUTION TO A BETTER WAY OF LIFE by 
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And all those millions of cells breathe to keep seats air- 
cooled, dust-free, damp-proof, odor-proof. 


Foamex-cushioned seats never sag or lump. Foamex 
replaces stuffing, and all other oldstyle upholstery in- 
nards, with one molded material that stays plump and 
buoyant for the life of the car. Foamex seats installed 
years ago in trains, planes, buses and passenger cars still 
look and feel like new. 


So let Foamex help you in the postwar battle for sales. 
Right now it’s in a bigger battle—shielding fighting men 
and instruments against concussion. 


P.S. The ideal covering for Foamex seats—Velon*, 
Firestone’s wonder fabric, Makes smarter colors practical. 





irestone 


LISTEN TO THE VOICE OF FIRESTONE MONDAY EVENINGS OVER NBC 
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The only brand of passenger car 
that dominates on the farm is the 
second-hand one, and this situation 
could be changed by the proper 
approach, Dr. Franklin R. Cawl, di- 
rector of research for Arthur Kud- 
ner, Inc., told members of the Farm 
Marketing Group of the American 
Marketing Assn. last week in New 
York. 

Dr. Cawl discussed the tremen- 
dous farm-market potential in the 
immediate postwar era of special 
interest to the automobile and rub- 
ber industries. 

A general survey of the farm 
market for national advertisers 
marks it one of the largest single 
markets in America with 30 mil- 
lion people living on farms and an- 
other 22 million people living in 
small communities mainly depen- 







—Auto Advertising 


‘Can Sell More New Cars 
Down on the Farm’ 
By Robert M. Finlay 
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dent upon the farmer for their liv- 
ing. 

Dr. Cawl pointed out that while 
the average income of the farmer 
is about $2,800 a year, only $50 less 
than the average for the country, 
he pays less for rent, carfare, food 
purchased at work, entertainment, 
etc., leaving him more of his in- 
come to spend on advertised prod- 
ucts. 


Cc. P. FISKEN, etvertiaing 
Coast, was conducted on an 


nspection tour of the new 
branch plant, by vice-president and general manager, Robert L. Smi 


1945 





director, Chevrolet, during recent visit on Pacific 


s Angeles _ News 





The farm, he said, is more of a 
multiple market for tires, batteries, 
belts, etc., than any urban market, 
for farms have tractors, trucks, 
passenger cars and implements, all 
using tires. 


week that a nationwide survey con- 
ducted for his company shows that 
only one family in 18 is hungry 
enough for a car to pay out good 
cash when peace comes for what 
it considers nothing more than a 
1942 model which has undergone a 
face-lifting. Other indications: 
Fifty percent of the families in- 


Auto Appetite 
Arthur H. (Red) Motley, pub- 
lisher of American Magazine, told 





the Adcraft Club in Detroit last!terviewed said they are not con- 


FOR POSTWAR CARS 
YOU CAN COUNT ON 


Edtin Safety Glass 


HERE’S one thing sure about your postwar cars. They 

can have better safety glass than ever before. Better 
even than the familiar Duplate Safety Plate Glass and 
Duolite Safety Window Glass which have served your 
industry so well. 


To meet the urgent requirements of the aviation industry, 
this company has developed new glasses and better glasses. 
Glasses which are lighter and stronger. Has succeeded in 
mass-producing bent glass shapes, streamlined vision panels. 
And through the research involved in the glazing problems 
presented by bombers and fighting planes, has accumulated 
a store of safety glass knowledge which will fit “Pittsburgh” 
to serve the automobile industry better than ever, when 
car-making is resumed. 


We shall be glad to make your problems our problems, 
in any matter involving quality safety glass for postwar 
cars. Feel free to consult with us at any time. We believe 
you will find us helpful. Pittsburgh Plate Glass Company, 
2183-5 Grant Building, Pittsburgh 19, Pennsylvania. 


"PITTSBURGH ston for Zuality Glass and aint 


templating any major purchase, 
come V-Day. Thirty-four percent of 
those who expect to make some 
sort of major purchase right after 
the war said they want to buy an 
automobile. Thirty-two percent of 
those who said they want to buy 
a car said they would be willing to 
buy a “1942 model with only slight 
change.” The other 68 percent in 


PITTSBURGH PLATE GLASS COMPANY 





MAKERS OF DUPLATE, DUOLITE AND FLEXSEAL SAFETY GLASS AND OF MULTIPLATE BULLET-RESISTING GLASS. 





this group said they would wait 
for a better car. 


It’s His World 

McFadden Publications has pub- 
lished a brochure giving the step- 
by-step story directed at the wage 
earner in its recent advertising 
campaign—that the future job se- 
curity of the wage earner, in fact 
the future of the entire country, 
rests within his own province. 


Bronson Back 

Kar) H. Bronson has resumed di- 
rection of the advertising and sales 
promotion activities of De Soto fol- 
lowing a_ special 
wartime assign- 
ment by Chrysler 
Corp., it is an- 
nounced by J. B. 
Wagstaff, De Soto 
general sales 
manager. 

For the last 
three years Bron- 
son has served on 
the staff of A. 
vanDerZee, Chry- 
sler vice - presi- 
dent supervising 
the development of a history of 
Chrysler Corp.’s war effort. 7 


K. H. Bronson 


Portland Postpones 

The Portland Oregonian’s an- 
nual luncheon for the automobile 
industry is a casualty of ODT, red 
points and the war, announces 
Palmer Hoyt, publisher. Hoyt says 
maybe the all-Oregon ingredients 
can be sent here by next fall or the 
spring of 1946. 


New Account 

A new account for Allen & Rey- 
nolds Agency of Omaha is promo- 
tion for the World Herald. An ex- 
tensive trade publication campaign 
will be carried on. Clair Wolf, for- 
merly of Radio Station WOW, 
Omaha, is handling. 


For John Doe 

Tidewater Associated shows in a 
brochure how it tried through ad- 
vertising to present the true pic- 
ture of the petroleum industry to 
John Doe. 


Birthday Booklet 

Having just passed its tenth 
birthday, This Week magazine has 
issued a booklet answering ques- 
tions about “this new method of 
magazine advertising.” 


Auto Survey 

The San Francisco Examiner has 
published a book containing the re- 
sults of its recent automobile sur- 
vey. It is based on 4,574 responses 
from people in Northern California. 


War Council 

James W. Young, senior consul- 
tant of J. Walter Thompson Co., 
has been elected chairman of the 
War Advertising Council, succeed- 
ing Harold B. Thomas, partner in 
Pedlar & Ryan, Inc. 

Reelected vice chairmen were 
Paul B. West, president of the Assn. 
of National Advertisers, Inc., Ker- 
win H. Fulton, president of Out- 
door Advertising, Inc., and William 
Reydel, partner in Newell-Emmett 
Co. Frederic R. Gamble, president 
of the American Assn. of Adver- 
tising Agencies, was reelected sec- 
retary-treasurer. 


Names 

Edmond H. Colliau is the new as- 
sistant advertising manager of 
Chevrolet, joining the central office 
staff of C. P. Fis- 
ken, manager of 
the advertising 
department, after 
three years as 
personal repre- 
sentative of W. E. 
Holler, general 
sales manager, on 
special assign- 
ments. Colliau 
has beenwith 
Chevrolet for the 
last 12 years. 

oo * * 

To strengthen its European serv- 
ices in anticipation of greatly ex- 
panded opportunities for American 
exporters, Irwin Vladimir & Co., 
Inc., announces appointment of 
Robinson Murray as vice-president. 

* * * 


R. M. W. (Doc) Shaw has joined 
Visual Training Corp., Detroit, as 
an account executive. He has served 
in sales and advertising posts with 
GM, Willys-Overland and Graham- 
Paige, 





E. H. Colliau 
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This is the ninth advertisement TIME has published in newspapers and magazines to get Americans thinking harder about the problems our nation must face. 
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WHEN YOUR SHIPS COME IN 


will you sail ’em, sell ’em, or scrap ’em? 


Outward bound... a miracle! 
There she sails . . . a miracle in steam 
. .. the mightiest merchant fleet ever to 
fly the flag of a single nation... 

Count the ships—count the tonnage 
—count the cost! 5,500 ships, 54,500,000 
tons. A fleet five times as big as our 
pre-war merchant marine! Bigger than 
all the pre-war fleets of Britain, the U.S., 
Japan, Norway and Germany combined! 

And they’re yours! You, through your 
government, own nearly nine-tenths of 
them. You bought ships instead of new 
cars, or vacuum cleaners, or radios — 
with your War Bonds and your taxes. 
Yes, you’re part owner of a miracle! 


Homeward bound...aheadache! 


Coasters and tankers, C-types, Libertys 
and Victorys, the greatest mass of cargo 
carriers the world has ever seen... and 
someday they'll be rolling home, empty ! 

That’s when the headache starts. Re- 
member how our World War I mer- 
chant marine rusted away in forgotten 
backwaters? You said then, ““That must 
not happen again!” 

Well, once more your ships are com- 
ing in... What are you going to do with 
them? Sail them? Sell them? Scrap them? 
Save them? Or share them? Think well 
before you answer! 


it isn’t one fleet, it’s two! 


The inefficient fleet is larger . . . 7% mil- 
lion tons of over-age and foreign built 
vessels . . . 26 million tons of Liberty 
ships . . . all second choice ships for 
normal times. (The Libertys are the fin- 
est mass-produced cargo-carriers ever 
designed; they’ve done a swell war job. 
But they cost too much to operate, are 
too slow for competitive post-war trade.) 


The efficient fleet is smaller...2,200 ships 
of 24 million tons. Victorys, tankers, 
C-types (C-1, C-2, C-3), plus coasters 
and passenger-cargo ships. Fast, modern, 
economical, they’re the finest ships afloat. 


It isn’t one problem, it’s four 


1. The personal problem. The U.S. 
merchant fleet is all tied up to your job, 
your future, another world war. 


For how much America exports and 
imports, and in whose bottoms, will affect 
postwar employment all through U. S. 
industry—standards of living all over 
the world—pressures for or against an- 
other world war in nations across all the 
oceans that wash our shores. 


2. The national problem. National se- 
curity demands a U.S. merchant fleet 
immediately available to transport men 
and material in every emergency. The 


Navy looks to the merchant marine for 
trained officers and men. 

But how big a fleet do we need? 

And what about subsidies to operate 
it? U. S.-built ships cost twice as much 
as the same ships foreign-built. American 
crews get higher wages. How much are 
you willing to be taxed to help overcome 
these higher costs? 


3. The international problem. Some of 
our allies depend on maritime income 
far more than we do—and when the war 
ends half their fleets will be gone. 


Shall we sell them ships from our 
efficient fleet (they won’t want or buy 
Libertys)? Shall we help them recover 
from the war by setting them up in com- 
petition with us again on the seven seas? 


Or shall we keep all our good ships, 
and try to hold our mastery of the mer- 
chant seas, even if this makes our allies 
poorer and leaves them fewer dollars to 
spend for U.S. goods? 


TIME 


The Weekly NEWSMAGAZINE 


4. The surplus problem. What can we 
do with the inefficient fleet . . . the ships 
that nobody wants? 
Shall we scrap them, or “‘lend-lease” 
them, or leave them to rust as a “‘stra- 
tegic reserve”? 





Time believes America’s greatest 
need, now and in the coming years, is 
for the sovereign people to make up 
their minds and speak them out on these 
pressing problems of our time. 


To do so, citizens must keep them- 
selves informed. So in advertisements 
like this TIME is seeking to encourage 
reading, questioning, argument and 
straight, hard thinking. 


For Time’s own future is unalterably 
linked to a U. S. citizenry deeply con- 
cerned about public affairs—to a nation 
insistent upon seeking the truth and 
learning from recorded experience. 
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GM Produces 
500,000 M-3 


Machine Guns 


ANDERSON, Ind.—The M-3 sub- 
machine gun, made by the Guide 
Lamp division of General Motors 
here, has proved itself as an effec- 
tive weapon in hand-to-hand, guer- 
illa and combat fighting, and for 


establishment of beachheads, ac- 





Henry Kaiser Engineers 
Organize in Oakland 


OAKLAND, Calif. — Engineers 
long associated with Henry J. Kai- 
ser, and responsible for the design 
and construction of some of his 
projects, have organized here as a 
permanent group known as Kai- 
ser Engineers, it was announced. 

Henry J. Kaiser is president of 
the new organization, with E. E. 
Trefethen jr., vice-president; T. M. 
Price, vice-president, and George 
Havas, vice-president and general 
manager. It is the announced policy 
of the company to undertake engi- 
neering work in any part of the 
world. 








Frankly, there are millions of people in this coun- 


try who never heard of A. J. Cronin, let alone read 


his books. 


Now, we don’t say those folks — even the ones 
who can’t read — aren’t good customers. But you'll 
agree, people who do like A. J. Cronin have pretty 
discriminating taste in entertainment. And that is 


the kind of audience you get in A National Show 


for $37,200. 


1,500,000 families— that’s better than a 5.0 
point rating. And they are all yours to dominate in 
the Redbook audience. Redbook is their favorite 
show, because good fiction is their great enjoyment. 
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cording to reports from the battle 
fronts. 

The 500,000th of these guns has 
been turned over to the Army Ord- 
nance department. Dubbed such 
undignified names as the “meat 
chopper,” “brief case howitzer” and 
“chatterbox,” the M-3 has been in 
service in every theater of the war 
since Guide Lamp first started it 
on mass production more than a 
year ago. 

The M-3 is the only sub-machine 
gun now being manufactured for 
the Army. 

Spitting forth as many as 30 
rounds of .45 caliber ammunition 
at a loading at the rate of 450 shots 
a minute, this machine gun has 
pulled many a soldier out of a tight 
place. 

An example was given recently in 
a letter received by Guide Lamp 
from a soldier in Germany, who 
said: 

“The other afternoon a group of 
Jerries thought they would run us 
back, but one of the boys with me 
had one of those wonderful M-3 
sub-machine guns. It really threw 
out a lot of lead and helped us 
hold our ground.” 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 
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‘Natural Rubber Tubes 


Gone Forever’—Hale 

PEORIA, Ill.—Inner tubes for 
civilian automobile tires never 
again will be made from natural 
rubber, James E. Hale, chief en- 
gineer of tire design for the 
Firestone Rubber Co., predicted 
in a speech to the Junior Cham- 
ber of Commerce here. 

He said tubes of synthetic rub- 
ber (butyl) have shown superi- 
ority over tubes of natural rub- 
ber and possess still greater pos- 
sibilities. 


opments. . 


30 bills introduced 





Fisher Unit 
Wins E Award 


DETROIT.—An Army-Navy E 
award for production excellence in 
manufacture of parts and assem- 
blies for the B-29 Superfortress and 
other bombers, tanks and big guns 
was presented to workers and offi- 
cials of Fisher Body’s Ternstedt 
manufacturing unit here. 

It was the tenth Army-Navy E 
award received by the Fisher Body 
division of General Motors. 


creases in existing taxes. 


aid funds. 

In four states temporary emer- 
gency taxes on motor fuels have 
been extended or made perma- 
nent. New York, Idaho, and 
South Dakota have the only in- 
troductions proposing decreased 
motor fuel taxes. 


A. J. CRONIN (ever hear of him?) 


: Wee 





.. he’s one of the stars in 


1 A NATIONAL SHOW 


for your product 


» FOR*‘37,200 A YEAR 


complete 


They pay 25¢ admission, turn to each issue many 
times, give it three and a quarter hours a month. 

These people who enjoy Redbook — they are as 
cohesive an audience as the following of any soap 
opera — — and at least as important. 

And your product can dominate this distinctive 
audience for $37,200 with a full page in every issue, 
all year. And without Redbook you can’t be sure of 
dominating this audience, even if you spend a mil- 
lion in other media! 

While Redbook is now over-sold, we'd like to 
send you “The Rating You Can Expect in Redbook.” 
Write Redbook, 230 Park Avenue, New York 17. 














According to the NHUC, gasoline 
tax increases have been proposed in 
in 15 states. 
Seven state legislatures are consid- 
ering new diesel fuel taxes or in- 
Three 
states, Colorado, Idaho and Ohio, 
expressly state that the proposed 
increases are for the purpose of 
raising revenue to match Federal 


Anti-diversion constitutional 
amendments prohibiting diversion 





Anti-Diversion Bills Gain .. . 


Gas Tax Boost Asked 
In Fifteen States 


WASHINGTON.—National High- 
way Users Conference last week 
made public another of its periodic 
reports on state legislative devel- 


of highway user revenue, have 
been introduced in 14 states. How- 
ever, two of these bills are quali- 
fied. Utah HJR 1 would permit use 
of highway revenue for flight strip 
purposes, and Massachusetts H. 
1086 specifically exempts motor ve- 
hicle excise taxes from its effect. 
Anti-diversion legislation is under 
consideration in seven states in a 
total of nine bills. Legislatures of 
eight states are considering a total 
of 16 bills which propose definite 
diversions of user revenues. 


Interest in increased size and 
weight allowances is evidenced by 
46 proposals in 28 states to lib- 
eralize existing laws. Bills intend- 
ing extensions of temporary meas- 
ures to this effect have been offered 
for the consideration of five legis- 
latures. 


Bumpers would be required on 
trucks by three New York bills. 

Maryland S. 210 reduces from 
1/18c to 1/54 cents per passenger 
seat per passenger mile the mileage 
tax on buses for maintenance of 
roads. Oregon H. 345 would change 
the basis of computing the motor 
transportation tax. The tax im- 
posed would apply to common, con- 
tract, and private carriers on a 
graduated scale ranging from 3.75 
mills per mile if the gross weight 
is less than 4,000 pounds to 17.68 
mills per mile if gross weight ex- 
ceeds 24,000 pounds. This bill also 
proposes limiting hours of service 
to 12 on duty and 10 off. Brokers 
and forwarders would be required 
to pay a tax equal to 6 percent of 
their gross revenue. 


The greatest bulk of primary in- 
terest legislation centers around 
operators’ and chauffeurs’ licenses. 
A total of 147 bills introduced in 
36 state legislatures, including 21 
bills in 13 states concerning drunk- 
en driving, bear directly on this 
subject. Special consideration for 
servicemen has received attention 
in 23 states. 


Compulsory insurance programs 
are offered for the consideration of 
11 state legislatures in a total of 17 
bills. Massachusetts proposes a 
gasoline tax increase to finance 
their proposed compulsory insur- 
ance program. 


Financial responsibility is a mat- 
ter of interest in 25 states. Pro- 
posals totaling 56 have been intro- 
duced to provide for the setting up 
of new systems or for amendments 
to existing systems. A trend toward 
relaxation of financial responsibil- 
ity requirements is evident in a 
few states. 


A recurrent movement for legis- 
lation permitting cities and 
counties to impose taxes on mo- 
tor fuel is apparent in six intro- 
ductions in four states. New York 
and Texas have bills introduced 
which would prohibit the collec- 
tion of tolls for parking or driv- 
ing on state or national high- 
ways both within or without 
municipalities. 

Proposed legislation setting up 
authority and procedure for the 
licensing and regulation of motor 
vehicle dealers, repairmen, and 
junkmen, has appeared in 19 states. 
California proposes regulation of 
non-resident dealers. 

Reciprocity bills have been intro- 
duced in seven legislatures. 


Studebaker Boosts 


Weasel Production 


SOUTH BEND, Ind.—Effective 
Apr. 1, Studebaker Corp. will in- 
crease its output both of the Weasel 
and of heavy-duty military trucks, 
according to H. S. Vance, chairman. 

Weasel production, said Vance, 
will be stepped up approximately 50 
percent to help take care of the 
sharply increased demand which 
has developed as a result of the 








Build on This. Six million — 1 out of every 5 families — read 
Redbook, Cosmopolitan and American, THE MONTHLY GROUP 
— with less than 15% duplication. In all advertising there is 
no national opportunity equal to it — at anything like the 
price of $160,000 for 12 full pages in all three magazines. 
Isn’t this the soundest kind of national foundation to build on? 


vehicle’s operation in both the Pa- 
cific and European theaters of war. 
Manufacturing schedules for trucks 
will be expanded approximately 15 
percent. 





For America’s Future — For 
Future— BUY WAR BONDS. 
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- KNEW WHAT HE WANTED 


Reading Time: 1 minute, 35. se 


Dan is a typical son of the Midwest .-- 
affable, alert, aggressive. He chose engineering at college; 
then went overseas during World War I. Upon returning 
he joined the Purchasing Department of an automobile 

r. But Dan felt sure that selling .. . not 


manufacture 
buying . - - was his forte. 
A = eG 


— a3 


Ten years ago opportunity came to join 
in Dan did a 


organization. Here agai 
constructive job. b 

establish a dealership in the Southwes 
merchandising training has served him well. 


conds 


the Chrysler sales 
‘ob. Subsequently came the chance to 
t, where his broad 


ney, Dan became partner 


and sales manager of a small manufacturing concern. 
Then back into the auto industry as a factory repre: 
sentative and later Regional Manager. Dan progr 

from job to job, studying the operations in retail trade, 


always broadening his knowledge. 


en 
le 3 | 


Saving his mo 


rived but become one 
of the outstanding auto ers for miles around. 
“od he has handled important war 


Dan has not only th 
mobile deal 


During this war per! 
es a keen 


production assignmen 
and active interest in 


ts; and in addition he tak 
local civic affairs. 


% This dealer’s name i ee 
dine e is not “Dan”; but it wi 
naa the dealers handling Fists, tn i : Des ae 
sane ae ee similar examples in which pias a 
denein what tae eee for men of energy and aes & 
odo... aig 
desires and industriousness can aaa a0 Se 6 Sees loa, 
The peaceful futur 
e to which we | 
renewed Oo ‘4 e ook forward ° 
pportunities for men to progress in the Sei Looe 
ess. 


Tune in Major Bowes’ P 
rogram every Thursday, 9 P.M 
> -M., E.W.T., CBS Network 


CHRYSLER CORPORATIO 
Plymouth +» DODGE * meSote « CHRYSLER is) 


KEEP BUYING 


WAR BONDS 





The Smiths talk a lot about SERVICE 
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Don’t be surprised that Bill Smith and his wife have become definitely 
“service conscious”. Three years of war shortages have made them that way! 
SERVICE ... real service ...is all that has kept their car going... as well as 
their washing machine—their refrigerator — oil burner — vacuum cleaner— 
and a dozen other mechanical things indispensable to them. And take it for 
granted that when Bill and his wife start comparing the merits of postwar 
cars, the service behind the sale will be the clincher that counts! 


» GOOD SERVICE depends on good me- 
chanics equipped with the right tools for 
every service operation. Sounds simple 
... but the sheer magnitude of the job of 
educating an army of mechanics — scat- 
tered from coast to coast —on the advan- 
tages of owning “factory recommended” 
service tools has wrecked many a well- 
conceived service tool program. 


There is one proved way to secure service 
tool distribution on a nation-wide scale. 





You can turn the entire responsibility over 
to Snap-on! This is a job Snap-on’s tool 
distributing organization has been success- 
fully doing for 25 years. Snap-on field men 
visit service establishments everywhere — 
call on the mechanics in the shops — dis- 
play and demonstrate factory recommend- 
ed tools — take the orders and deliver the 
goods. If you are planning a program for 
more effective servicing of your postwar 
products, ask for the complete story. Write, 


SNAP-ON TOOLS CORPORATION 


8082-C 28TH AVE., KENOSHA WIS 


SERVING BUSINESS EVERYWHERE WITH TOOLS FOR BETTER SERVICE 








Way Is Open 
For Union Fight 


For Mechanics 


DETROIT.—A statement by 
Automotive News that under an 
anti-raiding agreement the UAW- 
CIO mechanics local has jurisdic- 
tion over service shops while the 
AFL -International Assn. of Ma- 
chinists has the shops of truckers 
and fleet operators, has been de- 
nied by H. W. Brown, international 
president of the AFL union. 


Brown pointed out that the AFL 
and CIO had only agreed not to 
interfere when the other had es- 
tablished a contractual relation- 
ship with an employer or had been 
certified as the collective-bargain- 
ing agency by NLRB. 

Automotive News obtained its in- 
formation from a local officer of 
the machinists union, who appar- 
ently was confused as to the terms 
of the agreement. The local officer 
intimated that the AFL was con- 
sidering a drive to organize me- 
chanics, but would stick to the 
truck and fleet-shop field. 

Now it appears from Brown’s 
statement that the way is open for 
either the CIO or AFL to launch 
a campaign on any shop, dealer, in- 
dependent or truck, with which the 
other does not have a contract. 





GE Advances 
Potter, Parker 


CLEVELAND.—E. E. Potter, for 
the past 14 years eastern general 
sales manager of the General Elec- 
tric lamp depart- 
ment at Nela 
Park, has been 
elected a GE 
commercial vice- 
president, accord- 
ing to Charles E. 


E. E. Potter 


Wilson, GE pres- 
ident. 

P. D. Parker, 
who served over 
the same period 
as assistant gen- 
eral sales man-  P.- D. Parker 
ager of the lamp 
department’s Eastern Sales division, 
has been appointed general sales 
manager of that division. As com- 
mercial vice-president, Potter will 
become a member of Wilson’s staff. 
In his new capacity, Potter will be 
responsible for coordinating the 
diversified interests of the company 
in all its customer relations in the 
District of Columbia. 


Endurance Mark 


Packard Rolls-Royce Engine 


Flies 510 Hours 


DETROIT. — Evidence that use 
efficiency of American war mate- 
rials is steadily increasing was pre- 
sented by Packard Motor Car Co. 
in a report from one of its tech- 
nical representatives with the 15th 
AAF in Italy. 


The report from Robert Stransky, 
one of 48 Packard field service 
technicians assigned to study com- 
bat performance of Packard-built 
Rolls-Royce aircraft engines and 
marine engines, revealed a new 
Italian theater record of 510 hours 
engine time on a Packard-built 
Rolls-Royce engine. 


The engine was mounted in a 
15th AAF P-51 Mustang fighter and 
was flown on 79 missions over 
Italy, France, Germany and the 
Balkans before it was replaced. 
Three hundred and seventy-six of 
the engine’s hours were flown in 
actual combat, and the balance in 
operational flights. 





J. F. Lincoln to Speak 
In Detroit March 14 


DETROIT. — James F. Lincoln, 
president of Lincoln Blectric Co., 
Cleveland, will discuss the future 
of the free enterprise system and 
incentive pay programs before 
three local organizations in the 
Rackham Memorial building March 
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Why America Is Watching the News 


from GRAHAM-PAIGE 





For many months Graham-Paige has been making news in the 


manufacture of ‘‘Alligator’’ amphibious tanks, landing craft, 


and precision parts for super-bombers. Now this company is 


readying newsworthy plans for peacetime production. These 


plans are of unusual significance. Read this forward-looking 


statement by Joseph W. Frazer, for years an outstanding leader 


in the automobile field, now board chairman at Graham-Paige. 


Wherever I go, all over 
America, I find more and 
more people asking about 
the story behind the news they are hearing from 
Graham-Paige. For people are beginning to 
realize that we have great plans in the making 
here. Plans that will affect the entire future 
of the automobile industry. 

Graham-Paige is definitely going places. 
Beginning with a few war orders in 1940, we 
have been entrusted with constantly increasing 
responsibilities as our reward for work well done. 
Today we are among the nation’s leading 
producers of ‘Alligator’ amphibious tanks, 
landing craft, and high-precision connecting 
rods for super-bombers. 

Now people want to know what we are 
going to do when our war job is finished. Well, 
here’s the story, in brief: 

We are going to build a new automobile at 
Graham-Paige. It will not be “just another 
car.” The friends who have known me during 
my 32 years in this industry know that I would 
never “let them down’’ like that. It will be a 
beautiful car—an exciting car—built from new 
tools and dies, incorporating new principles of 
engineering, construction and design. It will be 
new from the ground up! 

I predict that this new automobile will win 
popular acceptance in a way that has not been 
equalled since 1924. 


Keep Watching the News from Graham-Paige! 


by Joseph W. Frazer 


We are also expanding the operations of our 
Farm Equipment Division. We will produce a 
new general-purpose tractor, with exclusive 
features that will give it distinct advantages 
over any in use. 

We will manufacture several models of the 
Rototiller, the revolutionary power-tiller that 
does the work of plow, disc and harrow, and 
does it all in one operation! 

Other new machines in our farm equipment 
line are equally interesting and newsworthy. 

Many of my friends in the automobile and 
farm equipment fields have already written me 
requesting distributor and dealer franchises for 
after the war. I can only remark that I am 
flattered by their confidence in our new man- 
agement. But I can assure them now that we 
shall live up to their expectations. 

I hope this brief outline of our plans will 
give you some idea of the big things that are in 
the making at Graham-Paige. We have come a 
long way in a few months. Yet what we have 
seen is only a hint of the progress in store. 

I believe I have told you enough, however, 
so that you, too, will want to “Keep Watching 
the News from Graham-Paige.”’ 


pret 


Chairman of the Board 
GRAHAM-PAIGE MOTORS CORPORATION 


Makers of Landing Craft and ‘‘Alligator’’ Amphibious Tanks for the 
Navy, Precision Parts for Super-Bombers, and Essential Farm Machinery 
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Just Among Dealers... 
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(Continued from Page 3) 


he had charge of all the Willys- 
Overland retail branches that were 
at that time scattered throughout 
America. This experience was fol- 
lowed by being the executive head 
of the Stevens-Duryea plant at 
Chicopee Falls, Mass. In 1923 he re- 
turned to his original love and be- 
came a distributor for Packard in 
St. Louis. In his adopted town he 
has been exceedingly active in both 
civic and trade affairs. He is a 
member of the Missouri State So- 
cial Security commission and at 
present is director of the Chamber 
of Commerce, treasurer of the 
Group Hospital Insurance, treas- 
urer of the Missouri Medical Serv- 
ice, vice-president of the St. Louis 
Convention bureau, director of the 
Automobile Club of Missouri, and 
director of the St. Louis War Chest 
and U.S.O. He operates one of the 
finest service stations in the coun- 
try, noted for its accessory and 
parts display on the service floor. 
In addition to taking care of Pack- 
ard owners during the wartime, he 


MORNING 


has been a very successful manu- 
facturer of industrial warehouse 
tractots and lift trucks. 

+ + * 


J. Saxton Luioyp (Buick-Cadillac), 
Daytona Beach, Fia., 
Southerner, 


is a true 
having been born in 
Savannah, Ga., 
Nov. 9, 1907. He 
entered the auto- 
mobile business in 


department clerk 
and timekeeper. 
In 1935 he organ- 
ized the Daytona 
Motor Co. and 
has handled the 
Buick and Cadil- 
; lac lines continu- 

J. Saxton Lloyd ously ever since. 
Lloyd is not only 

the NADA director for Florida, but 
also a member of the legislative 
committee of the Florida Automo- 
bile Dealers Assn. and has served 
as president of the Daytona Beach 





in civic organizations finds him a 
past chairman City Planning 
Board, past president Rotary club 
of Daytona Beach, member of 
board of directors, Daytona Beach 
Chamber of Commerce, chairman 
of Advertising Committee, Florida 
State Chamber of Commerce. He 
has also been active in wartime 
work, serving as an instructor of 
the Red Cross Motor Corps and 
watcher in Aircraft Warning Ser- 
vice in the early days of the war. 
In normal times he finds relaxation 
in tennis and fishing. 

e * * * 


Ceci, WaLKer (Chevrolet), South 
Charleston, W. Va., is a product of 


1926 as a service|the South, having been born in 


Paris, Tenn., 
March 7, 1907. 
While Walker 
started in the 
automobile bu si- 
ness as a mechan- 
ic’s helper in 1922, 
he became a 
member of the 
firm of Rhodes- 
Walker Chevrolet 
Co. in June, 1933, 
having remained 
a Chevrolet en- 
thusiast ever 





Cecil Walker 


Automobile Dealers Assn. Interest |since. He is the present NADA di- 





rector for West Virginia, vice-presi- 
dent of the Charleston Automobile 
Dealers Assn. and a past director 
of the Automobile Dealers Assn. of 
West Virginia. He has served dur- 
ing wartime as co-chairman of the 
West Virginia Committee for Re- 
cruiting NADA Affiliated Army Ord- 
nance Units, which made the re- 
markable record of recruiting nine 
companies. Locally he is a very ac- 
tive member of the various ODT 
and OPA advisory committees. As 
seems to be the Southern custom, 
hunting and fishing are his hobbies. 
* * * 


Artuur G. Mitier (De Soto-Plym- 
outh), Galesburg, Ill. remains in 
the state of his birth where he first 
saw the light of 
day on. Sept. 3, 
1879. He became 
interested in the 
automobile bus i- 
ness first as a 
salesman for a 
Ford dealer in 
1908 and in 1909 
organized the P 
& M Motor Co., 
handling the Ford 


. G. Mill lines. He is at 
s " present NADA 
director for Illinois, and regional 





SOMEBODY 18 GOING TO SELL 
4 HELLUVA LOT OF CARS /N 
NEW ORLEANS 


by Advertising in 
THE TIMES-PICAYUNE and NEW ORLEANS STATES 


* EVENING * 


Representative JANN & KELLEY, Inc. 


SUNDAY 


and Overland] 


—_— 


vice-president for NADA Zone No. 
6, also chairman of the Member- 
ship committee for NADA in 1945. 
In the past, Miller was president 
and vice-president of the I.A.T.A,, 
director of I.A.T.A. for 10 years, 
chairman of Recruiting Commit- 
tee for Mechanics for Ordnance 
Department for the state of Illinois, 
president Knox County Auto Deal- 
ers Assn., and president Galesburg 
Auto Dealers Assn. His civic hon- 
ors have included past-president of 
Rotary, president Galesburg Club, 
president Pin Oak Gun Club, and 
at present he is director of the 
Bank of Galesburg, chairman of 
War Activities Committee of the 
Chamber of Commerce, a member 
of the Masons, Knight Templars, 
Consistory and Shrine. His hobbies 
include hunting and working in 
various capacities with the auto 
dealers association. 
* od +” 

JoHN J. VerscHoor (Chevrolet), 
Mitchell, S. D., is a Westerner, hav- 
ing been born in Iowa on March 
19, 1892, starting 
in the automobile 
business in 1914 
with the Overland 
and Buick lines. 
While Verschoor 
has kept busy as 
director of OPA 
in Sioux Falls dis- 





trict, he is also 
past president of 
the Mitchell 


Chamber of Com- 
merce, past presi- 
dent of the South 
Dakota Automobile Dealers Assn., 
and is state director of NADA, his 
four-year term expiring this year. 
Aside from all these activities, Ver- 
schoor enjoys hunting in the wide 
open spaces and the more secluded 
art of bridge playing. 

- * * 


J. J. Verschoor 


Ray H. Auten (Buick-Oldsmobile- 
Cadillac), Cedar Rapids, Ia. is a 
product of the great Corn State, 
making his en- 
trance March 9, 
1898, at McGregor. 
The selling of 
automobiles 
seemed to be a 
family tradition, 
his father and 
uncle having 
started the Allen 
Motor Co. in 1903, 
selling “Curved 
Dash’’ Oldsmo- 
biles. The original 
plant was at Elk- 
ader and is now operated as a 
branch of Cedar Rapids. In an ef- 
fort to be helpful during wartime, 
Allen Motor Co., which comprises 
Ray and his brother Al W., now 
on leave from the business to serve 
as a Navy lieutenant, added a de- 
partment for tire recapping and 
vulcanizing, their plant being one 
of the most modern and complete 
in the Middlewest. Another wartime 
activity of the company is the pub- 
lication of a monthly house organ 
to keep customers informed of the 
dealership’s contribution in keep- 
ing automobiles running and for 
recording the comings and goings 
of the company employes now in 
the service. Allen also worked on 
the Iowa Ordnance Recruiting com- 
mittee and enlisted about 600 men 
for the service. He was a member 
of the board of directors of the 
local Chamber of Commerce, also a 
member of the Rotary club. In 
automobile activities, he is past 
president of the Iowa Automobile 
Dealers Assn., and at present a di- 
rector of NADA for Iowa. 


Disposal Plans 
For U. S. Plants 
Still Awaited 


WASHINGTON. —In his second 
surplus property report to Con- 
gress, Attorney General Francis 
Biddle pointed out last week that 
thus far no disposal agency has 
submitted any proposal for the dis- 
position of a government-owned 
surplus plant. 

Biddle stated that the Depart- 
ment of Justice is prepared to pass 
promptly upon any such proposal 
and urged disposal agencies to 
bring their suggestions for disposi- 
tion of surplus plants to the atten- 
tion of the department as early in 
their negotiations as possible. 

Biddle added that the Surplus 
Property Act of 1944 requires the 
views of his office on legality of 
proposed sales of government 
property costing over $1,000,000. 





Ray H. Allen 
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USED CARS 


“OK, HUDSON!... 
we think youw’re right?” 





Ray Motors, Inc., Chicago, Ill. 





. . . SAY HUDSON DISTRIBUTORS AND DEALERS 


FROM every part of the country we get the word—enthu- 
Siastic support of Hudson’s two-part program for 1945 
and beyond. 


Hudson distributors and dealers are selecting building 
sites, planning to modernize old buildings or lease new 
ones—to provide modern, well equipped quarters in line 
with Hudson’s coming bid for a bigger share of the great 
postwar market. 


As for the immediate future, they are pushing ahead 
Hudson’s expanded plan for service and parts distribution 
—to keep essential transportation rolling, and their own 
businesses rolling too. 


When the “go-ahead” is given, Hudson will be ready— 
and Hudson distributors and dealers will be ready for—“the 
toughest battle in the history of business for the biggest 
stakes in the history of business.” 


Glen C. Stater Co., Fresno, Calif. 


OUR PLANTS ARE DEDICATED TO WAR 








HUDSON 


MOTOR CAR COMPANY 
DETROIT 14, MICHIGAN 


35 Years of Precision Manufacture 








When new cars can be built 
again, the Hudson Triangle, 
long a symbol of craftsman- 
ship and quality, will identify 
outstanding Hudsons-— prod- 
uct of the combined war and 
peacetime experience of this 
veteran organization. 
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Johnson Auto Co., Hartford, Conn. 
















PRODUCTION— OUR DEALERS TO MAINTAINING WAR TRANSPORTATION 
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ut Off 1%; 


Vehicles Dip 10% 


WASHINGTON.—Paced by a 10 
percent drop in production of com- 
bat and motor vehicles, general 
munitions output in January de- 
clined 1 percent from the Decem- 
ber total, the War Production 
Board revealed. 


In a report prepared by Hiland 

G. Batcheller, chief of operations, 
the WPB disclosed that production 
of vehicles was 1 percent below the 
schedule for January, while overall 
munitions output slumped 2 percent 
behind the program quota. 


WPEB attributed a portion of the 
blame for the January lag to the 
weather, warning that the attend- 
ant difficulties in transportation, 
natural gas, coal and absenteeism 
would strike a further setback to 
the overall picture in later months. 

Among the major classes of mu- 
nitions programs, January produc- 
tion was ahead of schedule only in 
ammunition, which climbed 4 per- 


cent above December and 1 per- 
cent above the January quota. 


The critical programs generally 
showed substantial gains in Janu- 
ary. The rate of gain slowed down, 
however; the average increase was 
only seven percent over December, 
as compared with a December aver- 
age of 13 percent over November. 


But while gains over December 
were large, they fell about four per- 
cent short of expectations. The 
critical aircraft models, in the ag- 
gregate, were 13 percent below the 
first-of-the-month schedule. Heavy- 
heavy and light-heavy trucks were 
each five percent behind forecast. 


Light-heavy trucks ebbed 4 per- 
cent and heavy-heavy 20 percent 
from the December mark. Although 
showing a gain of 6 percent above 
the WPB expectation, tanks plum- 
meted 23 percent from the Decem- 
ber achievement. 

As previously reported, truck and 





HERE ARE 15 scripts from the pen 
of “Roy Lee Martin,” a nom de plume 
for a master penman now in a Midwest 
prison. 


bus tires rocketed 30 percent above 
December and 13 percent above the 
January schedule. 


Jack Weed’s Truckin’ will give you 
some interesting views. 





Rditor’s Note: The 
article was written by Roy Lee 
Martin,” @ nom de piime for a 
master péenman who is now serv- 
ing a term in & midwestern prison. 


For 28 years I opérated a8 a mias- 
ter penman, ferger aiid calligraphic 
swindler, One 6f the state govern- 
ments finally ¢aught up with my 
illegal activities. I am now serving 
a long term behitid prison bars. The 
prison authorities ate allowing me 
to write this article betause it 
should prevent service station op- 
erators and other busitiéss men 
from being victimized by my asso- 
ciates still at large. 


Right now business ‘is very gdod 
for members 6f my former profes- 
sion. The federal government is 
sending out millions of armed 
ferees allowance and allotment 
checks, Social Security checks, and 
other Treasury vouchers. There is 


following 
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SEE 


Manufacturers of Quality Tires and Tubes Since 1912 General Offices and Plant— 450 Elm Street, West Haven 16, Conn, 





Bad-Check Artists 


Prison Inmate Gives Inside Story 
To Deteet Kinky Penmen 








the usual vélumé of fiegotiable 
paper used iii everyday eé6mmiertial 
and industrial transactions: 

The field is wide open fdr crooks 
still free to pull off their 61d tricks: 

How can tite service station dp- 
erator successfully cOmbat the 
professional calligraphic swindler 
and kitiky penmai? 

One simple method to detect 
the intentiéns of clieck cashiers is 
this: Prepare a small sign bear- 
ing a facsimile fingerprint, and 
containing this message: “ 
you pléase fingerprint thie check 
you are presenting?” Hang tlie 
sign in the most conspicudus 
place. It will make you inimiuné 
to approaches from ary _ kiriky 
penman 6r bad clieck artist. He 
will think up s6me éxcuse, niaybe 
directions to feach somie public 
building, bus liné or street, to 
leave your store without arousing 
your suspicion. Tlie last thing le 
is likely to give is his fingerprint 
which defies imitation. 

Another thing the kinky penman 
will not do is to present a bad 
check where the cashing system is 
too complicated and time-consum- 
ing. It pays to have plenty of red 
tape in this connection, for the 
crook’s constant fear is of being 
trapped by delays. 

The kinky penman is a transient 
both by nature and the hazards of 
his illegitimate profession. He sel- 
dom has stable contacts in the lo- 
cality where he is operating. This 
is your cue to make rigid inquiries 
as to his credentials. The honest 
presenter will not resent this cau- 
tious attitude; he will naturally ex- 
pect it. 

When given a check to cash, ex- 
amine it minutely, front and back. 
No kinky pefman is always per- 
fect; he slips up Once in a while, so 
any irregularity should arouse your 
suspicions. Watch for irregular 
writing, erasures, blots, added shad- 
ing on lettering, arid the perfora- 
tion marks’ depth. The honest cit- 
izen with a clear conscience will 
not resent such close scrutiny. 

In checks showing the mark- 
ings of a mechanical writer, these 
markings should be flawless. If 
flaws are evident, the check has 
been tampered with. Decline to 
accept it under any conditions. 

An inexpensive reading glass will 
disclose the average forgery, the 
javerage case of check-raising. 
The kinky penman works in 
haste. He will try to rush you. He 
will relate a “plausible” yarn with 
a speed angle to it. He will whip 
the credentials out of his pocket 
because he anticipates your asking 
for them. 

His credentials will be just a lit- 
tle too complete, a little too fin- 
ished. Take the time to notice this 
surefire evidence. Beware of the 
fellow who produces such items as 
a merchandise purchase slip from 
some large and well-known store, a 
finger ring or belt buckle with his 
alleged own initials on it, or a lodge 
card or other minor form of identi- 
fication. 

The one thing the kinky penman 
knows perfectly is human nature. 
He realizes that the honest business 
man and respectable citizen can be 
favorably and convincingly im- 
pressed by common or everyday 
items of identification. You will do 
better to require personal identifi- 
cation than to chance any other 
kind the penman wants to substi- 
tute. In such cases pay more atten- 
tion to the presenter of the check 
and less attention to the check it- 
self. 

By exercising normal caution you 


can defeat the efforts of bad check 
artists. 
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Private Truck Sale 


Nets $200 Fine in N. H. 


CONCORD, N. H.—(UTPS)—In 
New Hampshire's first conviction 
for violation of OPA ceiling prices 
on sales of used trucks, in U. S. 
District Court here, John K. Dillon 
of East Jaffrey, who is not a motor 
vehicle dealer, was fined $200 and 


given a suspended jail sentence of 
six months. 


The defendant pleaded guilty to 
selling a 1937 one-half ton truck to 
Seth H. Cleaves, of West Rindge, 
for $475 when the ceiling set by law 
was $236.69. 
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“Better than Cuc Koo clocks” 









At the turn of the century, the newspaper 
circulation manager was a high pressure 
salesman. He sold cuckoo clocks, dishes 
and encyclopedias that came, incidentally, 
with newspaper subscriptions. But when Sunday 
comics sections became common, the circulation 
manager found that they sold more Sunday papers 
than pressure or premiums, made Sunday 
circulations regional rather than local . . . "Twenty 
years later, advertisers learned that the color comics 


sections sold other things besides Sunday papers! 


The Sunday comics section has been an 
established institution in American life for forty 
vears ...1s read more regularly by more people 
than any other form of literature, sacred or profane, 
classic or contemporary . . . is currently read by 
three out of four adults and virtually all children, 
at home, on Sunday, every Sunday! And the 


Sunday comics require no fixed reading time. 


Mierropourran Group has made the Sunday 
comics section a national medium... .in a newspaper 
network of forty-three major newspapers, with 
more than fifteen million total circulation.-— covers 
half of the better buying families in the whole 
market, gives the national advertiser more 
concentrated coverage 11 more major markets than 
any other single medium. One order, one piece 
of copy and one bill. Learn more about the most 
magnificent advertising opportunity of our times ! 


Call any office... 









| \ The first national newspaper network... Mi e t ropo é it an (; roup 


y. Comics Section Advertising in: Baltimore Sun « Boston Globe e Chicago Tribune e Cleveland Plain Dealer « Detroit News * New York News 
S Philadelphia Inquirer e Pittsburgh Press « St. Louis Globe-Democrat « Washington Star ¢ Des Moines Register ¢ Milwaukee Journal « Minneapolis Tribune 
St. Paul Pioneer Press ¢ ALTERNATES: Boston Herald « Detroit Free Press e New York Herald Tribune e St. Louis Post-Dispatch » Washington Post 
opTIONAL: Atlanta Journal ¢ Buffalo Courier-Express «* Cincinnati Enquirer ¢ Columbus Dispatch e Dallas News ¢ Houston Chronicle 
New Orleans Times-Picayune-States * Omaha World-Herald ¢ Providence Journal « Rochester Democrat & Chronicle *« San Antonio Express 
Springfield Union & Republican « Syracuse Post-Standard « METROPACIFIC: FresnoBee « Long BeachPress-Telegram ¢ hosAngeles Times « Oakland Tribune 
Oregon Journal e Sacramento Bee « San Diego Union « San Francisco Chronicle « Seattle Times « Spokane Spokesman-Review « Tacoma News Tribune 


220 E. 42d St., New York 17 » Tribune Tower, Cuicaco 11 « New Center Bldg., Derrorr 2 « 155 Montgomery St., San FRANCISCO 4, 
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Conn. Governor Urges OK 
Of Anti-Diversion Bill 


HARTFORD, Conn.—Legislative 
approval of a pending state consti- 
tutional amendment to outlaw 
highway fund diversion in Con- 
necticut was urged last week by 
Gov. Raymond E. Baldwin in a 
radio broadcast. 

Connecticut faces great high- 
way construction and improvement 
needs after the war with reduced 
available funds, Baldwin said. He 
pointed out that he had advocated 
a one-cent gasoline tax increasc, 
but said he did not want to see it 
become effective until after the 
war. 

Already approved by the 1943 
legislature, the anti - diversion 
amendment will go to the voters 
for ratification if passed by a two- 
thirds vote in both branches of the 
current legislature. 

“Tt seems to me,” the governor 
said, “that money collected from 
motorists should go toward bene- 
fits to be enjoyed by the motorists. 
Such an amendment would also 
prevent any possible money in the 
highway fund from being used for 
other purposes.” 


Concerning the proposed gasoline 
tax increase, Baldwin said that a 
one-cent additional levy would net 
the state about $4,000,000 a year. 
“This sum,” he added, “will permit 
new and necessary highway con- 
struction that is not now possible 
because of a lack of funds and the 
proceeds of the tax will also per- 
mit us to take advantage of the 
availability of federal funds for use 
in Connecticut.” 


Pointing out that with the pro- 
posed increase, the state’s gasoline 
tax would be four cents a gallon, 
Baldwin said: “This compares fa- 
vorable with other states.” In 38 
states, he said, the tax ranges from 
four to seven cents. 


The governor referred to Con- 
necticut as the “gateway to New 
England” and declared that good 
highways will bring prosperity and 
wealth to the state. The postwar 
job of the highway department, he 
said, will be a vast one, complicated 
by wartime inability to make any- 
thing but the most essential im- 
provements. 








In the Hopper 


Georgia Senate Shelves 


Anti-Diversion Measure 


Georgia’s senate has tabled a bill 
providing for reorganization of the 
state Highway department and 
seeking to prevent highway fund 
diversion. 

In opposing the bill, Senate Pres- 
ident Frank Gross said it was con- 
trary to a proposed new state con- 
stitution in that it sought to allo- 
cate 100 percent of all gasoline and 
motor vehicle revenues to the high- 
way department, and would “not 
even allow the deduction of collec- 
tion expenses.” 


* * 


Bills to Remove Bridge Tolls 


EDITH CRAIG shows a steel forging | Introduced in Pa. 


~ a aster connecting rod, compared 


with the finished product turned out at | 


Graham-Paige Motors 
nearly a million rods for aircraft en- 
gines, including B-29 power plants, 
have been produced. The forging (right) 
weighs 72 pounds and the rod, delicate- 
ly machined and polished to accuracies 
of thousandths of an inch, weighs 18 
pounds. 


Corp., where 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 





Legislation to free the 10 remain- 
ing toll bridges in Pennsylvania has 
been introduced in the general as- 
sembly in Harrisburg. 

Bills sponsored by Senators M. 
|Harvey Taylor and George N. Wade 
would appropriate $10,000,000 from 


~|the motor license fund over a pe- 


|riod of from five to 15 years at the 
|discretion of the State Secretary of 





as Koh-i-nor is one of the world’s most magnificent 
diamonds. Weighing 106-1/16 carats, it is famous for its 


brilliance and luster. Of course, a diamond is considered 


supreme as a, jewel because it is the hardest, most imperish- 


able and most brilliant of all gems. The Koh-i-nor’s repu- 


tation places it in a separate class apart from other diamonds 


due to its flawless quality —a true example of the fact that, 


with any product, Quality Counts, 
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Cintennars 


THE WARD PRODUCTS CORPORATION, realizing this fact, 


has long been the leader in the manufacture of one-piece 


and sectional antennas for automobile and home radios. 


WARD products are quality products, the workmanship of 


craftsmen using modern equipment under ideal conditions. 


Many important design changes pioneered by WARD, have 


become accepted standards in the industry . . . For quality 


antennas for all applications, look to WARD. 


a 


BUY WAR BONDS 


THE WARD PRODUCTS CORPORATION 
1523 EAST 45th STREET, CLEVELAND 3, OHIO 









Highways. The spans would then 
be freed immediately. 
* * 


Civil Air Commission 


Established in Montana 


A bill establishing a Montana 
Aviation Commission, with broad 
powers of control over all phases 
of civil aviation in the state, has 
been signed into law by Gov. Sam 
C. Ford. 

A one-cent-per-gallon tax on all 
aviation gasoline sold in the state 
will finance the new commission. 
Heretofore this tax has been re- 
funded to plane operators. 

* * * 


12 Percent Sales Tax 


|Reinstated by N. D. 


| A bill reenacting North Dakota’s 
|2 percent sales tax has been given 
final passage. Also passed was a 
bill increasing the tax base on real 
and personal property from 50 per- 
|cent to 75 percent of the assessed 
valuation. 
* * * 

Compulsory Inspections 


Proposed in Wis. Bill 


A compulsory motor vehicle in- 
spection bill has been introduced in 
the Wisconsin assembly at the re- 
quest of the Wisconsin Council of 
Safety. 





*+ * * 


Bootleg Gas 


Gasoline tax evasion and gas 
bootlegging is a serious problem 
along the state’s eastern and south- 
eastern borders, according to Rep. 
C. H. Gunderson, Irene, whose high- 
ways committee turned down the 
bill to lower the gas tax from four 
to three cents a gallon. Rep. Art 
Anderson, Sioux Falls, said there 
apparently is “little or no enforce- 


ment” of the tax in the area. 
So ea * 


Renewal Fee Hike Passes 


Recently given final approval by 
the West Virginia legislature and 
sent to Gov. Meadows was a bill 
increasing renewal fees for auto- 
mobile operators’ licenses from 75 
jcents to $1 and providing for 30 
days’ notice of expiration. 

* * * 


Road Bond Issue in Del. 


Issuance of $5,000,000 in bonds to 
finance a postwar highway im- 
provement program would be au- 
thorized by a bill introduced in the 
Delaware state legislature. 

* * * 


Gotta Die First 


A bill in the Wisconsin legisla- 
|ture proposes to prohibit operators 
|of funeral establishments, “either 
directly or indirectly,” from per- 
mitting their hearses to be em- 
ployed as an ambulance for the 
| transportation of tick persons. 


|Wis. Fee Cut Killed 

' The Wisconsin assembly has re- 
jected a bill to lower automobile 
license fees to a flat $5 for the 
duration of the war. 


Auto Registration 
Up 53,000 in TI. 


| SPRINGFIELD, Ill. — Up to 
| March 1, Illinois registered 53,809 
|more passenger cars than were li- 
;}censed during the corresponding 
period of 1944, it was announced. 
Total registration of passenger 
|}cars at the close of business Feb. 
28 was 934,548, as compared with 
| 880,739 licensed for a similar period 
last year. Truck dealer and chauf- 





fer licenses also increased, but 
trailers and motorcycles showed 

| Slight decreases. 

Willys Reports Flood 

Of Franchise Requests 
TOLEDO, O.—Dealers in auto- 


mobile and kindred lines have be- 
come Jeep-conscious and are flood- 
jing Willys-Overland Motors, Inc., 
with applications for postwar fran- 
|chises, it is revealed by Charles E. 
Sorensen, president. 

| “The company has received sev- 
eral thousand unsolicited applica- 
tions from all parts of the United 
States,” he said. “These represent 
}@ cross-section of the retailing 
|field; including automobiles and 
jused cars, oil, farm machinery, 
finance and real estate, as well as 
|servicemen now in the armed 
forces.” 
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Sew Gi for you in the Chicago market 





than in 13 states combined! 


Sales potentials in the Chicago market for autos, refrigerators, washing ma- 
chines, and all “big unit’’ products are tremendous. Dealer and consumer 
surveys reveal a pent-up demand running into the billions. Here in this one 
compact market is more postwar business than will be available in 13 
states combined. 


By starting now, you can get ready to cash in on the buying assured by 
diversified farm and factory income, by huge savings and by a demonstrated 
responsiveness to selling. Here are experienced dealers easily accessible to 
factory and salesmen—dealers who, with their customers, can be reached 
and sold at one low cost through a single powerful advertising medium—the 
Chicago Tribune. s 


Throughout the Chicago market the Tribune is the voice of the midwest, 
read, quoted and bought from as is no other medium. It has a regional pres- 


The Chicago Area: strategically located, com- 
pact, fortified against reconversion problems, big 
enough to absorb all that many a factory can make. 




















Now available for your study and 
use are the findings of a market-wide 
dealer and consumer investigation 
revealing ownership of automobiles 
and electrical appliances, brand 
preferences and expected purchases. 
To get these facts, address C. S. 
Benham, Manager, National Ad- 
vertising, Chicago Tribune, Tribune 
Tower, Chicago 11, Ill. 


tige, going all the way back to pioneer days, that is unrivaled. It is celebrated 
for its performance in helping manufacturers launch new products and in 
helping old and new manufacturers hang up national sales records. 


One out of every three families in 756 cities and towns of 1,000 or more 
population in this $4,496,734,000 market reads the Tribune on weekdays. 
On Sundays, it is practically every other family. 

The Tribune is a powerhouse in building sales volume quickly. It is basic 
to any long-term, profitable operation. It, alone, offers you a choice of 
monoroto, coloroto, comicolor, newsprint color and black and white printing— 
whichever you want to use to put over your name, product and message. 

Consider what you can do in this market with its huge sales potentials and 
a single medium with one of the lowest milline rates in the United States. For 
market facts and merchandising information, call a Tribune representative. 


Chicago Tribune 


THE WORLD’S GREATEST NEWSPAPER 


January avercge net paid total circulation: 
Daily, over 935,000; Sunday, over 1,300,000. 
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N.D. Senate Votes to Keep 
Present Gas Tax Exemption 


BISMARCK, N. D.—(UTPS)—J| would be no change in gas tax|A. Schrader’s Son, manufacturer of 


The North Dakota Senate accepted 
the tax committee recommendation 
that, while it was recognized that 
the present gas tax exemption act 
is being abused, thus incurring 
heavy losses to the state, there 


Cleveland Graphite 
Buys New Plant 


CLEVELAND. — The Cleveland 
Graphite Bronze Co. has purchased 
a plant at Bridgeport, Ohio, and 
will begin producing engine bear- 
ings there as soon as_ possible, 
James L. Myers, executive vice- 
president, announced. 

A branch plant in a less critical 
labor area was decided upon when 
Cleveland’s labor market could no 
longer supply the extra help neces- 
sary to meet increased demands for 
bearings, Myers said. Machinery 
which has been idle in the com- 
pany’s Cleveland plants, because of 
the manpower shortage here is al- 


exemption at this session. 


It is expected, however, that the 
legislature will provide extra ap- 
propriations to be expended on en- 
forcing the present law. 

Figures were presented showing 
that more trucks than ever before 
have been operating on highways 
and that approximately 31,000,000 
gallons of gas actually used on 
highways were not bearing the tax, 
thus causing a loss to the state of 
approximately $1,200,000. 

Passed by a very close margin 
was a bill to freeze automobile and 
truck licensing fees in 1946 and 
1947 at the same fee paid in 1945, 
which provides that licensing fees 
decrease with the age of the ve- 
hicle. 

In the primaries the people voted 
to permit the state to issue up to 
$12,360,000 in highway revenue an- 
ticipation certificates to match fed- 
eral funds for a postwar highway 
construction project. A bill to re- 
peal this measure was killed by an 


ready being shipped to Bridgeport. | 88 to 23 vote. 








No need to point out to engine designers that 
aluminum cylinder heads are standard equip- 
ment on airplane engines. They know that, 
when our fighters need to pour on the power, 


aluminum cylinder heads let them squeeze every 


Schrader Milestone 


Pneumatic Valve Maker 
Is 100 Years Old 
BROOKLYN, N. Y.—This year, 


pneumatic valves for the rubber, 
automotive and aviation industries, 
begins it second century. One hun- 
dred years ago, August Schrader, a 
skilled mechanic, set up a little 
shop at 115 John St., Manhattan, as 
a “turner and finisher of brass.” 


Schrader has been concerned with 
making valves for pneumatic tires 
since shortly after the introduction 
of pneumatic bicycle tires in 1888. 
From 1891 on, improvements in de- 
sign were made until, in 1898, the 
standard tire valve was made with 
its core replaceable in one unit. 
This Schrader type valve has been 
an American standard for 47 years 
and a world standard for more 
than 22 years. 


In 1930, Schrader became a sub- 
sidiary of Scovill Mfg. Co., and in 
1935 was made a division of Scovill. 


Wis. Kills Flat $5 Fee 


A bill to reduce Wisconsin’s automobile 
registration fee to a flat $5 a year for the 
duration of the war and six months there- 
after was killed by the lower branch of the 
state legislature. 





NEW YORK.—A U. 8S. Supreme 


Fair Trade Laws Intact 


Supreme Court Decision Held to Have 
No Effect on 45 State Acts 





his distributors and do not allow 


court decision upholding anti-trust | horizontal price fixing agreements 


convictions against seven major 
whisky distillers and 700 whole- 
salers and retailers, charged with 
conspiring to fix prices on liquor 
and wine shipped into Colorado, 
does not interfere with the Colo- 
rado fair trade law or affect the 
principles underlying the fair trade 
laws on the statute books of 45 
states, according to the American 
Fair Trade council. 


I, W. Diggs, general counsel for 
the council, said that fair trade 
laws “do not permit conspiracy and 
collusion among producers, whole- 
salers and retailers in establishing 
resale prices.” 

“Their sole purpose,” he declared, 
“ig to enable manufacturers of 
trade-marked articles to prevent 
distributors from cutting prices on 
these articles below the figure or 
the minimum established by the 
manufacturer. They permit con- 
tracts for this purpose only be- 
tween the individual producer and 


Experience in aircraft suggests Aluminum Cylinder Heads 


last ounce of “oomph” from those engines. 


Even before the war, automotive engine manu- 
facturers had recognized this fact. For maximum 
power output, many of them specified aluminum 


cylinder heads. Indications are that postwar 


are considering the use of 


ject with you. 


in performance and efficiency. 


engines, to meet competition, must be tops 


Doesn’t that 


again mean aluminum heads? 
Alcoa’s engine research laboratory has valu- 


able design data of interest to engineers who 


aluminum cylinder 


heads. Our men will gladly discuss this sub- 


ALUMINUM COMPANY OF AMERICA, 1926 Gulf 
Building, Pittsburgh 19, Pennsylvania. 





among producers or distributors. 


“The decision in the Colorado 
case relates to mis-use of the fair 
trade law and does not in any way 
affect the legitimate application of 
that statute.” 

Written by Associate Justice 
Hugo L. Black, the high court’s 
opinion conceded fair trade con- 
tracts to be legal in Colorado but 
said that neither these nor the fed- 
eral laws allowed such contracts 
between producers, wholesaler and 
competitors. 


PATA Refuses 
To Let Bury 
Resign Job 


PHILADELPHIA. — Ray Sonne- 
born, vice-president of the Phila- 
delphia Automobile Trade Assn., 
presiding at the PATA luncheon 
meeting last week, disclosed that 
Martin Bury, president, had ten- 
dered his resignation to the group’s 
board of directors and that the 
directors had voted unanimously 
not to accept it. 

Bury’s letter of resignation point- 
ed out that he had permitted him- 
self to be drafted for reelection as 
president last December on the 
condition that the organization 
would employ a manager after the 
first of this year to relieve him of 
some of the executive details. None 
of the prospects interviewed for 
this job have been found accept- 
able by the directors and Bury felt 
that the pressure of his own busi- 
ness plus the added responsibilities 
involved in moving his dealership 
to a new and larger establishment 
prevented him from _ devoting 
enough time to the tremendous job 
of leading PATA. 

He asked that a new president 
be selected who had more time to 
give to the job. 

The board of directors, Sonne- 
born reported, understood the prob- 
lem,. but refused to go along with 
Bury’s solution. They rejected his 
resignation unanimously, and urged 
him to continue in office. 


Meanwhile, they indicated, they 
will redouble their efforts to find 
an executive manager. 


That the general membership 
agreed with the directors was dem- 
onstrated in an inspiring vote of 
confidence given Bury at the con- 
clusion of Sonneborn’s report. 


Townsend Heads 
J-M Auto Sales 


NEW YORK.—Raymond P. Town- 
send has been appointed vice-presi- 
dent of Johns-Manville Sales Corp. 
and general sales 
manager of the 
company’s trans- 
portation and 
automotive de- 
partment. 

Townsend 
joined Johns- 
Mansville in 1925 
as sales manager 
of the eastern re- 
gion. In his new 
position Town- 
send will assist 
John H. Trent, 
vice-president and general manager 
of sales of the department through- 
out the United States and Canada. 





ee 


R. P. Townsend 


Parking Meters OK’d 
For Indianapolis Loop 

: INDIANAPOLIS. -After weeks of 
bickering and negotiations, parking 
meters for downtown Indianapolis 
were authorized at the last meeting 
of the city council. 

Councilmen directed the board of 
public safety to purchase approxi- 
mately 2,000 meters immediately. 
The meters are expected to add at 
least $100,000 yearly in revenue to 
the city treasury. 


Dewey Signs Tax Cut Bill 


Gov. Thomas E. Dewey has si 
4 gned a bill 
continuing a 25 percent reduction in New 
York state’s personal income tax. 
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In 1748 that part of Virginia west of the Blue Ridge was still unexplored wilderness, At the age of 16, George Washingtun was commissioned to survey it. This he did with brilliant success, 
living for weeks on the country with little or no equipment other than bis gun, bis surveying instruments, and bis books, 


The others SLEPT... 
the future President READ 


I is night in the forest. Around the campfire 
the men of the surveying party talk and laugh 
or sleep. But close to the leaping flames their 
16-year-old leader sits a little apart, reading the 
history of England. ... 


When George Washington was 11, his father died. His 
mother assumed the task of bringing up a family of ten children. 


Every day, Mary Washington read to them aloud from 
standard works. Much of the extraordinary balance and 
strength of young George’s character is traceable to the in- 
fluence of this reading. 

Atschool, too, George was strongly influenced by a manual of 
conduct adapted from an old French book. George himself read 
avidly, and his eager mind profited always from what he read. 


He matured rapidly. As a boy among boys, he was the 
acknowledged leader. At 16 he was commissioned to survey 
the wilderness beyond the Blue Ridge. At 18 he was a major 
in the militia. 

All through his life he read . . . to prepare himself for what- 
ever task he undertook. Even when he had reached the pin- 
nacle, as President, he turned to reading for knowledge and 
inspiration. Speaking of his first inauguration, one recent 
history says: 

“He soon began to study books which might be helpful . . . 
He had based his scientific plantation management on knowl- 
edge acquired in part by reading books on agriculture in his 


own large collection. Now he also looked for such guidance 
in his public work as books might afford.” 


Reading is Open to All 


To George Washington, as to a great majority of the 
leaders in the founding of the American Republic, the habit 
of reading was a rich source of those ideas and principles 
which helped shape the nation. 


For reading is, in many ways, the most rewarding of human 
experiences. When you read you set your own pace, stop and 
start when you please, go back and read again. Only through 
the unhurried eye of the reader can ideas be absorbed so completely. 


The American Weekly is filled with reading as richly varied 
as life itself, written so simply and interestingly that anyone 
can understand . . . an absorbing story of human struggle and 
achievement ... love .. . heartbreak and laughter . . . the won- 
ders of science . . . the hopeful advances of medicine . . . the 
power and beauty of literature, art, religion. 


The American Weekly, distributed through a group of great 
Sunday newspapers, brings the priceless boon of good read- 
ing into more than 8,000,000 homes from coast to coast. 


The manufacturer who associates his product or his 
company’s name with such an influence is tying in with 
the most powerful known force in advertising. 


MAIN OFFICE: 959 EIGHTH AVENUE, NEW YORK 19, N. Y. 


BRANCH OFFICES: 5 Winthrop Sq., Boston 10 + Arcade Bldg., St. Louis 1 + Hearst Bldg., Chicago 6 + 101 Marietta St., Atlanta 3 


Hanna Bidg., Cleveland 15 + 


& SERVICE MEN LIKE TO READ, 


General Motors Bldg., Detroit 2 


TOO; AND THEIR FAVORITE READING 


+ Edison Bidg., Los Angeles 13 + Hearst Bldg., San Francisco 3 


1S A V-MAIL LETTER FROM YOU! *¥ 
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WPB Bars Use 


Of Tin Solder 
In Auto Repair 


DETROIT.—With government re- 
serves of tin down to a dangerously 
low level, WPB has again revised 
Order M-43 to tighten up on the 
less essential uses for the metal, the 
regional WPB announces. 


An important change in the re- 
vised order prohibits the use of tin 
in the manufacture of automobile 
solder, and also the use of any 
solder containing tin in the repair 
of automobile bodies and fenders. 
Spokesmen stated the large quan- 
tities of solder containing tin have 
been utilized in smoothing out dents 
in automobile bodies and fenders. 

WPB disclosed that current tin 
imports from South America and 
elsewhere amount to less than 75 
percent of requirements, with the 
result that government stockpiles 
are being depleted at an alarming 
rate. Before the war, this country 
imported about 90 percent of its 
pig tin requirements from _ the 
Malayan states and the East Indies, 
now in Jap hands. 


AUTOMOTIVE NEWS, 


PARKED BEYOND the three GIs, 


having their breakfast somewhere in 


Belgium, is a 1937 Pontiac sedan which was used by the Germans as a staff car 
before it was abandoned in face of the American advance. The Yanks are exam- 
ining a captured Nazi Walkie Talkie field radio. 
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Dealer 


Dougherty Motors Gets 


Dodge-Plymouth Franchise 


J. Leo Sloan, vice-president and 
general manager of the Dougherty 
County Motors, Inc., has announced 
that his organization has been ap- 
pointed Dodge-Plymouth dealer for 
Albany, Ga. 

The new agency will serve Worth, 
Lee, Terrell and Calhoun counties 
in addition to Dougherty, the 
county in which the establishment 


is located. 
Bo cK Eo 


Packard Names Clifton 


As Miami Dealer 


E. O. Clifton, dealer for 13 years 
in Tampa and St. Petersburg, Fla., 
has been appointed dealer for 
Packard in the greater Miami area, 
it was announced last week. Clifton 
is a native Floridan. 

* * * 

Duncan F. McDonald, for some 
years a partner in the Abbotsford 
Motors at Abbotsford, B. C., has 
purchased the business of McPher- 
son’s Garage at Grand Forks, B. C., 
from D. McPherson. McDonald will 


COMMERCIAL CREDIT COMPANY 


BALTIMORE 2, MARYLAND 


Capital and Surplus more than $65,000,000 


Doings 


operate the business under the 
name of Boundary Motors. 
a aa * 


Schott Buys Firm 


Walter E. Schott, Cincinnati deal- 
er, has purchased the Cincinnati 
Time Recorder Co. The concern is 
engaged in war production at the 
present time. Ordinarily it manu- 
factures time clocks, recording ma- 
chines, sound on films, traffic eyes, 
printing slips and related products. 

* * * 


Construction work on the erec- 
tion of a new garage and display 
room for Jack Knox Motors at 
Nanaimo and Winnipeg Sts., Pen- 
ticton, B. C., has been delayed be- 
cause of weather conditions. The 
new garage will be one story in 
height and of laminated mill con- 
struction. It will cost $10,000. 

# * 

Wadley Tractor Co., an agency 
for handling tractors, will be 
opened in Wadley, Ga., as soon as 
a 50 by 90 brick building can be 
completed. The new business will 
be managed by W. L. Stokes, who 
will move to Wadley from Atlanta. 

* * * 


J. A. Brecht, president Omaha 
Motor Co. (Pontiac’, announces 
that A. E. Miller has purchased a 
substantial portion of the com- 
pany’s stock and has been elected 
a vice-president and member of the 
board of directors. 


* * * 


Don A. Valentine, former district 
representative of the Oldsmobile di- 
vision of General Motors in the 
Texas Panhandle district, has pur- 
chased an interest in the Amarillo 
Oldsmobile Co. 

* ce + 

Owned and operated by Eugene 
Kelly, Kelly Farm Equipment Co. 
has opened the modern building 
into which the business has moved. 
The firm is located in Monroe, Ga. 

* ~ a 


Oberg - Backstrom Motors, Stan- 
wood, Wash., has filed articles of 
incorporation. Members of the firm 
are Henry Backstrom, Gothe Oberg 
and Judith Backstrom, all of Ar- 
lington. 

7 * aa 

Loder Bros., auto distributor in 
Portland, Ore., has let contract 
for a new reinforced concrete 
building to cost $20,000. When fin- 
ished, the structure will house auto 
display and shop rooms. 

* * * 


Gordon W. Benway, who left Bos- 
ton’s Henley-Kimball Co. on a war- 
time leave for Army service, has 
just been promoted to the rank of 
captain. Before Capt. Benway en- 
listed in 1943, he served for 15 years 
as retail sales manager of Henley- 
Kimball. 


Cross Shifted 
By Minn. Mining 


ST. PAUL, Minn.—Bert S. Cross, 
new products manager for the past 
two years, has been named general 
manager of the 
“Scotchlite” di- 
vision of Minne- 
sota Mining & 

Mfg. Co. 

With this ap- 
pointment 3-M 
launches this re- 
flective material, 

| one of its newer 

| peoducte, on a 

full-scale basis. 

| Originating in 

| 3 - M Company’s 
|laboratories, 

|“Scotchlite” originally was intro- 
| duced as a safety-aid in night 
| driving—coated on highway mark- 
| ers, guard rails, bridge abutments 
jand railroad cross bucks. “Scotch- 
jlite” is now used on airfield and 
harbor markers, oars in pneumatic 
life rafts, in military signaling 
operations, striping of ammunition 
trucks, and for other war safety 
uses. 


“WE WISH TO ADVISE THAT IT 
will not be necessary to run our_ad 
in your News any longer. We 
obtained very satisfactor results 
from this advertising which enabled 
us to dispose of all of the cars we 
had on hand Thank you very much 
for the cooperation’ and courtesy 
shown us. f, at any time in the 
future we have occasion to avail 
ourselves of your services, we shall 
be only too glad to do so.”—Marion 
Auto Finance Co., Marion, Ohio. 
Be Want Ad Dept., inside back cover 





If Your 


His money is the biggest bankroll in the 
world. 

There’s enough of it to finance a war. 
Better still—enough to finance a prosper- 
ous lasting peace. The summed up billions 
of today’s Wage Earner millions are four 
times that of 1918 America. That fact 
alone explains the difference between the 
last war’s depression and tomorrow’s 
opportunity. 

America’s Wage Earner millions can buy 
tomorrow—and will—if they can be sold. 


Advertising alone— your advertising —is 


Advertisin 
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the only power big enough, cheap enough 
—to turn this vast buying power into 
earning power and jobs. But your adver- 
tising must reach these millions where they 
best respond. 


For that job, you need the kind of 
medium that gets across to Wage Earners. 


There is one such medium that gets across 
to them better than all others. That 
medium took their life stories, their prob- 
lems, their aspirations and made magazines 
of them. Those magazines were the first 
to talk their language—to meet them face 


g Gets Across To Him 


to face—man to man. And your adver- 
tisements in these magazines can share 
this position of “family friend’’ 


Yes, Macfadden Publications have be- 
come spokesman in the magazine world of 
Wage Earner America...and Macfadden 
homes have become the directing centers 
of opinion in every Wage Earner neighbor- 
hood in the nation. 


When your advertising sells this audience 
the rest of Wage Earner America goes to 
market with them. When that happens— 
postwar prosperity is assured. 


MACFADDEN PUBLICATIONS, INC. 


TRUE STORY - THE MACFADDEN WOMEN’S GROUP - THE MACFADDEN MEN’S GROUP 


Reaching One-Half The Wage Earner Magazine Reading Families 
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Look back to the 1941 Nash sales record. cars in the. low and medium-priced fields 


Look back to the 1941 Nash design that . . . but to expand its plant capacity to 


yesduced the Nash “600”, whose pre-war produce three times as many automobiles 


, ; as Nash built in 1941... 
sales were increasing at a rate faster 


than that of any other low or medium- With a two-market franchise for the new 
priced car. Nash “600” in the low-priced field, the 
new Nash Ambassador in the medium- 


Look back . . . because, when war came, 


Nash was the only low or medium-priced priced field . . . and a selective dealer 


sider Wits ‘ain cehinedy new communi distribution policy based on a limited 


: ; ; . number of dealers with more cars, more 
design... with new engine... witha 


unit body and frame construction . . . with nny, PAS. BOCES Det AEM». « 5 
modern system of conditioned air... With the opportunity for every Nash 
with four-wheel coil springs... witha dealer to make big money, not merely in 

proved economy record of 25 to 30 miles the immediate postwar seller’s market, 

per gallon at moderate highway speeds. but in the normal, peacetime buyer’s 


market. 
Because when war ends, Nash not only 


plans to continue with more modern, more That’s why, postwar, “Nash will be set 
advanced and the most economical big to go places”. . . fastest! 


NASH MOTORS 


Division of Nash-Kelvinator Corporation, Detroit 32, Mich. 
NOW DEVOTED 100% TO WAR WORK 


mime ~Py 








AUTOMOTIVE NEWS, MARCH 19, 1945 





Bombing Ruiiis Carry 
Warning for U.S. 


By Charles Evans 


Aviation Editor 


IF YOU HAVEN’T decided yet on how far you personally 
will go to preserve peace when we get it again, perhaps you ought 
to think in a little more detail about the destructiveness of today’s 


war machines. 
We have literally run 


out of words to describe the horrible 


efficiency of the bomber in de-Q———— ee 


stroying people and cities. 
is only possible now to set down 
the figures in pounds of bombs, 
square miles of cities destroyed, 
and—mercifully—omit the numbers 
of men, women and children whom 
the bombs have killed. 

Beyond that, only a fevered im- 
agination can picture what another 
war would be. We know now for 
a certainty that this God-favored 
land is not now immune to aerial 





FABRICATORS 


It | bombing, so when we think of an- 


other possible war, we must think 
of it as happening here at home. 
Our offensive weapons have 
vaulted far out of our knowledge 
of things vicious. As to their 
numbers, not all the airplanes we 
have seen assembled in any one 
vault of the sky at one time give 
any idea of the fleet of 2,500 
bombers that soared over help- 
less Berlin recently and flattened 


OF 


RAW MATERIALS 


* DETROIT 5, MICHIGAN e 


FOR MASS 


the few remaining buildings left 
standing. 

Not all the descriptions of “fire 
power” in tactical reports gives us 
an adequate idea of the slugging, 
blasting power of the new Lock- 
heed P-38L, the evolution of which 
is typical of our “progress” in mak- 
ing lethal machines. 

Bd * ok 


Pursuit Plane 
Fails Defensively 


THE PURSUIT PLANE was 
built first as a defensive weapon. 
It was designed to get into the air 
quickly and engage the approach- 
ing enemy bombers and drive them 
away. It was never able to do that. 

The heroic Britishers and the 
volunteer Americans who fought 
the battle of Britain in 1940 saw 
German bombers bore straight 
ahead, drop their bombs and es- 
cape. The equally heroic Nazi pur- 
suit planes failed to turn back our 
bombers from Berlin. 

The cold, evil-sounding theo- 
ries of Douhet, the Italian strate- 
gist of aerial warfare, seem to be 
true after all. He said bombers 
cannot be stopped. The side will 
win, he said, which can send over 
the greatest number of them and 
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PRODUCTION 


wreak the greatest destruction on 


a Ford Trimotor weighs, would 


the enemy’s cities and civilian | have been characterized as a very 


population. The Germans almost 
proved that in 1940, and we are 
proving it now. 

Originally designed as a powerful 
interceptor, able to climb very 
rapidly with its two motors to the 
altitude at which bombers fly, the 
Lockheed Lightning has evolved 
into an offensive weapon of vast 
effect. It carries a 20-millimeter 
cannon in the nose along with four 
50-caliber machine guns. Out of 
these muzzles the pilot can pour 
enough lead to blast an enemy 
plane apart in the air. Lightning 
pilots have sunk surface ships by 
ripping a stream of bullets through 
their hulls and setting their super- 
structures afire. 

Under the belly of this twin-boom 
interceptor a two-ton “blockbuster” 
bomb can be carried. Under the 
wings beyond the engines, a clus- 
ter of rocket tubes can be carried, 
multiplying the vicious impact of 
this plane by many times. It can 
climb to and fight at 40,000 feet. It 
can fly with auxiliary tanks to a 
target 1,500 miles away and return 
to base. It flies at 425 miles an hour. 

In the early days of the war, this 
plane, weighing empty about’ what 


No. 5 in a Series on the 
Fundamentals of 
Mass Production 


Chemistry is an implement of science which blends the 


forces of many elements into priceless industrial ingredients. 


New materials of chemical composition are shaping new 
manufacturing techniques that will bring to civilians new 


products of great utility and value. 


In planning for tomorrow, Woodall Industries Inc., as 
fabricators of essential parts for the automotive, aviation, 
appliance and radio industries, is drawing upon its back- 
ground of 25 years’ experience in cooperation with raw 


material producers and end product manufacturers. 


PLANTS, DETROIT AND MONROE x 


INDUSTRIES 


fast bomber. The early Flying Fort- 
ress carried but little more weight 
in bombs. This is the great bruis- 
ing brute into which the wasp-like 
pursuit has grown under the im- 


pulse of war development. 
* * * 


1,000,000 Tons 
Hit Reich in °44 

WHAT HAS BEEN happening to 
the bombers which were born al- 
ready big and deadly is best illus- 
trated in the sober balance sheet 
recently published by the British, 
telling of what their master bomb- 
ing plan has done to Germany. This 
plan was born back in 1936 when 
the English decided that Ger- 
man military industrial output 
could be broken, or at least seri- 
ously smashed, by large-scale 
bombing attacks. 

In the dark days of 1940, the 
plan was re-affirmed, and in 1944, 
the unbelievable total of a million 
tons of bombs was dropped on 
German cities. The great four- 
engined bomber dropped most of 
this weight, and in England, their 
biggest bomber, the Lancaster, is 
about one-half the size of our 
new B-29. 

With what effect? Thirteen Ger- 
man towns, including Berlin, Es- 
sen, Cologne, Dusseldorf, Stuttgart, 
Hamburg, Frankfort, Kiel and 
Hanover have each received more 
than 10,000 tons each. Utter deso- 
lation to the extent of 36,000 acres 
has been caused. This is equivalent 
to an area of more than 50 square 
miles. 

Since the first of this year, 
when bombing has been “stepped 

up” on Berlin, many thousands 
of tons of bombs have been added 
there. In one daylight raid by 
our bombers, 2,500 tons were 
dropped on the German capital, 
already a shambles. 

Dispatches indicate that Hitler’s 
Chancellory has gone down in 
powdered concrete dust, a strange 
political target to have stood so 
long while factories and workers’ 
homes were being leveled; and the 


. 


few famous buildings left intact 
from previous raids also went 
down. 


Can't Stop 
Bombing Raids 
BOMBERS MAY BE shot down, 
but bombing raids cannot be 
(Continued on Page 33, Col. 1) 





BUMPER JACKS—new improved 
deluxe screw type, will ut all 
cars. $3.25 ea., lots 50 up.......$ 3.00 

TIRE PUMPS—deluxe construc- 
tion, heavy base, attractively 
finished, signet band handle.... 

FLOOR MATS—Genuine rubber, 
heavy felt back, front universal 
will fit all cars and trucks, 
large sizes will fit rears. 

— fits cars prior to 


2.25 


B—50’’x41’’x56”" fits cars to 
front and rear 
C—54’’x40"’x62” fits front and rear 
torpedo 
D—10’’x36’’x33”’ semi. cut for 
most cars—’36 2. 
es guaranteed fit, 
all are original in appearance. 
BUICK, 1941—Sets $32.50: 1940 pr. 
1939 pr. 25.00; 38’s pr. 24.00; 37’s 
DODGE, 1936—Pair of fronts, no 
NE TE org ota 5 a isso Cn ak as 
OLDSMOBILE, 1939—4-piece set, 
2 fronts, 2 fenders ............. 
PLYMOUTH, 1937—Frt., complete 
UPR 3 iD es ccree dade cone x 
PONTIAC, 1940—Front, pair...... 20.00 
y 1939—Center, all series ......... 4.60 
FORD, 1936—$10.30; 1937—$13.75; 
_1939dx—$16 ; 40dx—$12.50; 41dx $10.50 
CHEV ROLET, 36-37 pass., $6.40; 
37 truck, $7.00; 39-40 truck, $7.25; 
41 pass., $7.25 
WATER PUMPS, Chevrolet—37-42 4.50 
35-42 Chrysler, Dodge, Plymouth 490 
_ Deluxe type aqua tite seal, list $8 up 
| KING BOLT SETS, complete, 
original quality equipment. 
FORD, 1928—31 A.B. 32 to 34 V8 
35-36, 37 to 41, all 42’s 
CHEVROLET, 1929 to 34 Master, 
a we Standard 
931 to 42 1%-ton Truck, 193 
SS Mmee Action ............, 7 
PLYMOUTH 1934 and 39 to 42, 
830647-64268 on 


"42 


- 
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~~ = 


w 
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26.50 
22.50 


11.65 


32.50 
8.00 
9.99 


2.00 


1.50 


2.09 


2.00 


KNEE ACTION ARMS, Chevrolet 
34-38 kit with gaskets, bush... 
BEARINGS 45% OFF, new Fafnir, 
Timken, Hyatt, New Departure. 
|RADIO AERIALS—Side mount, 
66’’, 3 section, shielded antenna, 
prewar quality 2.5 
FORD HEADS—60 Hp. Aluminum 
85 Hp. Cast Iron and Aluminum 
Passenger and Truck 1932-42— 
Prices on Request 
, TRANSMISSION-GEARS-CLUTCHES 
Genuine _Perfection—Reg. Trade Disc. 
All Prices F.O.B. Cincinnati, O. 
Reference—Dun & Bradstreet, 
Peoples Bank. 


AUTO PARTS EXCHANGE 
1118-20 Race St. 
| CINCINNATI, OHIO 
a an 


3.10 
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stopped. In 1944, two and one-half 
times as many bombers were 
used by the English as in 1943, 
three and one-third times the 
weight of bombs were dropped and 
the casualty rate was less than half 
the 1943 figure. 

Nights are no protection. The 
British, even before the wonderful 
accomplishments of radar for night 
aiming, were able to.hit city areas 
where factories were concentrated. 
Later, flying in clouds when they 
could not see the ground, bombers 
wiped out their objectives—as 
proved by aerial photographs taken 
later. 

Daylight bombing became far 
more accurate during 1944. The 
British, eager to release prisoners 
from a Gestapo prison in the heart 
of a busy town, breached the outer 
wall of the prison with well-placed 


Stinson Appoints 
Leech Sales Aide 


NEW YORK.—Spencer J. Leech 
has been appointed executive as- 
sistant to Jim Welsch, sales direc- 
tor of the Stin- 
son division of 
Consolidated-Vul- 
tee Aircraft 
Corp., it is an- 
nounced. 


airplane selling 
career in 1933, or- 
ganizing Leech 





organization 
broke all sales 
records for Stin- 
son planes in 1934 


S. J. Leech 
and 1935. 
After establishing a sales office 


at Roosevelt Field, Leech again 
smashed Stinson records 





on a special mission to India and 
Ceylon for Consolidated. 


Pa. Airport Program 


Backed by Legislators 

HARRISBURG, Pa. — Legislative 
leaders here have generally ap- 
proved a $34,000,000 airport devel- 
opment program proposed by the 
Pennsylvania Aeronautics commis- 
sion. 

It is the commission’s objective 
to develop a network of airports so 
that every Pennsylvania municipal- 
ity of 5,000 or more will be within 
five miles of an airport facility that 
is capable of handling the munici- | 
pality’s needs. The program calls 
for construction of 148 new air- 
ports, and extension and improve- 
ment of 95 existing fields, with the 
state and municipalities sharing 
the cost equally on a matching 
basis. 


Used Car Association 
Reorganized in Portland 
PORTLAND, Ore.—Eighty Port- | 
land used-car dealers have reor-| 
ganized the Portland Used Car| 
Dealers Assn. 
Officers chosen are: President, | 
Frank Bouthillier; vice-president, 
Rance Miles; secretary, Frank 
Vaughan; treasurer, Roy Carlson; | 
sergeant-at-arms, Eddie Fry. 





14,000 High Schools 


Offer Aero Courses 

DETROIT.—Courses in avia- 
tion, which were first estab- 
lished in American high schools 
11 years ago, now are being 
taught in more than 14,000 of 
America’s 25,686 high schools, an 
analysis by Ernest R. Breech, 
president of Bendix Aviation 
Corp., disclosed. 

The first high school aviation 
course in America was offered 
by Teaneck high school in Tea- 
neck, N. J., starting Feb. 24, 
1934, it was stat.J. The analysis 
of high school aviation educa- 
tional programs in America was 
made following a previous Ben- 
dix survey, which revealed that 
377 of the nation’s colleges and 
universities plan to continue, 
launch or expand aeronautical 
curricula. 





Aircraft News 


(Continued from Page 32) 


Leech began his | 


Aircraft, Inc. His | 


in 1938, | 
1939 and 1940. Recently he has been | 





bombs and blew up the building in 
which the guards lived. In another 
raid, on a Gestapo headquarters 
also in a town, they put a bomb 
through the front entrance, de- 
stroying thousands of G-stapo rec- 
ords. The British also sank the 
Tirpitz, “bomb- proof” battleship 


which never went to sea or fought | 


a naval battle. 


This is only the British part in 
bombing. If ours be added, the 
imagination is further staggered. 
If we knew the details of the 
newest bombs, hinted at only in 
our recent bombing of Berlin 


when between 20,000 and 30,000 | 


in the refugee-crowded city were 
killed, “many by concussion from 
a new-type bomb,” we would 
still further examine our per- 
sonal desire for peace and will- 
ingness to work for it. 


| These weapons promise us an ab- 
| solute end to isolation in America. 

We are in the world and of it for- 
|} evermore. 


Contemplation of their destruc- 
|tiveness should destroy the per- 


| 
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MODEL? 
POR PRE LH A Ret 


HERE ARE THREE cross-sectional views of the giant 204-passenger Consolidated Vultee Model 37 transport airplane. 
The top view shows the interior arrangements throughout the two decks. Immediately below are floor plans of the up- 
per and lower decks, showing space for passengers, cargo, lounges, rest rooms and other facilities. Pan American Wor! 1 
Airways has ordered a fleet of up to 15 of the huge Clippers, Jargest airplane yet proposed. New York to London will h- 
a trip of about nine hours with cruising speeds of 310 to 342 miles an hour. The Model 37 has a wing span of 230 
feet, a length of 182 feet. It is powered by six pusher-type engine 





sonal isolation practiced by the in-| willing to fight for peace with the|If it happens again, it will happen 
dividual voter who has never been vigor he will use in fighting a war.: to us. 











| rucks Sell Easier 


peting for sales? 


turned out 576,000—then, 640,000 units? 


Those days are coming again. You are 


planning for them 


your competitors. 


| Shock absorbers a 


| 


| 


Where the going is tough, you'll find Diamond 
T, and where you find Diamond T, you'll find 
Houdaille Double-Acting Shock Absorbers. 


when you say "HOUDAILLE’ 


Remember 1940? 1941?— when truck 


dealers were out on the firing line, com- 


HOUDE ENGINEERING DIVISION OF 


HOUDAILLE-HERSHEY CORPORATION 


MAKERS OF HYDRAULIC CONTROLS 


* 
















swing sales one way or the other. But 
won't it help to clinch things if you say 
When the industry “Houdaille” —the instrument that has 
cushioned millions of cars, trucks, buses, # 1 
military vehicles and airplanes since 


World War I? 


right now. And so are 
Ask Houdaille engineers to lend a hand 


lone, of course, won’t in your plans for the future. 





Buffalo 11, New York 


* Pronounced—Hoo-dye 
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Collyer Says Congress To Pose the Buck. 
Should Set Rubber Policy States May P ostpone 
PITTSBURGH.—America’s long- |ber plantations before capacity pro- R oa d Fin anc in g Pl ans 


range rubber policies should be de- | duction of synthetic rubber and de- 
cided by the people through their |liveries of natural rubber > — 
elected representatives in govern-|suming countries will exceed wor . 
ment and decisions eitesting the |consumption,” Collyer said. “Unlike NEW YORK. — newegg ar- a an aaa pi ype Colo 
nation’s rubber outlook should be|most other international problems rangements for postwar = i ra ~ ain a ; an . za 5 
founded on national security above |this interval affords ample time for construction financing may ttl id n ae s a - ; 0 he 
all else, John L. Collyer, president |fact-finding and for formulating by a number of states for settle-| vide postwar ie SM ain _ 
of the B. F. Goodrich Co., Akron,|sound policies and a start in this ment by postwar legislative ses-| funds in several states. Montana's 
d r sions, according to an analysis of| legislature passed a bill referring 
developments in early March, with| to the electorate a proposal to au- 
most of the 1945 legislatures head-|thorize the borrowing of $12,000,- 


told a meeting of the Chamber of |direction has been made. 

Commerce here recently. Collyer said that synthetic rub- 
ing toward adjournment and some}|000. North Dakota’s legislature 
already finished. killed a bill to repeal an initiated 


“It will be two or more years after |ber of all types is now being pro- 
the liberation of the Eastern rub- |duced in the United States at the 

That the states will provide | measure authorizing borrowing up 
the matching funds to take ad- to $12,360,000. A $5,000,000 bond is- 


4 rate of about 850,000 tons a year 
i 
2 Fisher Plants {it "Wropaviy’ be ‘stepped up to's 
vantage of the allotments avail- |sue proposal was pending in the 
able under the Federal Highway | Delaware legislature. New Mexico, 


Wi © million tons .a year. 
m White Stars Act of 1944 was not being ques- |South Carolina and West Virginia 


“United States consumption of 
DETROIT.—A third White Star/rubber, natural and synthetic, in tioned. In fact, there are indica- | re among other states planning to 
tions that many states will em- | finance their road construction in 


ae ro ge excellence in tank /1944 was 713,000 tons of which 80 

production has been authorized by|percent was American-made syn- this way. 
| ok ee cana ae. thetic,” Collyer declared. Ls aed sane Oe Accumulations of surplus high- 
avy ags a sher Body’s| Toward the end of last year a way and other funds will be used 
Flint and Grand Blanc plants, it is|new top priority program for the ee in other instances to finance high- 
announced. production of military tires was an- Gasoline tax increases, and in way construction without resort to 
The two plants, which first re-|nounced, and consumption of rub- some instances other major auto- either new taxes or bonds. Some 
ceived E awards on Dec. 19, 1942,/ber may approach 900,000 tons in motive tax increments, were pro- states have already laid definite 
have produced more than 16,000/1945 of which more than 85 percent posed in a number of states, in- 1 in this respect. In others 
; cluding Texas, North Dakota, Cali- | P'S a : 
F ? segregation of surplus funds has 


tanks and tank destroyers since|will be synthetic, Collyer pointed 

: All Wars End! There’ll be Cars and 

January, 1942. out. Trucks and Tires to 4 again. fornia, Connecticut, Utah, Massa- been provided, with definite appro- 
priations being deferred until after 


(4 the war. 
Z ” 7 Certain to have a strong bear- 
VWle ing on the amount of revenues 
available for highway construc- 








Peace Contest 


Frazer Heads Judges 
In Treaty Award 


NEW YORK.—Joseph W. Frazer, 
chairman of Graham-Paige Motors, 
has been appointed chairman of 
the judges’ com- 
mittee of the Na- 
tional Peace 
Treaty Contest, 
which is designed 
to give every 
American an op- 
portunity to write 
a practical peace 
treaty which can 
be applied to the 
’ world at the end 

mee of the war. 

J. W. Frazer Total prizes to 
be awarded for 
the best peace treaties of 1,000 
words or less written by Americans 
will be $10,000 in war bonds, Frazer 
said. The contest, which closes at 
midnight, April 15, is open to all 
legal residents of the United States 
or its possessions and to men and 
women serving in the armed forces 
wherever they may be. 

National headquarters are at 350 
Fifth Ave., New York. 






































tion in the future is a movement 
to protect automotive tax reve- 
nue against diversion to non- 
highway purposes. Passed by the 

sé 99 i lower branch of the Wisconsin 
Jack ‘‘owns’’ a model railroad Scciene aul ea tis Geen 
pending in the State Senate was 
a bill providing for segregation 
of all gasoline taxes and motor 
vehicle revenues in a single trust 
fund to be used for highway pur- 
poses. 

Pending in the Delaware legisla- 
ture was a_ state constitutional 
amendment providing for the cre- 
ation of a state highway fund. 
Delaware now is a so-called “one- 
fund” state, a fiscal set-up opposed 
by highway users on the grourd 
that it leads to misuse of their tax 
revenues. 

Sixteen states already have 
adopted state constitutional amend- 


Tom’s a camera fiend 


Ar photography is the only «ee doesn’t know a Leica ments outlawing highway fund di- 
holier foe hi f B te No. 2 version. Although such a proposal 
obby tor him rom a brownie INO. was defeated this year in the Utah 


legislature, the issue was pending 
in a number of other legislatures 
at this writing. 


They BOTH live in Philadelphia...know the Fisk to Stress 
Retailing in New 


Service Prosram 


CHICAGO.—Fisk Tire division of 
United States Rubber Co. is pre- 
paring to launch a program for 





same people ...pay the same income tax 


Tom reads THE RECORD Jack reads one of Philadelphia’s two complete tire service with emphasis 
. on commercial and consumer re- 
conservative papers (frequently both) tailing. 


This was disclosed at a two-day 
meeting of the Fisk Distributor 
Advisory council here. J. C. Ray. 
general sales manager, declared 
that Fisk will augment the new 
program with intensive merchan- 
dising campaigns. 

The 1945 Fisk council is compos- 
ed of Claude Mason, Claude Mason 
Tire Co., Atlanta, Ga., chairman; A. 
E. McGraw, McGraw Tire Co., 
Grand Rapids, Mich.; LeRoy 
Holmes, Nu-Tread Tire Co., San 
Bernardino, Calif.; Charles W. Moll, 
the Charles Moll Co., Kansas City, 
Mo.; Albert P. Rose, Modern Re- 
treaders, Nashville, Tenn.; T. J. 
Costello, Fisk Tire Service, Spring- 
field, Mass.; Ben F. Long, Univer- 
sal Car Co., Louisville, Ky., and M. 
R. Albert, Albert Tire Co., Phila- 


. . he thinks along liberal lines . . « he’s a traditionalist 








delphia. 
How people think determines what they read —and what they ee U. C. Dealers 
IT T AK F g T HE buy. That’s the reason why “The Record —and One other” is “MONTREAL Used Rr een 
e 
RECORD the advertising combination that clicks in America’s 3rd Market. the Montreal Used = Soies 


Club. Leonard C. Branchard was 
elected chairman. 

Formation of the Montreal club 
follows the recent organization of 


the Canadian Used Car Dealers 
Assn., of which the club here will 
be a part. Officers of the Montreal 


club are, besides Branchard: treas- 
mee, Ovide Chartrand; secretary, 
QUARTER MILLION DAILY - HALF MILLION SUNDAY fern, Atuiees te re 


REPRESENTED NATIONALLY BY GEORGE A: MCDEVITT CO., NEW YORK, CHICAGO, PHILADELPHIA, DETROIT, CLEVELAND kin, Clarence Kisber. 
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Springfield Sales Chiefs 


Elect C. R. Crowder 


The Sales Managers’ Club of 
Springfield, Mass., affiliate of the 
Chamber of Commerce, elected as 
its president for 
1945 Charles R. 
Crowder, man- 
ager of the auto- 
motive and air- 
craft service 
equipment di- 
vision of Van 
Norman Co., man- 
ufacturer of auto- 
motive service 
machines, induc- 
tion heating 
equipment and 
machine tools. 

Crowder has been associated with 
the Van Norman automotive di- 
vision since 1929 and has served as 


manager of this division since 1937. 
* ok a 





Cc. R. Crowder 


International Opens Branch 
At Birmingham, Ala. 


P. V. Moulder, general manager 
of International Harvester’s motor 
truck division, announces the estab- 
lishment of a separate motor truck 
branch at Birmingham, Ala. C. H. 
Donovan, formerly assistant man- 
ager of the combined truck and 
general line branch at Birmingham, 








Firestone Using 
Electronics in 


Curing Process 


AKRON, O.—An electronic rubber 
curing process that is believed as 
much as 17 times faster than the 
conventional steam method has 
been disclosed by John W. Thomas, 
chairman of the Firestone Tire and 
Rubber Co. 

The process, which has reached 
the production stage for the first 
time, is expected to save thousands 
of manhours and to increase the 
output of critical war materials 50 
to 80 percent. These include tank 
tracks, bogie rollers on which the 
tracks operate and rubber wheels 





for such vital equipment as indus- | 


trial tractors and hospital carts. 

Use of electronics in Army tank 
track production is scheduled at 
the Firestone plant in Noblesville, 
Ind., while the rubber wheels will 
be turned out at Fall River, Mass. 
Electronic equipment also will be 
used at Fall River in curing foamed 
spongé rubber for mattresses, up- 
holstery, airplane seat cushions 
and parachute pads. 

Other products which Firestone 
has cured successfully by processes 
involving electronics include tires, 
elastic thread and dozens of other 
rubber items, as well as brake 
blocks made of resins and asbestos 
and many other plastic products. 


Ford Awarded 
New $18,500,000 
P&W Contract 


DEARBORN. — The Ford Motor 
Co. has signed a contract with the 
Army Air Forces for $18,500,000 
worth of 2,000-horsepower B-type 
Pratt & Whitney airplane engines, 
it is announced. 

Present engine production sched- 
ules will be maintained through 
September, a military official said. 

Ford has already produced more 
than 50,000 of the engines. An- 
nouncement of the new order fol- 
lowed disclosure that the govern- 
ment had withdrawn a $50,000,000 
contract with Ford for manufac- 
ture of Model C Pratt & Whitney 
engines. 


General Tire Sales 


Set Record in 1944 


AKRON.—Sales of General Tire 
& Rubber Co. for the fiscal year 
ending Nov. 30, 1944, were $73,838,- 
570, the company reported last 
week. 

This was an increase of 42 per- 
cent over the sales of $51,987,521 
for the preceding year, and the 


greatest sales volume in company 
history. Net profit after taxes was 
$2,198,569, as compared with $1,740,- 
084 in 1943, an increase of 26.3 per- 
cent. 


Auto Personnel 
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has been named manager. P. H. 
Baker continues as manager of the 
farm equipment branch. 

* * # 


After several years in the United 
States Army, Joseph Nieberding 
has returned to Goodyear Tire & 
Rubber Co. as a field representative 
in Chicago for the mechanical 
goods division. He was with Good- 
year more than 15 years before be- 
ing commissioned in the Army. 

* * * 

H. Gray Muzzy, president of Fed- 
eral-Mogul Corp., Detroit, an- 
nounces the election of Guy S. Pep- 
piatt as executive vice-president in 
charge of manufacturing and re- 
lated activities. 

oa * * 

Robert W. Pritchard, member of 
Westinghouse Lamp division’s sales 
staff in Bloomfield, N. J., for 20 








years, has been appointed assistant 
to Russell E. Ebersole, lamp sales 
manager. 

* + * 

Richard R. Howard, vice-presi- 
dent’ and general sales manager of 
the Anthony Co., Streator, Ill., has 
withdrawn from his active duties 
with the firm. He will remain, how- 
ever, as a director of the company. 

* * * 

General Controls Co., Glendale, 
Calif., announces appointment of A. 
E. Hess as manager of its Houston 
branch office. 

* * * 


Louis Polk Wins Award 


Of Ordnance Assn. 


Louis Polk, president of the Shef- 
fieldCorp., Dayton, O., has been 
awarded the Gold Medal of the 
Army Ordnance Assn. for outstand- 
ing service. Presentation of this na- 
tional award was made on behalf of 
its president, Brig. Gen. Benedict 
H. Crowell. 












Scoville Denies 
Chrysler Backing 
For Labor Blast 


DETROIT.—Denying that he was 
speaking in behalf of Chrysler 
Corp. in an allegedly anti-labor ad- 
dress to the Detroit Kiwanis last 
Aug. 1, John W. Scoville, Chrysler 
economist, declared here last week 
that, nevertheless, he was entitled 
to voice his opinions as a private 
citizen. 


Scoville replied to criticism by 
William Davis, chairman of the 
national WLB. After portions of 
Scoville’s talk were cited at the 
WLB strike hearing by Richard T. 
Frankensteen, UAW vice-president, 
as evidence that Chrysler was pro- 
voking strikes in an effort to un- 
dermine the union, Davis asserted: 


“T have never heard a statement 








uttered either publicly or in private 
that was less helpful to the war ef- 
fort than Mr. Scoville’s remarks. 
It would be much better for the 
Chrysler Corp. if Mr. Scoville kept 
his mouth shut and the company 
handled its own labor relations and 
made its own statements.” 


Scoville retorted that he spoke “in 
favor of human liberty and against 
monopolies, either industrial or 
labor.” 


“I feel that our social progress 
cannot be advanced by attempts to 
interfere with the freedom of 
speech by individual citizens of the 
United States,” he added, pointing 
out that his statement was made 
as a private citizen and not as an 
employe of ee 





$280,000 Road aiid 


PROVIDENCE, R. I.—A preliminary sur- 
vey has disclosed that winter damage to 
state highways will approximate $280,000, 
Daniel J. Ryan, director of the Depart- 
ment of Public Works, announces. 
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a-million readers of the 
v to tell the changes 
Nationwide thousands 


erything from radiator 


he ernischat expects” seem perfectly satisfied with 


the beauty, comfort and wearing quality of the upholstery in 
present cars—much of which is Velmo Pile-Fabric Upholstery. 


Consumer opinion confirms your own experience: Velmo 
Pile-Fabric Upholstery has always made cars easier and 
more profitable to sell . ..on the showroom floor and the 


used-car lot! 


LG 


CHASE AND COMPANY 


DIVISION OF GOODALL-SANFORD, INC. 


295 FIFTH AVENUE, NEW YORK 16 
BOSTON ¢ DETROIT ¢ CHICAGO ¢ LOS ANGELES 
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Combing for Used Cars 


3 Denver Dealerships Run Big Ad Pleas 
In Sunday Newspapers 


DENVER.—In their effort to get 
used cars at least partially to sup- 
ply the demand, local automobile 
firms continue to comb the city for 
individuals desirous of selling their 
cars. A glance at the Sunday news- 
papers here shows large advertise- 
ments from these motor firms ask- 
ing for used cars. The Holt Chew 
Motor Co. ran an advertisement 
that said in part: 

“Put What You Paid for Your 
Car in War Bonds. We Want to 
Buy Your Car for Cash. We can 
pay you as much as anyone and in 
many cases we can pay you as 
much as your car cost when new. 
Yes, your car is worth more now 
than it will ever be.” 

“Do You Want More Money for 
Your Used Car?” said an adver- 
tisement of Elwood Edwards, who 
operates two used-car establish- 
ments in Denver. “War workers 
need transportation and we have 
many waiting for your car. We pay 
the highest price you can get from 
a legitimate dealer, because we pay 
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you ceiling prices as permitted by 
OPA, and we pay cash.” 

Another example is that of the 
Hoskins-Beatty Motor Co., whose 
ad said: “Hoskins-Beatty Needs 
Used Car—Any Make—Any Year— 
Any Model. Sell your car to one of 
Denver’s largest and best motor 
car dealers. We will handle all de- 
tail—quick cash for your Car. 
Drive in or phone—no obligation— | 
glad to furnish OPA prices.” 

The Denver Used Car Dealers 
Assn. continues to carry on its 
newspaper advertising campaign 
with ads appearing regularly each 
week. The organization’s Sunday 
ad—two columns by two inches 
said: 

“Attention Car Owners! Do you | Resistance Welders 
know that the sale of your car in-| 
volves the filling in and forwarding | Up Contest Awards 
to government agencies of various; PHILADELPHIA.—-To encourage 
forms—all handled by your dealer;preparation of outstanding papers 
when you sell to him? You don’t dealing with resistance welding 
have to waste time going to the subjects, the Resistance Welder 
Price and Rationing Board for that Manufacturers Assn. is again con- 
purpose.” |ducting a prize contest, awards for 








‘“‘Every time I open the drawer, they pop up and say, 
‘SOLID Cincinnati reads the Cincinnati Enquirer.’’ 








“Can you release my co-pilot without further damage to the top?” 





which are announced annually at 
the fall meeting of the American 
$1,000. The contest is open to any- 
one from the United States and 
Canada and will close July 31. 

The association has increased the 
total amount of the awards to 
Welding Society. 





Pick up any issue of the Enquirer. You sense a youth, a vigor, an eyes-forward spirit as 
you turn the pages. More features. Top features. Streamlined news editing. Every page 


readership-checked, regularly, by continuing surveys. 


No wonder you can count on 


reaching the people who count... the substantial, thinking, money-to-spend-tomorrow 


citizens of this solid city... 


when your advertising goes in the Cincinnati Enquirer. 


The Cincinnati Enquirer is represented by Paul Block and Associates 


USED CARS—SERVICE 
Mounties Organize 


Brake-Emphasis 


Drive in Canada 


DETROIT. — The Nationwide 
Brake Emphasis Program, which 
opens next month, will also be car- 
ried on in Canada, it has been an- 
nounced by the International Assn. 
of Chiefs of Police. 

The Royal Canadian Mounted 
Police is organizing the program 
in six provinces; chief constables 
have been asked to serve as co- 
ordinators and the RCMP men will 
be deputies. Provincial police will 
be deputies in Ontario and Quebec. 

Canadian IACP members assist- 
ing in activating the program there 
include Commissioner T. W. S. 
Parsons, British Columbia Provin- 
cial Police, and Commissioner S. 
T. Wood, RCMP, Ottawa, in addi- 
tion to IACP President Draper. 

Arrangements have been made to 
give brake repairs the priority re- 
quired throughout Canada. A warn- 
ing ticket from a police officer 
during the program period will 
serve as a permit for the work. 

The necessary arrangements are 
being made with dominion selec- 
tive service to defer an existing 
order regarding garage mechanics 
during the program. No shortage 
of material for the brake check is 
foreseen, but assurance has been 
given that allowances will be ar- 
ranged if any shortage or difficulty 
should arise. 


Black Market 
Hit by Dealers 
In Kankakee, Ill. 


KANKAKEE, Ill.—(UTPS) — Re- 
cently the Kankakee Auto Dealers’ 
Assn. went all out for cooperation 
with the OPA fight on black mar- 
kets in a six-column ad in the local 
dailies. 

The creed was listed as follows: 
“Used car black markets, beware 
of them. Every day we hear of 
black-market operations in many 
jlines of merchandising. Don’t let 
a black market used car dealer talk 
you into trouble with the OPA, 
promising more for your car than 
the established price. The risk is 
great. The penalty is severe. 
Trouble is sure to result .. . Black 
markets prolong the war.” 

Indorsing this creed are Key City 
Motors (Chevrolet), Hodak Motor 
Sales (Studebaker), Mang Motors 
(Plymouth-De Soto), Yeates & Be- 
tourne (Packard), Romy Hammes 
(Ford), Close Motor Sales (Pon- 
tiac), Kankakee Buick, Jaffe Motor 
Co. (used cars), Davis & Fortier 
(used cars), R. J. Chamberlain Mo- 
tor Co. (Plymouth-Dodge), Uptown 
Sales & Service (Plymouth-Chrys- 
ler), Paul Lang (Oldsmobile), Jef- 
fers & McBroom Co. (Hudson- 
Cadillac). 


R. H. Rowland to Direct 
Gould Storage Battery 

DEPEW, N. Y.—Richard H. Row- 
land has been elected vice-president 
of the National Battery Co. in 
charge of its 
Gould industrial 
division (Gould 
Storage Battery 
Corp.) here, ac- 
cording to A. H. 
Daggett, presi- 
dent. 

Rowland suc- 
ceeds H.G. Barnes, 
who recently as- 
sumed the re- 
sponsibilities of 
vice - president in 
charge of sales of 
the National Battery Co. and all its 
divisions, with headquarters at St. 
Paul, Minn. Before his new job, 
Rowland was vice-president of the 
St. Paul Engineering and Manufac- 
turing Co. 













R. H. Rowland 


2 Finance Corporations 
Combine in N., H. 
MANCHESTER, N. H.—(UTPS) 
-The New Hampshire Finance 
Corp. of this city has purchased the 
assets and goodwill of the New 
Hampshire Acceptance Corp. of 
Concord, according to an announce- 
had been closed and that busi- 
dent, treasurer and general man- 


ager of the local auto-financing 
concern. 
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FOB FACTORY 


What’s the 





Answer 


To Labor Strife? 


By A. H. Allen 
DOCUMENTED CASE histories—55 of them—testifying to 
the widespread recalcitrance of union labor in automotive 
plants, read into the record of the Mead committee hearings in 
Detroit by George Romney, speaking for the industry, made 


interesting reading, but they were only mild samples of hun- 
Gian. ve: Ceees Gee (a eee eee 
many of which are consider-|them as head of production activity 


ably spicier. Some of the oc 
curences would be highly amusing 
if they were not so serious. 

To relate one more which might 
get by the censors, the tale is told 
of a comely young female at one 
of the larger plants in the Detroit 
area who was tak- 
ing time off from 
her job to peddle 
among her co- 
workers hand- 
some photographs 
of herself, in the 
nude, at $2 per 
copy. Made quite 
a thing of it, too, 
according to re- 
ports. 

What is the an- 
swer? The indus- 
try thinks a mod- 
ernized and equitable national labor 
policy, enunciated by the Congress, 
plus autonomy of local unions in 
collective bargaining with manage- 
ment, might correct the trouble. 
We doubt it. For example, in the 
recent strikes at Dodge and Briggs, 
local union autonomy would have 
accomplished nothing, for the lead- 
ers of the locals were the most mili- 
tant hotheads who, if they had had 
their way, would have kept on 
striking. And a strengthened na- 
tional labor policy, to them, would 
have merely been so many words. 

We believe the answer can only 
be unemployment; that is, more 
people looking for jobs than 
there are jobs available. Today, 
there are more jobs than work- 
ers, sO many persons who nor- 
mally might be too lazy and in- 
different ever to hold a job are 
working or at least going through 
the motions. Many of them are 
congenital disturbers of the 
peace, always resentful of dis- 
cipline, continually looking for or 
manufacturing excuses to make 
trouble. Under the artificial stim- 
ulus of “union loyalty,” other 
tractable workers join with them 
in these disturbances, behaving 
much as would a herd of sheep 
under control of a pack of loud- 
barking and sharp-toothed shep- 
herd dogs. 

When the day comes, as it surely 
will, that war production termi- 
nates and widespread layoffs must 
be made preparatory to resuming 
peacetime production, a new atti- 
tude may develop. Returning em- 
ployes may become convinced they 
will be obliged to do a fair day’s 
work for a day’s pay. If the fringe- 
type workers and hotheads con- 
tinue their policy of trouble-mak- 
ing, the plants will just shut down 
until their influence is eliminated. 
Furthermore, the trouble - makers 
will not find so receptive an audi- 
ence when workers realize that if 
they are laid off it may not be so 
easy to find employment elsewhere. 

It is not difficult to predict a 
widespread resumption of wage in- 
centive plans in the automotive in- 
dustry, both individual and group 
types. Establishment of a success- 
ful incentive system is not as easy 
as it sounds, requiring much pre- 
liminary study, investigation and 
discussion. Professional assistance 
in the introduction of incentives is 
highly desirable. 

* Bd a 


Knudsen to Head 
Fisher Project? 

THEY SAY the Fisher brothers 
were practically set to announce 
their future manufacturing plans 
late last fall, but the sudden turn 
for the worse in the war situation 
persuaded them to defer publicity. 
One recent report is that the Fish- 
ers have been dickering with Lieut.- 
Gen. Bill Knudsen to come with 


A. H: Allen 


when he is released from the AAF. 
Many are convinced Knudsen will 
never return to General Motors. 
The General, with all his connec- 
tions throughout the production 
ranks of the automotive industry, 
would be an ideal choice to head 
up this work for the Fishers. 
Principal stumbling block seen 
in the road ahead for the Fishers 
is in regard to distribution of a 
new model car. However, with per- 
sons now crying for franchises all 
over the country and with the great 
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This advertisement, prepared by the Bureau of Adverti 


publicity and goodwill value of the 
Fisher name, the establishment of 
a merchandising organization would 
appear simple. And their distribu- 
tion plans may call for many other 


products besides automobiles. 
* * * 


A Quonset Hut? 

QUONSET HUTS, upwards of 
50,000 of which have been built for 
the armed serv- 
ices by the Stran- 
Steel division of 
Great Lakes Steel 
Corp., are being 
talked up as just 
the ticket for 
hunters and _fish- 
ermen on their 
postwar expedi- 
tions. They can 
be knocked down 
into a package 
taking less space 
than an equiva- 
lent size tent, and of course are well 
insulated against the elements. 

Title for a new postwar juke box 
special: 





Gen. Knudsen 


“A Jeep, a Quonset Hut—and 
You!” 
To feel the pulse of the industry, con- 


sistent reading of Automotive News is a 
necessity. 
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Dealers Clarify 
Tax Amendment 


In Indiana 


INDIANAPOLIS.— Asserting 
many members of the Indiana 
House are misinformed concerning 
purposes of an amendment to 
House Bill 133, Herman Schaefer, 
executive secretary of the Automo- 
bile Dealers Assn. of Indiana, said 
that “any idea that this amendment 
to the gross income law would cost 
the state $1,000,000 in annual reve- 
nue is ridiculous.” 


He said that under the rulings of 
the gross income tax division, the 
total amount of cash and notes re- 
ceived in sales of automobiles, as 
well as other items, may be liable 
to taxation at the time the cash 
and notes are received and again 
when the notes or other evidences 
of debt are sold to a bank or 
finance company. 

The association is contending 
that all conditional sales should be 
taxed only once, suggesting that 
the time for payment of such tax 
is when the sale is made. At that 
time, proponents of the amendment 
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of new prob 
solved depends 
For example: 


She 


| say the entire amount of the sale 
should be reported and taxes levied 

, accordingly. Otherwise a hardship 

is imposed on the vast majority of 

merchants selling under time pay- 

ments. Firms which hold their own 

_conditional sales contracts and ap-~ 
pended notes are not involved one 

way or the other by the proposed 

amendment. 

The matter is pending in a con- 
ference committee of representa- 
tives and senators in an effort to 
straighten out the tangle caused by 
hasty action of the house commit- 
tee on the bill passed by the senate. 


U. C. Turiover Off 


In San Antonio 


SAN ANTONIO.—Used-car sales 
for February, as reported by the 16 
dealer-members of the San Antonio 
Automobile Trade Assn., totaled 174 
units. 

The reports show that there were 
364 cars on hand at the start of the 
month with 174 sold, for a unit 
turnover of 48 percent, against 51 
percent for January. Turnover value 
was 61 percent, as compared with 
65 percent for the preceding month. 





lems for 


and con- 


ow than it Nas 


Your advertising 


puilding 4 


problems as 4 






ee come cms 











iil 


i 
at} 
i 
: 
i 
£ 
i 
i 
\ 


adits = 
Ailes rapa, see" 


Waeoe 
NE ane ee a 


wy 


e 


Ta | pig inc aS 





* 


Small 


AUTOMOTIVE NEWS, MARCH 19, 1945 


Firms Seek Tax Cuts 


During Postwar Readjustment 


WASHINGTON. — Small busi- 
nessmen are looking to tax reforms 
to help them through the postwar 
readjustment period, according to 
a report from the House Small 
Business committee. The report is 
based on tax recommendations 
contained in approximately 350 let- 
ters received by the committee dur- 
ing the past 90 days. 

Singled out as particularly in- 
jurious to the operation of smaller 
business establishments were ex- 
cess profits taxes and the “double 
taxation” of corporate incomes. In 
general, the report said, the letters 
recommended the following: 

1. Reduction of excess profit tax 
rates to a maximum of 60 percent 
without postwar refund immediate- 
ly following any important cutback 
in government expenditure; 

2. At the same time, raising the 
exemption limit to $50,000 instead 
of the present $10,000; 

3. After the cessation of hostili- 
ties, the excess profits tax should 
be repealed; 








Represented by O'MARA & 


4. “Double taxation” should be 
eliminated as soon as revenue needs 
permit; 

5. Capital-stock and declared- 
value excess profits tax should be 
repealed immediately, as_ being 
based upon “guess-work” and rais- 
ing very little revenue; 


6. The loss carry-back principle 
should be incorporated in the Re- 
negotiation Act for a period ex- 
tending back to April 28, 1942; 


7. The carry-back provisions 
should be revised to allow all busi- 
nesses without ready access to 
capital markets (assets less than 
$1,000,000) to postpone current tax 
payments in the amount of their 
estimated refunds; 

8. Postwar refund bonds (from 
the 10 percent credit of excess- 
profits taxes) should be made avail- 
able immediately; 

9. The two-year carry-back of 
the unused excess profits credit 
should be continued for two tax- 
able years after the repeal date; 


should be lengthened to at least six 
years; 

11. Corporate income tax should 
provide a scale of graduated rates 
applicable to all corporations, in- 
stead of special exemptions for low 
income corporations; 

12. Corporations should be given 
the privilege of electing to be taxed 
as partnerships; 

13. Greater flexibility should be 
allowed in charging off deprecia- 
tion expenses, research and devel- 
opment costs; 

14. Recognition should be given 
to the necessity of adequate admin- 
istrative salaries for smaller enter- 
prises. 


OPA Extends Ceilings 


On Scrap Rubber 

WASHINGTON. — Existing ceil- 
ing prices for scrap tires, for mixed 
lots of scrap and repairable tires, 
and for miscellaneous scrap rubber 
that includes any scrap tires, have 
been extended to cover sales to all 
persons, the Office of Price Admin- 
istration announced last week. 

Until now these ceilings have ap- 
plied only to sales to industrial 
consumers. 
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DETROIT.—How the automotive 
industry is meeting the undimin- 
ished battlefield demands for the 
weapons it produces is statistically 
presented in the 1944-45 issue of 
“Automobile Facts and Figures,” 
the yearbook of the Automobile 
Manufacturers Assn., issued last 
week. 

“Approximately $24 billions of 
aircraft, guns, ammunition, tanks, 
military vehicles and scores of 
other war products have poured 
out of the industry’s 1,000 plants 
reaching from coast to coast,” the 
publication says. 

Cumulative war orders received 
by motor plants since Sept. 1, 1939, 
have been more than $32 billion, 
the booklet shows. 

The publication’s findings on 
the economic side of the indus- 
try reveal that despite the lack 
of new passenger cars to mer- 
chandise, 77 out of 100 motor ve- 
hicle dealers are still in business. 
Another survey reports that dur- 
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++ - taxes on business are at the same 
low rate. Washington State’s Constitu- 
tion puts a 40-mill limit on ALL prop- 
erty and real estate tax—and prohibits 
any State Income tax.’ 
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Production Report 


AMA Yearbook Shows Industry War Output 
Near 24-Billion Mark 









ing 1944 employment in automo- 
bile body and parts factories 
averaged 694,000 men and women. 
Wages in these plants reached a 
new high last year, averaging 
$57.36 weekly per employe. 

The yearbook compares_ the 
fourth quarter of 1944 with the 
production level at the time of 
Pearl Harbor. Using total dollar 
values as the yardstick, the publi- 
cation points out that deliveries of 
aircraft products have increased 
12 times; tanks, eight times; guns, 
nearly seven times; marine items, 
six times; ammunition, four times; 
military vehicles, three times; and 
miscellaneous products, ten times. 

The publication reveals that dur- 
ing 1944, the production of aircraft 
and equipment accounted for 45 
percent of the industry’s $9,361,- 
000,000 output. Military vehicles 
with 24.8 percent ranked second; 
tanks amounted to 12.1 percent; 
marine equipment, 7.8 percent; 
guns, 3.9 percent; ammunition, 2.4 
percent and other products, 3.2 per- 
cent. 


Among the nation’s ten largest 
metal working industries, the auto- 
motive industry ranked first, turn- 
ing out 18.8 percent of all war pro- 
duction in this category, exclusive 
of government-owned plants. 


Evidence as to the important 
war role of passenger cars and 
buses is gained from a survey of 
employe transportation practices 
in 191 war plants in 15 states. Of 
590,000 workers surveyed, ap- 
proximately 70 percent depend on 
private motor cars to reach their 


jobs and another 21 percent 
travel by bus. 
Reporting on vehicle registra- 


tions, the publication reveals that 
the highest proportion of old cars 
on the road are owned by farmers 
and unskilled workers. Of 25,608,- 
400 passenger car registrations, 17.4 
percent are 12 years or older, with 
farmers owning 28 percent of these 
and unskilled workers owning 31.9 
percent. 

Approximately 80 percent of all 
state highway funds came from 
motor vehicle taxes. 
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Virginia 
AUTOMOTIVE 
TRADE 
YEAR BOOK 


Contains complete list of every 
new and used motor vehicle dealer, 
distributor or wholesaler, licensed 
by Commissioner of Motor Vehicles 
in Virginia, in alphabetical order 
by name of dealer, and, also in 
alphabetical town order with dealer 
and make of car handled; names 
and addresses of leading automo- 
tive jobbers in various parts of the 
state; number of new cars of each 
make sold in each county of Vir- 
ginia in 1941 (last year of produc- 
tion); number of cars of each make 
registered in each county of Vir- 
ginia in both years of 1941 and 
1944; number of each make car by 
year model registered in Virginia; 
other automotive data. 

Number of farms, wealth, pro- 
ductive and purchasing power, 
owner and tenant operated, in each 
county; population of each county; 
data on Virginia’s railroad and elec- 
tric lines. 

Directory of State and Govern- 
ment Agencies and Officials; Facts 
and Figures about Virginia. 

Copy of Virginia Motor Vehicle 
Dealer Licensing Law and Explan- 
ation of recently enacted Motor 
Vehicle Safety Responsibility Act. 

One hundred and twelve (112) 
pages of useful, informative data on 
automotive trade conditions in Vir- 
ginia. 

$3.00 PER COPY 
|Automotive Trade Association 
| of Virginia 
| 1103 E. Main St. Richmond, Va. 


| 
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PEORIA, {fii—(UTPS)—Another 
of Peoria’s successful dealers is 
Earl Jéhnsori (Chevrolet), here. 
Earl started out some 25 years ago, 
and for six years he applied his 
mechanical ability to Henry Ford’s 
Model T. 

By 1926, he had graduated from 
& Medel Ford mechanic to be- 
é6mé assoéiate dealer for Oakland, 
Pontiac and Chevrolet. Later he 
opened a dealership for Graham- 
Paige, utilizing some 15,000 square 
feet of floor space. 

In 1930, he became the direct 
dealer of Chevrolet, moving to his 
present location. 

In 1941 he retailed 948 new Chev- 
rolet cars and sold 1,600 used cars. 
Barl said his customer-labor sales 


Universal Credit 
Expands, Appoints 


New Executives 


NEW YORK.—As part of an ex- 
patision progtam designed to meet 
the needs of aiittomobile financing 
throughout the United States, the 
Universal C.1.T. Credit Corp. during 
last month opened several new 
branch offices and has made sev- 
eral appointments to executive po- 
sitions within its organization. 

Among the new branch offices re- 
cently opened is one at Paducah, 
Ky., with J. Kirk Hensley as man- 
ager,and the reopening of its di- 
visional office in Memphis, under 
the direction of F. Lewis Schaffer. 

Schaffer joined Universal C.L.T. 
17 years ago at Philadelphia and 
subsequently served as Memphis 
branch and regional office man- 
ager. In 1943 "he became assistant 
vice - president headquartering at 
Dallas divisional office and has held 
special appointments as assistant 
secretary and assistant treasurer 
of the corporation. 

Among the new appointments to 
executive positions is that of Clar- 
ence BH. ilson as assistant vice- 
president at the New Orleans di- 
visional office. 

The corporation also announced 
the appointment of A. F. Gildehaus 
as branch manager at Little Rock, 
Ark. 


Ira E. Odell has been appointed 
assistant vice-president in charge 
of the metropolitan and suburban 
territory of the Chicago divisional 
office. 


Continental Can 


Names Adams 


NEW YORK.—J. F. Adams, for- 
merly national accounts manager 
of Owens-Illinois Can Co., recently 
acquired by Con- 
tinental Can Co., 
has been appoint- 
ed manager of 
automotive con- 
tainers sales of 
Continental Can 
Co., according to 
W. H. Funder- 
burg, vice - presi- 
dent in charge of 
sales. 

He will be re- 
sponsible for the 
sale of containers 
for various petroleum and other 
products closely related to the auto- 
motive field. In this capacity 
Adams reports to W. P. Murray, 
general manager of general line 
sales. 





J. F. Adams 


Private Sale in Ky. 
Nets Treble Damages 

LOUISVILLE.—In the first crim- 
inal action of its kind in the dis- 
trict, involving sale of a used car | 
by one individual to another indi- | 
vidual at over ceiling price, Roy J. 
Dew here was arrested in an OPA} 
action charged with having sold an 
automobile at $285 over the ceiling 
price. 

Pvt. Bernard J. Alvey reported 
that he paid $1,050 for a 1940 model 
on which the ceiling price was 
$765. His attorney brought suit in 
federal court to recover treble dam- 
ages amounting to $865. Dew’s bond 
was set at $500. 





Successful Dealer 


Earl Johnson Expands Peoria Dealership 
With 25 Years’ Experience 
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were $3,500 monthly during that 
year. The firm employs 35 men and 
women. 

The parts department is doing 
over $11,000 business monthly. 


Aro Managers Confer 


On Lubricating Sales 


BRYAN, O.—Selling lubricating 
equipment under wartime condi- 
tions was the principal topic for 
discussion at a meeting of division 
managers of Aro Equipment Corp. 
here. 

The meeting was attended by all 
division managers from east of the 
Rocky Mountains, and was under 
the direction of A. C. Swygard, 
sales manager of the lubricating 
equipment division. The program 
included a review of models avail- 
able under government limitation 
orders, servicing of equipment now 
in use, credits, advertising and 
sales promotion, orders for postwar 
deliveries and a showing of post- 
war lines in their present stages 
of development. 








IT WAS A DOUBLE father-and-son reunion at Mechanics 
division of Borg-Warner for Lt. Glenn C. Gridley jr. (third from left) 
resident, and Lt. Russell Rew, whose father 
time study. Lt. S agey ” bombardier of a 

ew miles apart in England. Both com- 


the Mechanics 
is supervisor o 


Rew, a B-24 pilot, were based only a 


Universal Joint 
son of 
William w jr., 
-24 crew, and Lt. 


pleted 35 bombing missions over Europe before returning to the United States 


for reassignment. 


New Orleans Auto Toll 


Set at 10,000 in 2 Years 
NEW ORLEANS.—Approximate- 
ly 10,000 passenger automobiles 
have been “grounded” here in two 
years, it was revealed by Gilbert J. 
Fortier, district director of the Of- 
fice of Price Administration, who 
declared that a serious automobile 


shortage is imminent. 

Fortier reported that Lt. Robert 
J. Derbes, of the New Orleans Po- 
lice Department, said that a depart- 
ment survey revealed that in 1942 
there were approximately 80,000 au- 
tomobiles operating, but that this 
number was reduced to 70,000 in 
1944. 
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As Dallas 


Forges Ahead 


@ Plans now in execution are 
aimed at making Dallas the 
air center of the Southwest. 


@ Southern Methodist Univer- 
versity has launched a cam- 
paign of enlargement that will 
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Special Agency 
For Vehicles 
Asked in N. Y. 


ALBANY.—Foreseeing a postwar 
boom in the auto industry, Assem- 
blyman Clellan S. Forsythe, Syra- 
cuse, has called for enactment of a 
constitutional amendment asking 
the establishment of a new depart- 
ment of motor vehicles and high- 
way transportation in the state to 
cope with the expected traffic 
problems. 

“The present motor vehicle bu- 
reau was set up more as a tax-col- 
lection agency to handle operators’ 
and automobile licenses and similar 
jobs,” Forsythe said. “The proposed 
agency would be charged speci- 
fically with the responsibility to 
regulate automobile traffic, en- 
courage safe driving, forecast fu- 
ture highway plans, co-ordinate 
traffic rules and regulations, and 
regulate the practices of many in- 
terests seeking to profit from the 
use of the highway maintained at 
public expense.” 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 











It’s not easy to knock out a bridge with one bomb from 


20,000 feet. 


But when it comes to whole areas it’s different. Cities. Har- 
bors. Industrial centers. 


by “pattern bombing”’’. 


add greatly to the intellectual 
importance of a city already 


rich in cultural advantages. 
(Latest single bequest, 


200,000.) 


@ The establishment of the 


$1,- 


Here military science and common sense get the job done 


Many planes. Covering the whole target. With coordinated 
timing and spacing. 


In Texas’ No. 1 Market (the Dallas area) advertisers must 
have full coverage to do a proper job. 


Don’t try to pin-point this area. Cover it! Get all 37-odd 


Southwestern Medical Found- 


ation put Dallas a step further 
on the way to becoming a ma- 
jor center of science and med- 


icine. 


News. 


counties of it! 


City, town, country. Use the pattern technique! 


There’s a medium for it. One medium of terrific impact. 
Of convincing authority. Of time-won solidarity. The Dallas 


Sell the readers of the News and you have sold the Dallas Market 


Affiliates: Radio Stations 
WFAA and KGKO 
The Texas Almanac 


Ghe Dallas Morning News over. 
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Associated Press dispatch in the 





WASHINGTON. — When the 
House Appropriations Committee 
recently recommended a fiscal 1946 
appropriation of $1,897,000 for the 
Federal Trade Commission, there 
were disclosed at the same time 
seven FTC proposals for trade 
practice investigations that since 
then have been variously interpret- 
ed, not without a measurable de- 
gree of interest for the automotive 
industry and trade. 

The proposals submitted to the 
House committee by FTC Chair- 
man Edwin Davis incorporated the 
following inquiries, in outline: 

1. Production and distribution 
policies and practices of large com- 
panies and their effect upon small 
business. 

2. Survey of mergers. 

3. Cost of production, costs of 
distribution and prices of farm im- 
plements, tractors, motor vehicles, 
household appliances and house- 
hold furniture and furnishings. 

4. Lumber and other building 
materials, costs, prices and profits. 

5. Wholesale bread-making in- 
dustry. 

6. Present degree of concentra- 
tion in industry and of industrial 
price policies and their effect upon 
trade and commerce. 

7. Survey of trade association 
activities. 

That outline was presented as an 










































business-financial section of the 
New York Times on Feb. 6. 

The Times added that Chair- 
man Davis did not recommend 
that all these inquiries begin im- 
mediately but said the need for 
them would “become more im- 
portant and pressing in the post- 
war period when industry and 
trade return to more normal 
operations.” 

According to an FTC spokesman, 
the Times story was a fair and ac- 
curate account of the matter and 
Automotive News’ Washington cor- 
respondent was referred to it when 
seeking a factual report. 

From an automotive standpoint, 
No. 1, it seems, would concern both 
car makers and dealers. Nos. 3 and 
6 take in the manufacturers mainly 
while No. 7 would bring NADA up 
for scrutiny. 

Tied to Employment 

According to the NAM News, 
official publication of the National 
Assn. of Manufacturers, “investi- 
gations planned by the Federal 
Trade Commission are being tied 
into the Administration’s program 
for postwar full employment along 
with the activities of other govern- 
ment agencies.” 

The NAM News then goes on to 


say: 

“The FTC schedule contemplates, 
among other things, a study of 
costs and trade practices which 
might affect the number of em- 
ployes hired by industry. The Ad- 
ministration’s goal is 60,000,000 jobs 
after the war. In general, the FTC 
investigations will have as primary 
aims: 

“1—Discovery of any monopolies 
which may have resulted from in- 
dustrial and economic concentra- 
tion during the war. 

“2—Discovery of costly or un- 
economic practices by industry, 
with special emphasis on distribu- 
tion costs. 

“3—Determination of the effect 
on small business of competition by 
larger firms. 

“4--Holding down prices of goods 
—particularly consumer durables— 
which will face the full effect of in- 
flationary pressures after war con- 
trols are removed. 

“Underlying these goals is the 
FTC’s intention to take up the 
slack between normal competi- 
tive relationships and wartime 
controls, and to guide industry 
back into an independent status 
without permitting unfair or 
illegal trade practices to spring 
up as a result of wamime pres- 
sures.” 

Then comes the Wall Street 
Journal under date of Feb. 20, with 
a special story by Kermit V. Sloan, 

a member of the Journals alert 
and generally accurate Washington 
staff, with this story, quoted in 
rt 


“The probes promise to be as 
searching and extensive as any the 
Government has ever undertaken. 


FTC Quiz Stirs Interest 


Objectives of Trade-Practice Probes 
Get Various Interpretations 


“Before any such results are 
obtained there will be months of 
inquiry, and before the whole 
project is completed there will 
be years of work.... 

“The basic philosophy underlying 
the commission’s projected investi- 
Though they are postwar projects,| gations is that when the war ends 
a $100,000 item is in an appropria-| 4nd controls are taken off industry 
tion bill approved by the House and| conditions will be favorable for a 
now before the Senate, just to ‘set| tremendous increase in unfair and 
up the machinery’ for the inquiries| illegal trade practices affecting 
in the fiscal year which begins this| Substantially all the major con- 
coming July. .. .” sumer goods industries. 


Here, the Journal lists objectives| “Inflationary forces which the 





similar to those in NAM News, and| commission expects to be brought 


into play at that time will, in its 
opinion, lead to all sorts of illegal 
“Firms won't feel the full impact price increases, combinations in re- 


of the investigation right away.|*ttaints of trade, price fixing by 
The FTC says it realizes that it agreements, and exclusive dealer 
would be nonsensical to pry into agreements on new products. It is 
business policies as long as most felt that particularly at that time 
decisions on price and production ne there be. a pressing need ar 
are governed by the Office of Price C to step in to fill the gap left 


‘ _| by removal of other agency con- 
Soe econ and the War Pro trols and undertake investigations. 


Pe Itimat - In numerous cases in the past, it is 
mapit, the timate, consequencts| sald, the mere fact that an ingulry 

, ’ was started or certain practices 
aaa Or aiaainek aaa a aoe were criticized led to discontinu- 
sist ten = the FTC: and drafts| #7ce of unsavory practices without 
of new legislation to control busi-|®"y further formal action.” 


continues: 
Not Right Away 


AUTOMOTIVE NEWS, MARCH 19, 1945 


Commission for comment after 
publication of the Wall Street Jour- 
nal’s version of what FTC was 
planning, Automotive News repre- 
sentative found well-restrained in- 
dignation. 

The Journal story was branded 
as being “all wet.” 


The FTC spokesman said the 
Journal correspondent had read 
into the agency’s plans much that 
was not true. Just what was ac- 
curate and what was inaccurate 
was not specifically pointed out. 
The New York Times story was 

again cited as being correct. But, 
it should be pointed out, the Times 
dispatch was very brief. 

The Wall Street Journal enlarged 
upon the seven points set forth in 
the Times story and said, “here are 
the proposals in the Commission’s 
own words.” Those touching on the 
auto field were: 


“Production and distribution pol- 
icies and practices of large com- 
panies and their effect upon small 
business: Investigation of produc- 
tion and distribution policies and 
practices existing in the principal 
industries and in trade which are 
costly and uneconomic and place a 
burden upon producers, distribu- 









ers would be greatly in the public 
interest. Included, too, would be ex- 
ploration of the facts respecting 
effects of such policies on small 
business units... 
To Study Costs 

“Cost of production, costs of dis- 
tribution, and prices of farm im- 
plements, tractors, motor vehicles, 
household appliances and house- 
hold furniture and _ furnishings. 
Following World War I, and again 
following the economic collapse of 
the thirties, farm prices declined 
precipitately while the prices of 
farm implements, furniture and 
household goods advanced and re- 
mained so high that farmer pur- 
chases of needed replacements and 
new first purchases were drastically 
curtailed. The adverse effects of 
such daniming up of accumulated 
potential demand have not been 
forgotten and the probabilities are 
that farm prices will again decline 
following the war sooner than the 
prices of manufactured goods. 
Prompt inquiry would undoubtedly 
have an inhibiting effect on price 
increases, a deterrent value re- 
specting undue enhancement if 
predicated on uneconomic policies. 


“Lumber and other building ma- 
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Going back to the Federal Trade tors, and ultimately upon consum- 
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(Continued on Page 41, Col. 1) 





Veteran of the World's Toughest Proving Ground 


Hydrovac was created by Bendix to provide the 
simplest, most advanced and trouble-free power 
braking unit ever devised. Now with a million 
units having been built and with billions of miles 
of service under battle field conditions, from the 
tropics to the extreme cold of the Arctic—Hydro- 
vac has proved itself to be all that its maker 
planned. It is the best proved and most widely 
used power braking unit on the market today. 
Hydrovac design is simplicity itself—consisting 
of a vacuum power cylinder, a control valve and a 
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hydraulic cylinder. It isa complete power braking 
system combined into one sealed compact unit. 


Installation is easy, too, as Hydrovac can be 
mounted anywhere on the chassis and requires 
only three simple connections to the brake sys- 
tem, all by tubing—no levers or links. 


See your Bendix B-K dealer or write direct for 
the detailed story of this greatest power braking 
improvement—available now to qualified civilian 
users of trucks, tractors and buses. 
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~ Hydrovac Is the Logical Power Braking Unit of 
Today and Tomorrow 


KING BY Bendix 
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Proposed FTC Investigation 


Stirs Industry’s Interest 


(Continued from Page 40) 


terials, costs, prices and profits.) many old ones, which have become 
The building industry affords an|the representatives of their indus- 
enormous market for postwar la-|tries in dealing with government 
bor, which market will tend to be| officials. In many cases they have 
larger if material costs are kept at | been used by war agencies to chan- 
a low level. A general study of pro-| nel orders to members and to aid 
duction and distribution costs and|in obtaining priorities. In normal 
profits of sample selections of man-| times some activities now engaged 
ufacturers, wholesalers and retail-|in by certain associations, often at 
ers would disclose whether costly|the behest of the government, 
and uneconomic practices are being| might be considered against the 
engaged in. ... public interest as violative of anti- 
“Present degree of concentration | trust laws. As soon as practicable, 
in industry and of industrial price | investigation should be had to as- 
policies and their effect upon trade|certain the extent of statistical, 
and commerce. This study would|cost accounting and other activi- 
include principal industries pro-| ties carried on by such associations, 
ducing raw materials, semi-finished | and the effects of their activities 
products, and consumer goods, spe-| upon production, price policies and 
cial attention being given to key| competition. Lasting benefits quite 
products in each industry group] apart from legislation have result- 
covered. ed from general investigations 
Affecting Associations conducted by the commission. The 
“Survey of Sndncdaseainiben ac-| floodlight of publicity beamed on 
tivities. The war has caused the| Questionable practices oftentimes 
creation of new trade associations | has been effective in bringing about 
and increased the membership of‘their discontinuance; such pub- 


licity serves a particularly useful Assembly OK Is Unanimous... 


purpose where the practices are 
questionable because _ wasteful 
rather than because unlawful.” 


7-Acre Pile of Tires 


Is Ordered Salvaged 


MINNEAPOLIS. — At long last 
something is being done to the pile 
of tires, reported as covering seven 
acres near Fort Snelling, Minn. 

When used and extra tires were 
returned to the government, they 
were concentrated here, from Min- 
nesota, North and South Dakota, 
Montana, Wyoming and Idaho. For 
years the pile has reposed near 
Fort Snelling. Now the hoard will 
be shipped out for salvage as 
quickly as possible. 


S. D. Bond Bill 
The South Dakota senate, by vote 
of 33 to 1, has approved a bill au- 
thorizing the state to issue up to 
$2,000,000 worth of certificates of 
indebtedness to finance postwar 
highway construction. 





There are profit-making opportunities 
in AN Want Ads. See inside back-cover. 
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BENDIX PRODUCTS DIVISION OF BENDIX AVIATION CORPORATION - 


BENDIX AND HYDROVAC ARE TRADE-MARKS OF BENDIX AVIATION CORPORATION 








SOUTH BEND 


Separate Road Fund 
In Sight in Wisconsin 


during the last 18 months, the bill 
was adopted in the lower house 
with surprisingly little difficulty 
after a hearing at which scores of 
private citizens, auto trade group 
spokesmen, state and local high- 
way officials and many others were 
heard. 

Not only does the proposal pro- 
vide for guarantees against future 
diversion of the gasoline tax and 
passenger vehicle registration fee 
receipts, but it includes in the high- 
way fund for the first time truck 
taxes and fees which formerly were 
paid into the Wisconsin state gen- 
eral fund and expended for mis- 
cellaneous government purposes. 

The net truck taxes under the 
bill would be specifically devoted to 
the improvement of connecting 
streets and state trunk highways 
in cities and villages. The measure 
would also supplement funds for 
the general state trunk system. 

There has been some speculation 
in capitol circles about opposition 
by Gov. Goodland to the bill be- 
cause of its potential effect upon 
the ability of the state to finance 
a big postwar building program in 
education and welfare. Backers of 
segregation hope, however, that 
heavy affirmative votes in both 
houses of the legislature will dis- 
suade him from a possible veto. 


MADISON, Wis.—After years of 
effort by the organized highway 
users of Wisconsin, there is a real 
prospect that Wisconsin will act to 
segregate and protect the special 
tax funds paid by highway users to 
finance a highway building and 
maintenance program of greater 
size and continuity. 


The Wisconsin assembly has 
passed unanimously a bill to create 
a segregated highway fund—an 
idea that has had support in Wis- 
consin political platforms for the 
last decade at least. The bill is now 
in the senate finance committee, 
which will hold a public hearing 
on the proposition soon. 

Pushed vigorously by Speaker 
Donald C, McDowell of the assem- 
bly and the members of a special 
legislative interim committee that 
has examined the needs of the Wis- 
consin highway system intensively 




































Bill Entrusts 
Guayule Output 
To Industry 


WASHINGTON. — Continued use 
of guayule rubber for at least 10 
years is seen in a bill introduced 
in the House of Representatives by 
Congressman W. R. Poage, of 
Waco, Tex. 

Under the terms of the bill, pri- 
vate industry would take over the 
production of guayule with a gov- 
ernment - guaranteed ceiling. The 
price would be stabilized for a ten- 
year period, with farmer and pro- 
cessor sharing in the 28 cents a 
pound figure established by the bill. 

William O’Neil, president of the 
General Tire & Rubber Co. and 
sponsor of the government project 
in 1942, has contended that guayule 
would do best on poor land and has 
urged that the government move 
the project from California to 
Texas or Mexico. 

In California alone more than 
31,000 acres of guayule shrub is 
under cultivation, O’Neil said. After 
this has been harvested, transfer of 
the guayule industry to Texas is 
anticipated by the General Tire 
president. 


Schrader’s Makes 
Sales Changes 


BROOKLYN, N. Y.—A. Schrader’s 
Son, division of Scoville Manufac- 
turing Co., Inc., announces the fol- 
lowing changes in its sales organi- 
zation: 

A. R. Baldwin, former district 
representative of the Los Angeles 
Office, is now assistant manager of 
accessories sales at Schrader’s 
Brooklyn headquarters. E. H. Mc- 
Clure, previously district repre- 
sentative covering the Chicago area 
(as well as Wisconsin, Minnesota, 
North and South Dakota), will now 
devote his entire time to the agri- 
cultural market. 

J. H. Carruthers has been ap- 
pointed district representative to 
replace McClure in the Chicago 
area. C. M. Huffman, who formerly 
covered the Rocky Mountain states, 
with headquarters in Denver, has 
—_ transferred to the Los Angeles 
office. 


Canadian Car to Make 


A.C.F.-Brill Buses 
MONTREAL. — V. M. Drury, 
president of the Canadian Car & 
Foundry Co., Ltd., announces that 
the company, by arrangement with 
A. C. F.-Brill Motors Co. of Phila- 
delphia, will commence manufac- 
ture in Canada of transit-type city 
and interurban buses of that com- 
pany’s latest modern design. 
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Texas Used-Car Dealers 


Ask 33% Markup 


DALLAS, Tex.—Texas used-car 
dealers, warning that present prices 
of used cars are slowly driving 
them out of business, have filed a 
petition with the regional OPA 
asking that OPA boost to 33 per- 
cent of sales price the mark-up al- 
lowed under regulations of used 
cars bought at “as is” ceilings. 

J. B. Caldwell, vice-president of 
the Texas Used Car Dealers’ Assn., 
and other dealers conferred with 
Price Attorney Theodore E. Fros- 
sard here last week. 

Similar petitions are being con- 
sidered both by the state associa- 
tion, as a body, and local associa- 
tions in other parts of the state, ac- 
cording to report. 

The petition declared in part: 

“OPA regulations provide that 
if a used car of $900 is purchased 
on an ‘as is’ figure, the dealer can 

sell it, after conditioning, on a 

warranted basis for $1125, which 

is a 25 percent mark-up but only 

20 percent commission of the 


sale. 
“Therefore, the legitimate used- 


car dealer finds himself, under 
present OPA régulations, in an im- 
possible predicament: if he buys a 
car ‘as is’ in such good condition 
that he has no extraordinary ex- 
pense of reconditioning, and sells 
it under a warranted price, he has 
an actual loss of over 6 rercent on 
the total sale. 

“We submit that there is no 
legitimate reason for rationing 
used cars. Rationing in our opinion 
is only justified by extreme shortage 
and we submit that, due to less 
driving, better care and general 
conservation of motor cars, there 
are not so many cars being junked 
as anticipated and the many driv- 
ers now in uniform more than off- 
set the slight decrease in available 
transportation. 

“Under the OPA warranty the 
dealer likewise is forced to sell 
used cars over four years old, re- 
conditioned and guaranteed on a 


basis heretofore employed only 
on cars one or two years old, 
thereby very greatly increasing 
the above loss figure due to age 


and mileage of present used cars. 


“If the industry is to survive un- 
der regulation, the dealer must 
have an opportunity to make a 
gross profit on the original transac- 
tion, on the second transaction, or 
on the combined transactions suf- 
ficient to pay his overhead and a 
reasonable return. We submit that 
this is not possible under present 
regulations. 


“We submit that OPA price regu- 
lations specifically state that ‘prices 
lower than maximum prices estab- 
lished by this regulation may be 
charged and paid.’ This indicates 
to us that a price ceiling was fixed 
but a floor was not and cannot be 
fixed if chaos is to be avoided. 


“We submit the following: 

“A differential between ‘as is’ 
and warranted price of not less 
than 33-1/83 percent of the war- 
ranted price (50 percent mark- 
up)—26 percent cost of handling, 
2 percent increased cost of serv- 
ice after sale because of age of 
present cars, and 5 percent net 
profit. 

“The right of both the prospec- 
tive customer and dealer to bargain 
for the best deal obtainable. 

“The right of the dealer to re- 
fuse a trade or a sale of a used 
car, at his option, except where 
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In Nebraska and Southwestern Iowa! 


Verily, The World-Herald is to Omaha, all 
Nebraska, and ten counties of southwestern 
Iowa what most newspapers are to their one 


community alone. 


When The World-Herald announces a War 
Bond Drive contest, Kimball County (450 miles 
west of Omaha) tries to win it. We scarcely 
get the words off of our press about contri- 
butions to a soldiers’ fund, and Iowa’s Craw- 
ford County, in our easternmost area, deluges 


us with coins. 


Between these west and east borders, our 
circulation is well distributed over 103 counties. 





Out of 655 principal towns in this area, we 
could name 569 in which The World-Herald 
is by ABC count a major or dominating in- 


fluence. In one basket The Omaha World- 


Herald delivers to you every other family in 
this active, wealthy area. 


% SPLIT RUN PRIVILEGE 


- A policy that helps give your ads more LOCAL 


interest. Names of your country dealers can be placed 


OWNERS AND OPERATORS OF RADIO STATION KOWH 
National Representatives, O'Mara & Ormsbee, Inc. 
New York, Chicugo, Detroit, Los Angeles, Son Francisco 
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WORLD-HERALD 
Once off the Heilions Great 


at bottom of ad appearing in morning edition for out- 
state readers. Same space in evening edition will carry 
your Omaha-Council Bluffs dealers’ names. 


ways 





Wewspapera 


Net Paid Circulation, February, 1945, Average—Daily 205,370, Sunday 207,751 


such refusal is for the express pur- 
pose of forcing the customer to 
trade, make terms or otherwise. 
circumvent OPA regulations.” 


New-Car Quota 
Remains at 2,000 
For March 


WASHINGTON.—During March, 
the overall quota for available 1942 
new automobiles will remain what 
it was in February, 2,000, the Office 
of Price Administration decided 
last week. 

The only variation within the to- 
tal quota is a shift of 13 auto- 
mobiles from Region V, centered in 
Dallas, Tex., to Region II, centered 
in New York City, because OPA 
felt the need was proportionately 
more urgent. 

The remaining number of new 
1942 automobiles available for ra- 
tioning is approximately 10,000. 





The regional allotments for 
March follow: 

Regional 

Region Quota Reserve 
I (Boston) 153 15 
II (New York) 419 41 
III (Cleveland) 230 23 
IV (Atlanta) 222 22 
V (Dallas) 411 42 
VI (Chicago) 260 26 
VII (Denver) 48 5 
VIII (San Francisco) 257 26 
Total 2,000 200 

National Reserve 200 


Total Quota and Reserves 2,400 


Accident Frequency Cut 


45 Pct. by Studebaker 

SOUTH BEND, Ind.—Despite ad- 
dition of an unprecedented num- 
ber of new employes, the safety 
record of the Studebaker Automo- 
tive division in 1944 was the best 
within recent years. 

Figures made public by the com- 
pany showed the frequency of ac- 
cident (number per 1,000,000 man- 
hours of work) was 45 percent 
lower than the previous year and 
accident severity (total days lost per 
1,000 manhours) was only one- 
third the 1943 rate. 
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CAPT. 
mer Pontiac dealer of Lancaster, 


0. F. HOUSEHOLDER, for- 


o., 
now serving in France, can’t get ve 
far away from the car he used to sell. 
Here he is with a 1937 Pontiac in use 
as a staff car. 


British Reported 
Planning Auto 


Plant in India 


WASHINGTON. — An automobile 
establishment, which apparently 
will be an assembly plant in the 
first period of operation, is to be 
established in India under the guid- 
ance of British technicians, accord- 
ing to trade reports reaching De- 
partment of Commerce. 

The establishment, it is said, is to 
start operations with articles of 
British manufacture such as en- 
gines, axles, bodies, chassis and 
similar parts. Operations will be 
conducted by local labor under 
guidance of a selected group of 
skilled technicians. 

The vehicles turned out will be- 
come progressively an Indian prod- 
uct as local labor becomes trained. 
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T DAILY CIRCULATION 


A 


Los Angeles County residents 
hold over $2,752,547,000 in individually 
owned war bonds and savings deposits! 
That is a whale of a postwar reserve of 
buying power—greater, for instance, 
than the 1943 retail sales of the entire 
state of Texas*. 


In the vital forty-mile radius of the city 
and retail trading zones of this third 


richest market of the nation, 


The Herald-Express reaches from 51,600 
to 71,500 more families than any of the 
other dailies—reason enough why The 
Herald-Express merits top spot on adver- 
tising schedules planned to cover Los 


*Source: Sales Management Survey of Buying Power 
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AUTOMOTIVE WASHINGTON 
Future of Ceilings 


Outlined by OPA 


By William Ullman 
Washington Correspondent 


IT IS, TO SAY the least, an interesting pattern for main- 
taining present price ceilings among industrial and trade 
groups that OPA revealed in recent hearings before the Sen- 
ate Banking and Currency committee. The OPA program 


can out sane the open oe testimony by Administrator 
ester Bowles, and his top : 
assistant, James Brownlee. duced a number of exhibits de- 


signed to show that the war had 
In effect, Brownlee was told|been especially helpful to retail 
by Sen. Taft, of Ohio, that the pro- | businesses in creating demands for 
gram is one designed to control] goods of all kinds, including models 
profits rather than fix ceiling 


that were once a drug on the 
prices. 


market. 

Whatever the term, the results 
on industry and business are likely 
to be the same. OPA is determined 
to hold prices to their present ceil- 
ings as long as it is charged with 
holding them down. 

Concisely, the OPA plan is to 
hold all profits in industries and 
trades to their 
peacetime levels 
and on trade-wide 
bases. 

The base years 
for these so-called 
“peacetime” le v- 
els” are 1936-39 
inclusive. In ar- 
riving at these 
peacetime levels, 
OPA has figured 
profits before pay- 
ment of taxes, 
both income and 





























* * * 


Leaves No Doubt 
On Dealer Cuts 

WHILE THE witness did not 
deal specifically with the retail 
automobile trade, he left no ques- 
tion in the minds of hearers that 





excess profits. 

In order to hold prices at cur- 
rent levels, OPA would compel 
either producers or distributors— 
or both—to lower their profits 
when necessary. That is, to ab- 
sorb the increased costs of mak- 
ing and getting goods to con- 
sumers. 

In other words, if the cost of 
manufacturing and distributing an 
article, say, for example, an auto- 
mobile, has increased 20 percent 
and indications on an industry or 
trade-wide basis are that both man- 
ufacturers and sellers have made 
sufficient profits since Pearl Harbor 
to absorb some of these increased 
costs, they will be assessed these 
increased costs on what seems 4 


fair basis. 
os Ed * 


Everyone Expected 


To Get Bite 

SHOULD ONLY one of the par- 
ties to the transaction be in a posi- 
tion to assume the added cost bur- 
den, then the cost would be as- 
sessed against just one. It is most 
unlikely, however, that any situa- 
tion like this will arise. The out- 
look today is that manufacturers 
and producers are both going to 
have bites taken out of their prof- 
its. 

Brownlee pointed out that under 
the existing OPA law, the program 
as set forth is entirely legal. He 
also testified that OPA has court 
decisions tending to establish the 
legality of the program. Members 
of congress and able attorneys 
agree that these statements by 
Brownlee are well founded. 

Of great significance was 
Brownlee’s statement to the com- 
mittee that OPA has obtained ac- 
cess to income tax returns of 
leading industries and trades 
with the result that it will speak 
advisedly regarding their profits 
when the time comes. 

The basic OPA law charges Ad- 
ministrator Bowles with trying to 
preserve “fair and equitable” prices. 
Brownlee explained to the commit- 
tee how OPA interpreted this man- 
date as follows: 

1. So long as they yield an in- 
dustry or a trade as a whole at 
least peacetime profits (this 
means profits before income and 
excess profits taxes). 

2. In the case of a multi-prod- 
ucts industry, so long as they 
cover the out-of-pocket cost of 
industry generally for each par- 
ticular product or line of prod- 
ucts. 

Brownlee declared that the war 
had brought many enterprises a 
vastly increased volume of business 
along with reductions in costs as 
well as increases. He then pro- 


to wartime levels. 


dealers were going to be asked to 
accept cuts in their regular trade 
discounts in order to preserve price 
ceilings. 


What the attitude of the automo- 
tive industry will be has not yet 
been determined. Manufacturers, of 
course, have profited by war con- 
tracts, but dealers have suffered 
the loss of their new-car business 
and lately much of the used-car 
trade. Some individuals expressed 
the opinion that OPA had selected 
very poor peacetime years as a 
basis for normal dealer profits. The 
1936-39 period, it was pointed out, 
was quite spotty in returns. 

The National Automobile Dealers 
Assn. is planning to make a study 
of the whole proposal and doubtless 
will arrive at a conclusion on the 
situation in the course of the next 
few weeks. NADA officials, how- 
ever, were not surprised at the an- 
nouncement of the program. 


They learned months ago that 
such a plan was in contemplation 
and various congressional com- 
mittees have contacted Bowles in 
the interest of retail automobile 
dealers. One of these—the House 
Small Business committee — was 
advised that before any steps 
were taken toward reducing deal- 
er profits, the dealers would be 












HERE’S much of the spirit of Daniel Boone in 

the advertising manager of today. For, while top 
management has been absorbed in wartime produc- 
tion problems, the advertising manager has gone 
exploring. Exploring for future markets rich enough 
to be cultivated after reconversion ... big enough 
to help keep postwar production and payrolls up 


And that modern Boone, the advertising manager, has 
found such a market—America’s great farm market. 


From his explorations, the advertising manager knows 
that the farm market is big. It’s rich, ready and able 
to buy. For, during the war years, farm income has 
climbed to new highs. Farm savings have increased 
to new proportions. And farm mortgages have touched 
a new low. Farmers have money. They’re waiting for 
the things they want to buy. 


A favored and important section of the farm market is 
The Golden Crescent —Michigan, Ohio and Pennsyl- 
vania. Here diversity of crops and close proximity to 
large markets gives farmers a year-’round income. 
Here, in postwar competition, is a section that will 
richly reward the right sort of sales effort. 


A straight-line route to the hearts, as well as the minds, 


of the farm folks in Ze Golden Crescent is found 


granted a hearing through the in- 
dustry advisory committee. Thus 

far, the committe has not been 
advised of any plans for reducing 
the discounts through price con- 
trol. 

Revelation of the program came 
in connection with a request for a 
new lease of life for OPA. The 
present authorization expires June 
30, 1945. Administration leaders are 
trying to push through a renewal 
despite the fact that the present 
law stands for another four months, 
while some groups in congress sug- 
gest the advisability of delaying a 
new authorization until the possi- 
bility of peace in Europe is ex- 
plored more thoroughly. 


We wish to advise the first ad with 
the Automotive News fulfilled our 
wants and we were successful in 
obtaining a fender from a dealer in 
Huntington, Va., and we can recom- 
mend advertising in the Automotive 
News for it sure did the job. e 
will suggest that our neighbor 
dealers use the want ad department 
of Automotive News to secure parts 
that they are unable to find in this 
locality and we will also use it in 
the future for any parts or acces- 
sories we are unable to_ locate.’ 
Pate Motor Co. (Oldsmobile), Eliza- 
bethtown, ys. 
Be Want Ad Dept., inside back cover 


ae is the American way of 
life; let’s keep it that way. 
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Vultee Aircraft 
Shows 1944 Gain 
In Net Earnings 


SAN DIEGO.—Consolidated Vul- 
tee Aircraft Corp. reports for the 
fiscal year ended Nov. 30, 1944, net 
income of $12,424, 318, or $8.80 per 
share on the 1,385,945 common 
shares outstanding. 

For 1943, net income after rene- 
gotiation was $12,279,801, or $8.67 
a common share after providing 
$6,800,000 for postwar  readjust- 
ment. 

A reserve has been established in 
the 1944 accounts for a possible re- 
negotiation refund of $18,500,000. 
This has been made on the same 
general basis as the actual settle- 
ment for the 1943 fiscal year, and 
the management expects that na 
further adjustments for 1944 above 
the amount already reserved will 
be required. 

Sales of the corporation in 1944 
totaled $960,016,945, compared with 
$800,578,354 after final renegotia- 
tion for the twelve-month period 
ended Nov. 30, 1943. 





Lp: 


Why does the well-dressed 
Advertising Manager 


wear a coon-skin cap? 


in the three magazines they read and trust—Ohio 
Farmer, Michigan Farmer and Pennsylvania Farmer. 


Member: Agricultural Publishers’ Association 
Audit Bureau of Circulations 
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DENVER. — “Black Mart Tops 
OPA Auto Price $300.” That was a 
heading over a story in the Rocky 
Mountain News here one day last 
week, 

The article described how the 
paper had sent two members of its 
editorial staff out in a 1941 Mercury 
automobile to visit used-car lots 
and see what the operators would 
offer for the car. A number of Den- 
ver used-car lots were visited and 
all were willing to go above the 
OPA ceiling. The best offer re- 
ceived was $300 above the OPA 
price. 

Next day the paper ran an edi- 
torial entitled “Unfair to Honest 
Auto Dealers.” The editorial said: 

“The story in yesterday’s Rocky 
Mountain News about the attempt 
of John Stephenson to sell a used 
car and offers of certain dealers to 
buy it far above the ceiling price 
revealed a situation that has been 
recognized to exist in the city. Mr. 
Stephenson went to a half-dozen 


Black Market Laid to OPA 


Finding Illicit Operations Thriving in U. C. Lots, 
Denver Paper Raps Lack of Enforcement 


black market proposition was made 
to him. It just happened that he 
did go to lots where such forbidden 
practices are possible. . 


“There are, of course, many 
dealers in the city who are ad- 
hering strictly to price ceilings, 
who are abiding conscientiously 
by every OPA regulation. But 
there are, unfortunately, the kind 
whom Mr. Stephenson visited, and 
they prove, we think, that the 
OPA is not doing a thorough- 
going job of policing. 

“It is decidedly unfair, we think, 
to the honest dealers in the city 
that such black-market operators 
are allowed to exist. The OPA, if it 
makes a regulation for the upright 
and decent merchants in the com- 
munity—and for the average citi- 
zen, too, ought to enforce it. 


“For if the average citizen gets 
the idea that he can sell his used 


| car above ceiling price, it is only 


natural, we suppose, that he should 


Brownout Amendment 

Allows 60 Watts at Doors 
WASHINGTON. — WPB’s Of- 

fice of War Utilities announced 


last week the issuance of an 
amendment to Utilities Order 


U-9, the brownout order, which 


was issued Jan. 15 as part of the 
national coal conservation pro- 
gram. This amendment limits 
outdoor entrance lighting to the 
minimum required for public 
health and safety and in no case 
permits entrance lighting of 
more than 60 watts per entrance. 





point that certainly the honest 
dealers and the OPA, above every- 
thing else, want to discourage. And 
must discourage. 


“Whether you believe in a ceil- 
ing price for used cars or whether 
you don’t, the OPA has placed a 
price on them, and this price 
must be lived up to—by dealer 
and owner alike.” 

In regard to the News survey, R. 
Batteton, regional OPA adminis- 
trator, said: 

“To us, Mr. Stephenson’s story 
was not so revealing as it was to 


dealers’ lots and in each case a try to do so. And that is a view-|the public. We have known and 


ee ” 
Yes, says C. R. Carter, of Carter & Johnson, Mt. Vernon, Washington. 


“Population was 4,278 by the last count,’ writes Mr. Carter, “‘so I 
guess you could call ours a ‘small town’ business. Just the same, ever 
since we started with De Soto in 1935, our business has been big by 
all local standards... always showing a steadily increasing profit until 
the last two years. And even now, thanks to the ready availability of 
your parts, our service and parts business has been carrying us along. 
Needless to say, we anxiously await the new De Sotos and Plymouths 
because we have big plans for the future.”’ 


ee >] 
Yes, says E. K. Striegel, owner E. K. Striegel Auto Co., Kennett, Mo. 


Mr. Striegel joined De Soto in 1928, the year De Soto started. He 
knows about business in a small town because Kennett, Mo., even to- 
day, has only about 6000 population and had lots less in 1928. He says, 
in part, ‘‘The DeSoto and Plymouth cars are first-class products and 
I’m proud to be selling them, or I should say, I’ll be proud to be selling 
them when they come back. I’ve done well here in Kennett, even 
during these tough war years .. . (a well-stocked parts department is 
helping a lot right now). And I’m convinced the outlook for De Soto- 
Plymouth dealers is better than it ever was in past years.”’ 


have been fighting the black mar- 
ket in automobiles. We have been 
fighting, too, to clean up chiseling 
which we know exists at some 
points in all fields of business. 


“We know the vast majority of 
our citizens are honest folk. The 
problem is how to reach the out- 
laws effectively and eradicate their 
illegal and unfair practices. OPA 
is limited as to manpower. 


“But even more unfortunate 
than the existence of black mar- 
kets and chiselers is the passive 
public attitude. These conditions 
are tolerated when they could be 
stopped cold if the public would 
only set its foot down and co- 
operate wholeheartedly with OPA. 
It takes two to make a black 
market—a buyer and a seller... 


“To help us do the things Con- 
gress has decreed we shall do, we 
need in Denver alone a minimum of 
500 more volunteers to contribute 
their time, actually working in the 
program. In addition, we need 
wholehearted public support.” 


Democracy is the American way of 
life; let’s keep it that way. 


ee 9 
Yes, says E. M. Warner, owner Warner’s Garage, Hummelstown, Pa. 


De Soto was just an infant when Mr. Warner hung up his De Soto sign. And 
Hummelstown, Pa., is definitely a small town. (Population 3,300.) But let’s 
see what Mr. Warner says about it: ‘‘Lots of us started businesses in ’29 and 
I guess plenty of them failed soon after. It was my good fortune to start with 
De Soto and I want to mention now how much that meant during those de- 
pression years. Things have changed a lot since then—my sales topped the 350 
mark in 1941. Service and parts business has been paying the bills ever since.” 


DPC Authorizes 
Four Additional 


Tire Projects 


WASHINGTON.—Information on 
four more new heavy truck-tire 
production facilities, for which the 
Defense Plant Corp. has authorized 
funds, was made public last week 
by WPB. 

The new heavy truck-tire pro- 
jects thus far announced now total 
29 


As outlined by WPB’s rubber 
bureau, the information now avail- 
able on the four projects is as 
follows: 


The General Tire & Rubber Co., 
at Waco, Tex.: DPC has authorized 
$1,500,000, which is only part of the 
total funds required, for construc- 
tion of a new addition to the pres- 
ent factory. Preliminary estimate 
of maximum yearly production 
from the new facility: 60,000 truck 
tires, 60,000 truck tubes and 60,000 
flaps. Preliminary estimate of in- 
itial production date: August, 1945; 
full production, 90 days later. 

Lee Tire & Rubber Co., at Kansas 
City, Kan.: DPC has authorized 
$4,000,000 as part of the total funds 
needed to build a new factory. Pre- 
liminary estimate of maximum 
yearly production: 270,000 truck 
tires, 270,000 truck tubes and 270,000 
flaps. Preliminary estimate of in- 
itial production date: September, 
1945; full production, six months 
thereafter. 


Armstrong Rubber Co. at 
Natchez, Miss.: DPC has author- 
ized $750,000 as part of the funds 
needed for new buildings adjacent 
to the present factory and for addi- 
tional facilities. Preliminary esti- 
mate of maximum yearly produc- 
tion: 151,500 truck tires and 300,000 
truck tubes. Prelimigary estimate 
of initial production date: June, 
1945; full production 90 days later. 

Carlisle Tire & Rubber Co., at 
Carlisle, Pa.: DPC has authorized 
$200,000, which approximates the 
total estimated expenditure for ad- 
ditional machinery and equipment. 
Preliminary estimate of maximum 
yearly production: 180,000 truck 
tubes. Preliminary estimate of in- 
itial production date: May, 1945; 
full production, 60 days later. 


White Ups Crisp 


To Sales Assistant 


CLEVELAND. — T. M. Crisp, 
former assistant manager of the 
wholesale division of White Motor 
Co., has been named assistant to 
the vice-president in charge of 
sales, according to Vice-President 
J. N. Bauman. He succeeds Lee H. 
Lundy, who left to open a White 
a at Corpus Christi, 

ex. 


Important promotions in the 
White distribution force have just 
been announced by Bauman. 


W. F. Johnston, former branch 
service manager at Atlanta, Ga., 
has been made regional service 
manager, covering the entire south- 
ern region. His place as branch 
service manager was taken by 
Enoch F. Hicks, who was li 
ly shop superintendent of the At- 
lanta branch. 








Figuring Percentages of Regional 
AUTOMOBILE OWNERSHIP? 


Bnffalo and Erie County passenger car 
and truck ownership in 1942 was on an 


Plus Points for De Soto Dealers 





ee ” 

Yes, there are 
someattractive DeSoto- 
Plymouth sales areas as 
yet unassigned . . . in 
towns of all sizes. For 
complete facts, write 
now to Mr. J. B. Wag- 
staff, General Sales 
Manager, De Soto Divi- 
sion, Chrysler Corpora- 
tion, Detroit, Michigan. 


Double Sales Opportunity. Two 
great cars—DeSoto and 
Plymouth — under one sales 
agreement. 


Wide Market Coverage. Cars to 
fit the purses of nearly all new 
car buyers. 


Huge Service Market. Millions 
of De Soto and Plymouth cars 
now on the road give tremen- 
dous opportunity for service 
volume. 


Excellent Parts Distribution. 
Ample supplies promptly avail- 


eS a ea 


able at convenient points. 

Two Advertising Campaigns 
De Soto and Plymouth. 
Chrysler Corporation Engineer- 
ing. Dealers profit by research 
of an organization famous for 
automotive “‘firsts.”’ 

Wider Used Car Range. Trade-ins 
from both low- and medium- 
priced fields to offer used car 
buyers. 

Trained Field Staff . . . rendering 
practical assistance in all phases 
of dealer operation. 





exceptionally high percentage basis. | 


Registrations were 183,275 passenger 
cars, 18,762 commercial, and 5,527 
trailers. It is a district where economic 
factors are basic ‘and not subject to 
drastic changes because of the diversi- 
fication of Buffalo's industries. Therefore, 
it is a potent postwar automotive market. 
May we furnish you with detailed 
statistics? 

This lucrative market can best be 
reached by advertising in the 


Buffalo 


COURIER 


EXPRESS 


Only Morning and Sunday 
Newspaper in Buffalo 
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By Lyne S. Metcalfe 

DETROIT.—Jam Handy film or- 
ganization here has made available 
to motor vehicle and parts manu- 
facturers, garages, repair shops, 
service stations and motor transport 
organizations a series of eight dis- 
cussional type slidefilms designed to 
facilitate shop safety education in 
the auto industry. 

The series has been released under 
the title, “Basic Shop Safety,” and 
provides several hundred training 
pictures, organized into a complete 
course for the convenience of auto- 
motive shop foremen or others re- 
sponsible for safety education. 

This type of slidefilm—the discus- 
sional type—has had wide prewar 
utility in sales, mechanical and busi- 
ness training in the automotive 
field, and has also proved its value 
in the slidefilm courses in automo- 
tive care and repair used by the 
armed forces. 

On a strip of 35-mm safety motion 
picture film on each segment or 
frame is a picture. Pictures are ar- 
ranged in logical sequences to de- 
velop ideas, facts and procedures 
with legends, letterings and labels 
superimposed on the film. Some new | 
principles and techniques in visual | 
training have been introduced into | 
this series for the first time. 

The films have been so prepared 
that they can either be integrated 
with any safety education pro- 
gram the shop may now have in 
use, or may be made the basis for 
such a program. 

Subjects are as follows: 

PLAY SAFE AND WORK SAFE- 
LY—Revealing how workers must | 
share in shop safety; general prin- 
ciples of safety in using tools and 
shop machinery; shop conduct; con- 
necting portable electric appliances; 
lifting heavy objects; proper use of 
ladders. 

MAINTAINING A SAFE SHOP— 
Showing and explaining conditions 
that cause accidents; handling and 
storing materials; disposal of scrap 
material: wiping cloths; protruding 
nails. 

SAFETY INSPECTION — Cover- 
ing the selection of a mechanic or 
helper as shop “safety engineer”; 
shop hazards; getting cooperation 


Memphis Dealers | 
Name Trezevant | 


U. C. Appraiser 


MEMPHIS, Tenn. — The special | 
committee of Memphis automobile | 
dealers appointed at a meeting of | 
the Memphis Automobile Dealers | 
Assn. has selected I. E. Trezevant 
as official appraiser to cooperate 
with the Office of Price Adminis- 
tration in connection with all the 
regulations pertaining to the sale 
and purchase of used automobiles. | 

Trezevant has been in the auto-| 
mobile business and automobile | 
finance business in Memphis more 
than 20 years. 

The committee also drew up the 
following regulations under which 
Trezevant’s office will operate: 

1. To get all dealers to sign rules 
and regulations, agreeing to abide 
by same. 

2. Keep a permanent record of all 
appraisals by name, license num- 
ber, serial number and certificate 
number. 

3. Give customers copy of ap- 
praisal, which he must turn in to 
the dealer with whom he trades. 

4. Supply trading dealer with his | 
copy of appraisal. 

5. Do not appraise car unless 
customer has a written request 
from dealer or is accompanied by 
dealer or dealer’s salesman. 





Senate Committee Bogs 


2 Bills in Maryland 

BALTIMORE. — Senate Bill 
292, licensing automobile dealers, 
is slated to remain in commit- 
tee hands, according to reports 
that the bill is not adequate for 
dealers’ needs. 

Another bill, 158, on dealer li- 
censing in Maryland, was intro- 
duced in the state senate recently 
but was reported unfavorable by 
the committee. Both bills had 
been opposed by dealers. 








Shop Safety 


8 Movies Provide Complete Course 
In Prevention of Accidents 


Films Out 





from others; “selling” safety. 

TRAINING FOR EMERGEN- 
CIES—Clothing caught in machine; 
location of emergency services; 
using fire extinguishers; using a fire 
blanket; turning in a fire alarm; | 
escape and rescue from a burning | 
building; electric shock-escape and 
rescue-poisoning. 

TREATMENT FOR BLEED- 
ING, ETC.—Deals with principles 
of first aid as applied to common 
shop accidents; types of wounds; | 
how to stop serious bleeding; | 
treatment for shock-preventing 
infection. 

AIDS FOR INJURIES, ETC.— | 
Bone and muscle injuries; eye in- | 
juries; burns; unconsciousness. 

EYE PROTECTION — About the | 
need, selection, use and care of safe- | 
ty goggles; welding goggles; weld- | 
ing helmets; hand shields. 

POWER SUPPLY-—Starting and 
stopping machines wired indepen- 
dently of each other; machines wired 





through a disconnect switch; using! introduced in this series include 





“And now good-by, sir, and God bless you.” 





motor controllers and emergency 
stop stations; changing speeds of 
machines; shifting V-belts; shifting | 
overhead belts. | 

New visual training techniques 





a set of test and review questions 
as a conclusion to each slidefilm 
subject, which also serves as a 
summary for the instructor and a 


| test for the mechanics and help- 
| ers attending. 
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House Committee 


Seeks New U.S. 


‘Research Board 


WASHINGTON. — Special _legis- 
lation soon will be introduced in 
congress which would have a far- 
reaching influence on the future of 
American industry through scien- 
tific, technological and research de- 
velopment. 


The House committee on postwar 
military policy and planning, head- 
ed by Rep. Woodrum, of Virginia, 
is holding hearings and drafting a 
measure to establish a research 
board of national security which 
| would continue the office of scien- 
tific and research development, 
headed by Dr. Vannevar Bush, on a 
permanent peacetime basis. 


The project is viewed as of par- 
ticular interest to industry since it 
is planned to utilize the laborator- 
ies, equipment and other facilities 
of private manufacturing plants in 
carrying on this scientific research 
and development. 


Democracy is the American way of 
life; let’s keep it that way. 
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Commercial Car News 


{ Regular Monthly section for the men who make, sell and service America’s 5,000,000 


Truckin’ 


Old Grad 


Jest Tryin’ 


By 
Jack Weed 


A$’ I WAS coming back to my 
office tonight to pound out this 
column, a brother scribe greeted 
me with a common salutation for 
these days: “What's new?” Without 
giving any thought to what I was 
saying, I answered, “Since when?” 
He also being a part of this auto- 
motive business, understood exactly 
what I meant, 

For an industry that was sup- 
posed to fold up and lie dodo from 
the minute war was declared on 
Japan—that was expected to be 
mummified and put away in salt 
and spices until the dove of peace 
flew again—this automotive indus- 
try has been a d—— lively corpse, 

There has been never a dull day 
for us who try to give you fellows 
eut on the firing line the news of 
the industry—and what help we 
ean in combating bad directives 
and pointing out to those in author- 
ity S Washington the needs of 
transportation during these trying 


war times. 
* * 


FOR INSTANCE, just as the mil- 
itary picture on both fronts began 
to look quite hopeful that our 
armed forces had both enemies 
definitely on the run, bedlam broke 
loose on the homefront in the shape 
of new Selective Service plans to 
dig deeper into the ranks of 2-As 
and 2-Bs in the spring draft. 

When one realizes that the main- 
tenance end of the industry has al- 
ready lost thousands of men to war 
plants and that other thousands 
have exchanged their jumper suits 
for Uncle Sam’s uniforms—that the 
industry is now short 40 percent of 
the mechanics it had in 1941—that 
49.5 percent of the repair mechan- 
ics left are in draft ages and one 
out of every five is in the critical 
“under 33” age bracket, it doesn’t 
take much imagination to vision 
what is going to happen to automo- 
tive maintenance about next July, 
unless something drastic is done. 

We still have practically 87 per- 
eent as many cars and 97 percent 
as many trucks on the road as we 
had in 1941. Yet those vehicles are 
now four years older on the aver- 
age—the youngest is now over three 
years old and in normal times 
would be in the hands of its sec- 
ond or third owner—practically a 
derelict in the eyes of that part of 
our car ownership that used to 
trade every year. Yet those cars 
are vitally needed to our national 
transportation system and must be 
kept running. 

It takes mechanics to do that— 
mechanics with know-how and ex- 
perience. It takes shops that are 
equipped with tools and machines 
to do the necessary repairs. And 
shops must be able to pay their 
way, or their owners can’t keep 
their doors epen. 

ee. re 

WE DON'T have any hope of get- 
ting the maintenance men of this 
“{ndustry exempted from the cur- 
rent selective service draft—we 
don’t even have much hope of the 
local boards using a lower percent- 
age in their “take” of mechanics 

(See TRUCKIN’, Page 51, Col. 4) 
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Engine Output Boost 


Truck Conservation 
Repairs in Belgium 
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Truckers Given 


50% Tire Cut; 
Output at Peak 


Second Quarter Quota 
Is 1,371,000 Short; 
Production Up 46% 


DETROIT—Despite the fact 
that heavy-duty tire produc- 
tion since last October has risen 
46 per cent to an all-time high, 


Col. J. Monroe Johnson, direc- 
tor of the Office of Defense Trans- 
portation, has just announced a 50 
percent cut in the number of 
heavy-duty tires allocated to meet 
essential bus and commercial mo- 
tor vehicle requirements for the 
second quarter of 1945, 

No hope is held out for any in- 
crease in the third quarter, due to 
the present shortages in carbon 
black and tire cord, 

These shortages, Col. Johnson 
points out, have resulted in the 
temporary cessation of the 
seven-day-week tire production 
which was adopted last Decem- 
ber and was to have run for a 
four-month program to bring 
heavy-duty output up to meet the 
increased needs of military and 
essential civilian. This program 
jumped heavy-duty tire produc- 
tion from 1,217,000 in October to 
1,770,000 in January, 

In a telegram to the rubber com- 
panies, WPB and the Army give 
assurance that no effort is being 
spared to “step up production of 
carbon black, tire cord and other 
tire components so as to keep 
abreast of the production accom- 
plishments of the workers and man- 
agement in the heavy-tire plants.” 
The telegram stressed the need for 
the tire industry to return to the 
seven-day-week pledge just as soon 
as possible, “in order to meet the 
extremely urgent requirements of 
military operations now going at 
top speed on all fronts.” 

As claimant agency for civilian 
transportation, ODT requested 
2,781,000 truck and bus tires to 
meet basic requirements for re- 
placement purposes for the April, 
May and June period. The War 
Production Board allocated 1,410,- 
000 or 50.7 percent of the amount 
requested, leaving a shortage of 1,- 
371,000 tires. 

The amount allocated will restrict 
distribution to a rate of 156,000 
tires per month in the sizes 8:25x20 
and larger and 314,000 tires per 

(Continued on Page 57, Cal. 1) 


CATA Supports 
Service Training 


For Veterans 


HARTFORD, Conn.—Connecticut 
Automotive Trades Assn, is help- 
ing Connecticut dealers to get a 
G. I. training program into apera- 
tion for the training of autemobile 
mechanics. Several returning vet- 
erans are now working in autamo- 
bile service stations as apprentices. 

In the Hartford area, it is expect- 
ed that a sufficient number of ap- 
prentices will be listed so as :. 
start a one-day-a-week apprentice 
school at the State Trade School. 
Prospective mechanics will be paid 
by the dealers for their work for 
five days a week and they will also 
be paid for the day that they spend 
at the trade school. 

Mechanics are urgently needed 
and this is an opportunity for re- 
turning veterans to learn a trade 
that will pay them well even while 
they are learning, according to 
Carl R. Lane, manager of the 
CATA. Dealers are advised that 
they can hire apprentice mechanics 
without regard to their present 
manpower ceiling. Interested vet- 
erans should make application at 
the U. S. Employment Service. 


Buses and Commercial Vehicles. 





Loss of More Mechanics 


Federal Announces New Models. . . 


M ay F orce Shop Rationing 


Employe List 


|Due at Once 





FEDERAL TRUCKS during 1945 will be available for essential civilian use in 
10 different models with gross vehicle weights ranging from 15,000 to 
pounds. The 167-inch wheelbase 18M2 model shown has a nominal rating of two 
to three tons and is equipped with a full-floating two-speed double reduction 
axle. A new type vacuum control shift mechanism permits the driver, by turning 
a dash lever, to change axle ratios from high to low range or vice versa without 
declutching. This unit has a 263 cubic inch engine displacement and is built with 
a rigidly constructed all-steel cab. (See story, Page 48, Col. 1) 





MODEL 29M medimum class three to four-ton 1945 Federal unit has a 320 
cubic inch engine, Hydrovac vacuum-power brakes with a GVW of 20,000 pounds 
and a gross train weight of 36,000 —. This model is equipped with a full- 
floating single speed axle and a five-speed direct drive transmission. Model 
29MS is also available with a two-speed rear axle while Model 29MA is equipped 
with an oversize bevel gear rear axle and a three-speed auxiliary iennankiadion. 








USES Occupational 
Codes Are Given for 
42-A Special Forms 


DETROIT—With the main 
tenance industry now experi: 
encing a 40 per cent shortage 
in mechanics and with the 


Spring draft call expected to 
bite deeply into the ranks of re- 
maining mechanics, it behooven 
every dealer to do everything in his 
power to save his best men, to thr: 
end that automotive transportatio?: 
does not bog down entirely this 
summer. 

Already owners of one and two 
trucks, who must depend on shops 
to keep their vehicles running, are 
complaining that they are forced 
to wait as long as two to three 
weeks before they can get their ve- 
hicles into a repair shop to have 
work done. 

In a meeting in Detroit re- 
cently of private truck owners, 
the operators beseached repre- 
sentatives of WPB, ODT and 
WMC for some type of priority 
that would assure these vehicles 
of repairs ahead of cars of less 
essentiality. Of course, they were 
told that at present there was no 
regulation or priority that could 
be given them to accomplish 
this end. 

The situation is serious, and if 
maintenance shop owners lose any 
more of their good men, the seri- 
ousness of the present situation 
will be aggravated to the extent 
that these operators may be able 
to demand some ruling that will in 
fact ration shop work. 

In addition to the present short- 
age of experienced mechanics, the 
greater demand on their time due 
to the increased age and condition 
of the vehicles now on the road, 

(Continued on Page 58, Col. 1) 


Wisconsin to Call 
Middlewest 


Truck Parley 


MADISON, Wis.—Wisconsin ap- 
peared virtually ready last week to 
call a conference of representatives 
from the Midwest states to consider 
adoption of uniform vehicular size 
and weight restrictions on highway 
use and reciprocity on registration, 
permit and tax fees. 

A resolution calling upon Gov. 


‘|Walter S. Goodland to summon 


MODEL 55M heavy-duty Federal with 427 cubic inch engine and air brakes 
has a nominal rating of four to 6 tans, with a GVW of 27,000 pounds and a gross 
train rating of 45,000 pounds. This unit is equipped with a double reduction rear 
axle and five-speed overdrive tranamission. Model 55MA is also available with a 
five-speed direct drive main tranamission and three-speed auxiliary transmission. 
eC 


Big Strides Being Taken 
Against Truck Barriers 


NEW YORK.—Marked progress | 
toward the abolition of state regu- | 
latory barriers impeding highway 
transportation is being made this 
year, it is revealed by analysis of 
state legislative developments 
throughout the country. 


| 
In a number of significant in- 


further the war effort. The fact 
that it was necessary to tear 
down regulatory trade barriers to 
permit a free flow of war goods 
over the highways is being in- 
creasingly recognized by legisla- 
tors as justification for postwar 
removal of the obstructions, 

One of the most outstanding steps 
in this direction was the Tennessee 
Legislature’s passage of bills liber- 
alizing that state’s truck size and 
weight laws on a permanent basis. 

(Continued on Page 47, Col. 1) 


stances, state legislatures have 
moved to make permanent the 
liberalization of truck size and 
weight regulations and other re- 
strictions which earlier had been 
effected on a temporary basis to 


such a meeting was within a minor 
step of final approval in the legis- 
lature. The resolution, sponsored by 
Sen. L. J. Fellenz and Assembly- 
man Glen G. James, is supported 
by the Wisconsin Motor Carriers 
Assn. and other interested groups. 

The conference would be held at 
“the earliest possible date” and the 
governor would invite representa- 
tives of Michigan, Minnesota, Ne- 
braska, Iowa, Illinois, Indiana, Mis- 
souri, and Wisconsin, and spokes- 
men for the ODT, “to consider and 
recommend adoption on a perma- 
nent basis of uniform vehicular 
size, weight and gallonage capacity 
limitations on highway use and re- 
ciprocal agreements.” 

The conference would be held in 
Madison, and would include rep- 
resentatives of the Wisconsin High- 
way commission and the Motor Ve- 
hicle department, one senator and 
two assemblymen, and such others 
as Gov. Goodland would designate. 


sete 


TRUCK SECTION 
State-by-State Analysis ome 
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Big Strides Taken 


On Truck Barriers 


(Continued from Page 46) 


Two measures signed into law by 
Gov. James N. McCord have the 
effect of increasing permissible 
maximum gross weight from 30,- 
000 to 42,000 pounds, lifting the 
maximum height from 12 to 12% 
feet and increasing permissible 
maximum length of a combination 
rig from 35 to 45 feet and of a single 
vehicle from 27 to 35 feet. 


Particular attention was attracted 
by the Tennessee action because 
the state had shared with Missis- 
sippi the second lowest peacetime 
weight limit in the nation. Neither 
Mississippi nor Kentucky, which, 
with a peacetime weight limit of 
18,000 pounds, is regarded as the 
worst highway transportation bar- 
rier state, have regular legislative 
sessions scheduled this year. 

Wyoming Bill Signed 

Gov. L. C. Hunt has signed into 
Wyoming law a bill increasing that 
state’s truck size and weight limits. 
Following standards previously in 
effect in eight of the 11 Western 
states, the measure permits over-all 
lengths of 60 feet in full truck and 
full trailer combinations, 45 feet in 
tractor and semi-trailer combina- 
tions and 35 feet for single trucks. 
It also allows gross vehicle weights 
up to 68,000 pounds for full truck 
and trailer rigs and 54,000 pounds 
for tractor and semi-trailer com- 
binations. 


Colorado’s Legislature also 
passed a bill liberalizing truck 
sizes and weights, while both 
branches of the North Dakota 
Legislature approved a bill in- 
creasing the legal length of trac- 
tor-trailer combination units from 


Veterans 


(Continued from Page 10) 


trouble could be eliminated and 
dealer shop schedules kept on a 
more even basis through the set- 
ting up of a R. O. referral bureau 
in the dealer association headquar- 
ters. An instance in Detroit aptly 
illustrates the point. 

Owners of food delivery vehicles 
were complaining about their in- 
ability to get service work done 
within two or three weeks and were 
asking for some sort of a priority 
that would compel the service shop 
to take the job of an essential 
hauler while a large service shop 
in the northern end of the city was 
frantically endeavoring to get addi- 
tional work to keep its mechanic 
crew busy, due to a sudden letdown 
in the volume of work that was 
coming to the shop. 

A central clearing office that 
would refer those needing service 
to shops that could accommodate 
the extra work, would have quickly 
solved this problem to the profit 
and satisfaction of both vehicle 
owner and dealer. 

Dealers and associations wishing 
to get full details on the necessary 
steps to take in setting up veteran 
training-at-work programs, can get 
data on discharged veterans and 
veterans entitled to disability re- 
habilitation benefits from the man- 
ager, Veterans Administration, 
nearest your location, as below: 

Albuquerque, Atlanta, Baltimore, 
Batavia, N. Y., Bay Pines, Fila., 
Boise, Ida., Boston, Brecksville, O., 
Cheyenne, Wyo., Columbia, S. C., 
Dayton, O., Dearborn, Mich., Den- 
ver, Des Moines, Fargo, N. D., Fay- 
etteville, N. CC. Fort Harrison, 
Mont., Hines, Ill, Huntington, W. 
Va., Indianapolis, Jackson, Miss., 
Kansas City, Lexington, Ky., Lin- 
coln, Neb., Little Rock, Los Angeles, 
Lyons, N. J., Manchester, N. H., 
Minneapolis, Montgomery, Ala., 
Murfreesboro, Tenn., Muskogee, 
Okla., Newington, Conn., New Or- 
leans, New York, 215 W. 24th St., 
Philadelphia, Pittsburgh, Portland, 
Ore., Providence, R. I., Reno, Nev., 
Roanoke, Va., St. Louis, Salt Lake 
City, San Francisco, Seattle, Sioux 
Falls, S. D., Togus, Me., Tucson, 
Ariz., Waco, Tex., Washington, D. 
C., White River Junction, Vt., Wich- 
ita, Kans., Wood, Wis. 





AN Want Ads cost little—get results— 
why not use ’em? See inside backcover. 


40 to 45 feet and substituting a 

formula based on the number of 

axles, wheels and tire width in 

a of a gross weight limitation 
Ww. 


North Carolina’s Legislature 
passed a bill lifting from 40,000 to 
50,000 pounds the permissible gross 
weight of any vehicle or combina- 
tion having four or more axles, and 
increasing the maximum permis- 
rast vehicle length from 45 to 48 
eet. 


Gov. Earl Snell has signed into 
Oregon law a bill extending for 
two years the operation of trucks 
with a length of 60 feet and weight 
of 71,250 pounds. Oregon’s prewar 
law fixed the length of trucks at 
50 feet and the weight at 54,000 
pounds. 


Defines Highways 








MORGAN DOUGLAS, ppecet manager of GMC Truck and Coach division, was 


welcomed to the City o 


Commerce. Here Douglas (fourth from left) is introduced by 


Pontiac at a luncheon sponsored is 4 the Chamber of 


arry J. Klingler, 


his longtime friend and general manager of Pontiac Motor division. 


mission this year officially de- 
fined primary highways in that 
state as “industrial” highways 
which may carry vehicles with 18,- 
000-pound maximum axle loads. 

Pending at this writing in the 
Iowa Legislature, with indica- 
tions that it would be enacted, 
was a bill which would in the 


West Virginia’s State Road Com-| main make permanent the size 


and weight liberalizations pro- 
vided on a wartime emergency 
basis through a proclamation of 
former Gov. George A. Wilson. 
The measure would permit up to 
18,000 pounds on one axle, truck 
heights of 12 feet, six inches, and 
up to 35 feet in length for a single 
vehicle. 

Before the Pennsylvania Legisla- 
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ture was a bill to make permanent 
the temporary “full truck load” 
regulations which have been in ef- 
fect there. Pennsylvania’s prewar 
gross weight limit for tractor-trail- 
ers was 39,000 pounds. Temporary 
wartime regulations, which would 
be made permanent under the 
pending legislation, increase the 
The new definition was regarded 
as a victory for truck operators be- 
cause prior to the new order high- 
ways of the state were defined as 
“agricultural” highways on which 
axle load up to only 16,000 pounds 
were permitted. Highways within 
city limits are defined by the West 
Virginia order as “metropolitan’ 
highways, subject to maximum 
axle weight of 22,000 pounds, while 
secondary roads outside of cities 
remain at the 16,000-pound weight. 
permissible weight to 45,000 pounds. 

Legalization of the car-carrier 
trucks, currently banned in West 
Virginia, was being sought in that 
state’s legislature. 

Maximum load limit for trucks 
using Texas highways would be in- 
creased from 38,000 to 48,000 pounds 
under a bill pending there, while in 
New Hampshire a bill to increase 
the allowable length of motor ve- 
hicles from 33 feet to 35 feet was 
pending. 
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... matcher the big new Keo “/ruches and “fractors 


As dependable, economical transporta- 
tion Reo stands high with the farmers, 
packers, merchants and builders of 
America. And Reo stands just as high 
with Reo dealers for maintaining one of 
the most friendly and profitable dealer- 
factory relationships in the industry. 


After this war, the Reo 


mean more than ever for two reasons. 
First, because thousands of Reo trucks 
and tractors are proving themselves bet- 


franchise will 


ter than ever with the Army, Navy and 
Army Air Forces. Second, because Reo 
has invited the automotive merchants of 
America to help make a dealer-factory 
program to match the great performances 
of the big new Reo Trucks and Tractors, 
themselves. 

Write for Reo’s “Big 7" Questionnaire 
now. Join the hundreds of dealers who've 
already sent in their ideas on seven 
basic, important franchise points. 


INC., LANSING 20, MICHIGAN ~< 
1904» AMERICA’S TOUGHEST TRUCK + 1945 


Factory Branches in Principal Cities 


REO MOTORS, 
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For Civilian Users... 


Federal Truck Gets OK 
For Ten Models 


DETROIT.—WPB has authorized 
the Federal Motor Truck Co. to | 
manufacture in 10 different models 
a quantity of commercial trucks 
for essential civilian use during 
1945. 


These commercial trucks, which | 
are already in daily production, are 
being built together with heavy- 
duty military vehicles on the same 
assembly line. The 10 models au- 
thorized by WPB are being manu- 
factured in a wide range of power 
ratings, gear ratios and wheelbase 
lengths in varying tonnage capaci- 
ties. Distribution of the commer- 
cial trucks will be made through 
authorized dealers to civilian oper- 
ators obtaining ODT certificates of 
purchase. 

One new model to be produced 
will be the 45M2, with a two- 
speed double reduction axle 





ooo GF 


of the button 


IT DISAPPEARS 


Open ce 


closed again . 


which has a gross vehicle weight 
of 24,000 pounds. This unit, to- 
gether with the 18M2 and 29M2 
models, will be equipped with a 
new vacuum control shift mech- 
anism. This type shift permits 
the driver, by merely turning a 
dash lever, to change axle ratios 
instantly to either high or low 
range without declutching by 
momentarily releasing the foot 
throttle. 


Two models, the 18M with full- 
floating single speed axle and the 
18M2 with a two-speed double re- 
duction axle, will be manufactured 
in the medium class. These units 
will have a nominal rating of two to 
three tons each with gross vehicle 
weights of 15,000 pounds each. 
There will be three models repre- 
senting the light-heavy field hav- 
ing nominal ratings of three to 


the touch 


. in the wink of an eye. 


A quick touch of the button does it; your hand 


hardly leaves the w 


heel. 


Gone is the slow, awkward and laborious hand- 


cranking! In place of the door crank and the in- 


ternal lever mechanism is a small neat button. 


Concealed within 


LIFT-O- 


the door is the 


MATIC with lifting cables riding swiftly and 


silently on frictionless roller bearing wheels. 


If you desire, you 


can ‘ 


‘inch” the glass to any 
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four tons, and listing gross vehicle 
weights of 20,000 pounds each. 
These units will be the 29M with 
full-floating single speed bevel gear 
axle, the 29M2 with a two-speed 
double reduction axle and the 29MA 
equipped with an auxiliary trans- 
mission which has an oversize rear 
axle, 


Five models in the heavy-duty 
class will be produced with nominal 
ratings ranging from three and 
one-half to seven tons, listing gross 
vehicle weights of 24,000 to 28,000 
pounds each for single units and 
gross train weights up to 50,000 
pounds capacity. These units will be 
the model 45M with a full-floating 
bevel gear axle, the model 45M2 
with a two-speed double reduction 
axle, the model 55M built with a 
single speed double reduction axle, 
and the model 55MA and 60MA 
units which will be equipped with 
full-floating double reduction axles 
and auxiliary transmissions. 


One of the 1945 features in all 
heavy duty models, 45M to 60MA 
inclusive, will be the incorpora- 
tion of a new and heavier steer- 
ing gear mechanism with anti- 
friction knuckle bearings, which 






























































THIS MODEL 60MA heavy-duty Federal truck, which is the largest of 10 


models to be manufactured 


weight of 28,000 pounds with a 


or essential civilian use in 1945 by Federal Motor 
Truck Co., has a 501 cubic inch engine displacement and lists a 
ross train ratin 
with a double reduction rear axle, five-speed main transmission and a t 


ross vehicle 
of 50,000 pounds. og 
ree- 


speed auxiliary transmission, it is available in standard 155-inch to 203-inch 


wheelbase lengths. 





will assure easier steering with | will be the vacuum crankcase ven- 


heavy loads. 

To be continued as _ standard 
equipment on all Federal trucks 
scheduled for production this year 







position — where it locks to resist any prying. 
And the LIFT-O-MATIC operates whether the 


engine is running or not, even after hours of 


idleness. 


Today—after long, intensive engineering develop- 
ment—the LIFT-O-MATIC is a highly perfected 


installation, backed by 25 years of experience 


in manufacturing millions of vacuum-actuated 


mechanisms. 


Trico Propucts CoRPORATION. 


Buffalo 3, N. Y. 





MANUFACTURERS OF AUTOMATIC WINDSHIELD WIPERS USED AS STANDARD ON MILLIONS OF CARS FOR 25 YEARS 








tilating system. This system em- 
ploys the engine vacuum to with- 
draw from the crankcase, acid and 
sludge forming vapors at all engine 
speeds, thus preventing their ac- 
cumulation in the crankcase. 

A combination of oil bath air 
cleaner and oil filler which prevents 
the ventilating system from suck- 
ing dust laden air into the crank- 
case will also be continued on all 
models, 


Fisk Building 
Improved Truck 


Tire in Volume 


NEW YORK.—A new type of 
truck tire built of rayon cord, which 
is stronger and less subject to seri- 
ous blowouts, is now in mass pro- 
duction by Fisk, it is revealed by 
J. C. Ray, sales manager of Fisk 
division of United States Rubber 
Company. 

Greater durability has been 
achieved through the scientific use 
of stronger but fewer plies in its 
construction, Ray stated, and with 
the necessity of handling a less 
number of component parts, pro- 
duction has been increased by ap- 
proximately 10 percent. 


“Based on an entirely new prin- 
cipal in tire-building recently de- 
veloped by the company, the new 
method of construction not only 
provides a better, stronger tire but 
has also enabled us to increase 
truck-tire production by as much as 
10 percent,” Ray said. “As a result 
of this substantial saving in vital 
man-hours of production more 
truck tires can be produced to help 
meet stepped-up military require- 
ments.” 

Tires made of this construction 
are more easily repairable, he 
stated, explaining that the stronger 
rayon plies offer greater resistance 
to rupture growth. Furthermore, 
the new tires will take recapping 
better and oftener, Ray added. 

Commenting on the use of rayon 
in tire cord, he stated that syn- 
thetic truck tire performance has 
been increased as much as 375 per- 
cent compared with the use of cot- 
ton cord. 








BENDIX - WESTINGHOUSE Rezor- 


drain. The Rezordrain weighs only a 
few pounds, is furnished in complete 
kits for installation in the air brake 
system in from one to two hours. Posi- 

ve and automatic in action are claimed 
as advantages. It is said to prevent ac- 
cumulation of moisture or othes foreign 
elements in the braking system, there- 


' by stepping up control officiency in any 


climate. 








) 
. 
} 
| 


TRUCK SECTION 


AUTOMOTIVE NEWS, MARCH 19, “1945 


Army Parts Needs Also Soar .. . 


WPB Calls for Boost 
In Engine Output 


DETROIT. — Although produc- 
tion of liquid-cooled internal com- 
bustion engines, other than for air- 
plane use, increased 22% percent in 
1944 over the previous year, output 
must be boosted still further to meet 
the armed services’ demands for 
trucks, tanks and industrial equip- 
ment, War Production Board offi- 
cials told members of the Liquid 
Cooled Internal Combustion Engine 
Industry Advisory Committee. 

Officials of WPB’s Automotive 
division also reported that the 
order load for parts needed by 
the Army and Navy for theatre 
of operations requirements in 
1945 and 1946 would be much 
greater than the demands in the 
last two years, further pinching 
civilian supplies. 

To meet this expanding problem, 
they outlined plans for (a) further 
controls on engine scheduling, (b) 
closer screening of orderboards to 
eliminate less essential orders, (c) 
tightening of controls on distribu- 
tion of spare parts, and (d) plans 
for early construction of new facili- 
ties. 

Division spokesmen said _ that 
“captive engines” (engines pro- 
duced by a manufacturer and be- 
coming a part of the manufactur- 
ers’ authorized end product) would 
be exempted from the proposed 
new procedure. Air-cooled engines 
would also be excluded, they said. 

Industry members took exception 
to plans for further scheduling 
procedures, saying that any further 
clearances required in scheduling 
would result in time lags that would 
seriously interfere with production. 
They admitted, however, that fur- 
ther screening of manufacturers’ 
orderboards would help to clear the 
decks for the more essential output. 

Accordingly the committee of- 
fered the following recommenda- 
tions: 

1. That present scheduling meth- 
ods be continued without change, 
giving WPB an opportunity to 
eliminate from schedules any en- 
gine orders that they considered 
nonessential. If further control {s 
deemed necessary, it can be ac- 
complished at the source of issu- 
ance of the preference rating. 

2. That all non-active engine 
production be reported in accord- 
ance with the present “X” pro- 
cedure provided in Table 4 of Order 
M-293. 

Committee members agreed with 
WPBE representatives that a tighter 
control on distribution of spare 
parts was needed to prevent the 
diversion of much needed engines 
to less essential needs. This has 
been done by purchasing spare 
parts and assembling them into 
completed engines. More than 300,- 
000 short block assemblies have 
been sold as spare parts, division 
officials disclosed. 

A spokesman for the Engines 
Component Branch reported that 
all engine parts were becoming 
in tight supply. and that bear- 
ings, head castings and pistons 
were particularly short. He re- 
ported that machining facilities 
were the principal chokepoint in 
restricting piston vroduction. 

Industry and WPBE representa- 


N. D. Legislature 
Votes Boost in 


Trailer Length 


BISMARCK, N. D.—A house- 
approved bill increasing the legal 
length of tractor-trailer combina- 
tion units from 40 to 45 feet and 
substituting a formula based on the 
number of axles, wheels and tire 
width in lieu of the present gross 
weight limitation law was recently 
passed by the state senate here. 

Also passed by the senate was a 
bill providing for increased license 
fees for trucks with a gross weight 
of more than 40,000 pounds. 

The senate also passed a house 
bill lowering the state truck-mile 
tax in each of nine steps of a slid- 
ing scale and permitting interstate 
carriers to decide whether they 
wish to pay a truck-mile tax or reg- 
ular registration, licensing and list- 
ing fees. 


tives agreed that to solve the parts 
shortage problem with a minimum 
of delay all engine manufacturers 
should supply the following infor- 
mation to the Automotive Division’s 
Engine Component Branch as soon 
as possible: 1 A list of shortages on 
engine components; 2. Quantities 
required; 3. Expansion of facili- 
ties necessary to meet 1945 require- 
ments; 4. Engine requirements ear- 
marked for the Armed Services; 5. 
Spare parts requirements. 















“WE MUST, WE WILL HAVE 


BETTER BRAKES — aad doo" 


“We have set a decelerating rate equivalent to a 30-ft. stop from 
20 mph as our current standard. Yet we know that this will not 
only be inadequate for post-war conditions, but is inadequate 


today!” 


So says Merrill C. Horine, well known auto- 
motive authority, in his article ‘‘The Shape 
of Trucks to Come” in the November S.A.E. 


Journal. 


Manufacturers, fleet operators and in- 
dividual owners of commercial vehicles 
have come to recognize efficient stopability 


as a ‘‘must.”” 


On trucks, buses and passenger cars, 
Vacdraulic split-second, feather-touch 


KELSEY - HAYES WHEEL CO., DETROIT 32, MICH. 
Sold to Automotive Distributors by 
EMPIRE ELECTRIC BRAKE CO., Newark 7, N. J. 


VACDRAULIC is a Trade Mark of Empire Electric Brake Company 





IT TOOK three railroad cars (two flat cars and one gondola) to transport this 
massive steel beam to the fr yards at Alexandria, Va., where it was un- 


eight 
loaded and transferred to J. w. Barton’s Mack heavy-hauling combination for 
delivery to a local bridge site. Weighing 80 tons and stretching 104 feet in 
length, the beam was one of two moved by Barton’s big Mack. 


brake action reduces accidents, checks 
pay-load delays and is a definite “‘han- 
dling” asset. 


Vacdraulic—the Power Braking Booster 
is simple yet effective in operation. There 
is no action lag . .. no rods or links to get 
out of adjustment. 


Vacdraulic is easy to install. Only four 
simple steps are necessary for installation. 
May we send you complete details? 
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Texas Measure 


oosts Load Limit 


for Trucks 


AUSTIN, Tex.—An increase in 
the maximum load limit for trucks 
using Texas highways was pro- 
posed in a bill introduced in the 
state legislature. 

The proposed increase is express- 
ed in terms of pressure on tires 
and axles, and in term of pounds 
would raise the maximum load lim- 
it from 38,000 to 48,000 pounds. 
The measure carries an emergency 
clause asserting that such an in- 
crease is needed to facilitate trans- 
portation of war materials. 


For America’s Future—For Your 
Future— BUY WAR BONDS. 





AUTOMOTIVE NEWS, MARCH 19, 


Military Needs Force Cut... 


Third-Axle Quotas 
Released by WPB 


WASHINGTON.—The WPB has 
announced 1945 quotas for manu- 
facturers of third-axle attachments 
for civilian vehicles. 

Military requirements have ne- 
cessitated a reduction in allotments 
to 3,511 units, from 5,934 units in 
1944, the WPB said. 

WPB’s automotive division re- 
ported that allotments were made 
to producers by types of attach- 
ments, as follows: gear-driven type, 
1,704 units; chain-driven type, 472 
units, and trailing type, 1,335 units. 

Authorizations to produce for 
civilian use have been granted the 
following manufacturers, in the 
quantities listed: 

Gear-Driven Type 

Baumis-Warford, Inc., 109; F.A.B. 
Manufacturing Co., 176; Grico 2 
Axle Drive, 47; Thornton-Tandem 
Co., 1,202; Warford Corp., 170. 

Chain-Driven Type 

Cook Bros., 315; Six Wheels, Inc., 

112; Superior Trailer Works, 45. 
Trailing Type 

Cook Bros., 30; F.A.B. Manufac- 

turing Co., 39; Foster Trailer Man- 


Gilmore Oil 
Taken Over 
By General 


SEATTLE.—Consolidation of two 
important West Coast oil com- 
panies was announced last week by 
A. H. DeFriest, vice president of 
the General Petroleum Corp., and 
Cc. S. Beesemyer, president of the 
Gilmore Oil Co., according to in- 
formation received by A. E. Horn 
jr.. and R. F. Johnson, Washington 
managers for the companies. 

Both organizations have served 
western motorists for many years 
and have quite similar back- 
grounds. Operations will continue 
under the management of General 
Petroleum, a subsidiary of Socony 
Vacuum. Road oil and asphalt 
operations will, however, be han- 
dled by a Gilmore organization. 

The merging of the two organiza- 
tions results in the appointment of 
Horn as resident manager, and R. 
F. Johnson as assistant manager 
for the Washington Division, and 
other assignments will be an- 
nounced in the near future, accord- 
ing to DeFriest. 


“We plan,” he stated, “to retain 


all the advantages, of both our 
combined dealer and field organiza- 
tion representation, that have so ef- 


ufacturing, 5; Fruehauf Trailer Co., 
122; Hendrick Manufacturing Co., 
16; Langlois Bros., 32; Little Giant 
Products, Inc., 165; Superior Trailer 
Works, 33; Trailer Co. of America, 
4; Truck Equipment Co., 164; 
Trucktor Corp., 463; Utility Trailer 
Manufacturing Co., 191; Weber 
Trailer & Manufacturing Co., 46; 
Unassigned, 25. 


fectively contributed to the strength 


of the two companies.” 
DeFriest also announced the 
election of C. S. Beesemyer and 


John C. Sample to the board of di- | 
rectors of General Petroleum and} 


the appointment of Gilmore’s H. 
Alber and General’s C. H. Wart- 
man as assitant general sales man- 
agers, with J. Hawkins, of Gilmore, 
to act as assistant to the general 
sales manager. 


Degnon to Direct 


Mack N. E. Unit 


NEW YORK. — P. J. Degnon, 
vice-president of Mack Motor Truck 

Co. has been ap- 
pointed manager 
of the firm’s New 
England division, 
according to C. T. 
Ruhf, president 
of Mack Trucks, 
Inc. 

Degnon, who 
will make his 
headquarters in 
Boston, started 
with Mack in 
1919 as branch 
manager of the 
Atlanta (Ga.) division. He later 
was named manager of the south- 
ern division and in 1925 was ap- 
pointed vice-president in charge of 
Mack’s sales and service in the 
South. 

_As manager of the New England 
division he replaced W. A. May- 
nard, who is retiring after 25 years 


P. J. Degnon 


of active service with Mack in New 


England, 


AN Wanht Ads cost little—get results— 
why not use ‘em? See inside backcover. 


Powered by V-8 
Improved Model Provides Hp. 


For Big Pershing Tanks 


DEARBORN.—An improved 
model of the Ford V-8 tank engine 
powers the T-26 General Pershing, 
recently described by Undersecre- 
tary of War Robert P. Patterson 
as “the answer to the German 
Tiger tank.” 

Ford officials announced that the 
new engine is more compact than 
its predecessors, nearly 20,000 of 
which have been built for the 
armed forces. The eight-cylinder 
liquid-cooled engine develops 500 
horsepower. 
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Rails, Road Dept. 
Block Bus Bill 


In Maine 


AUGUSTA, Me.—A bill to permit 
wider and heavier buses on Maine 
highways was opposed by railroad 
and State Highway department 
spokesmen at a hearing conducted 
last week by the State Legislative 
Motor Vehicles Committee. 

Only speaker for the bill was At- 
wood C. Nelson of Augusta, repre- 
senting the Eastern Greyhound 
Lines of New England, who said it 
would permit operation of “new 
modern buses equipped with lunch- 


TRUCK SECTION 


eon and steward services” after the 
war. 

The measure would increase the 
current maximum width six inches 
and the weight 5,000 pounds, which 
Max L. Wilder, state bridge engi- 
neer, said he opposed in behalf of 
the highway department. 

The bill was assailed as “abso- 
lutely unnecessary and unfair to 
the public” by Henry K. Hart of 
Bangor, legal representative of the 
Bangor and Aroostook Railroad 
which he said also operates motor 
buses. 


Heberle Named Director 


WASHINGTON. — J. Edward Heberle, 
vice-president and comptroller of the 
Capital Transit Co. here, has been elected 
a director of the company at the regular 
meeting of the board of directors. 


60% extra power is always ready when you want it... 


On stiffest grades you get “Level Road” advantages... 


Instant cut-in and cut-out...Guaranteed higher average 


speed with vital savings on fuel and oil. 


\ anovher f) 
/ PRODUCT of | 
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DES MOINES, Ia.—Iowa’s senate 
passed and sent to the house a 
dealer licensing bill increasing the 
license fee from $5 to $15 and pro- 
viding that place of business means 
a designated location with proper 
and adequate facilities for display, 
reconditioning and repairing of new 
or used cars. 


In addition, the house passed a 
bill making permanent the heavier 
weights trucks have been allowed 
to carry over Iowa highways as a 
wartime emergency measure. 


27) 
PERFORMANCES. 


BUILT TO DO A BETTER 
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Iowa License Bill Advances; 


Truck Rules Liberalized 


While truck legislation is usually 
highly controversial, this measure 
was passed 100 to 1 in 10 minutes. 
It brings Iowa in line with some 36 
other states, 


The bill sets a base maximum 
weight of 18,000 pounds per axle 
and then allows additional weight 


per foot for the distance between’ 


axles. Under the new formula, the 
bill would allow a gross weight of 
56,000 pounds for certain types of 
truck tractor and trailer combina- 
tions. 


Goodyear Produces 


1,000,000 Fuel Cells 

AKRON, O.—Working at top 
speed in bullet-seal fuel cell pro- 
duction since before Pearl Har- 
bor, Goodyear Tire & Rubber 
Co. produced its millionth cell 
recently in Plant II in Akron. 

Army and Navy officials have 
reported that American - made 
bullet-seal fuel cells for war- 
planes, seacraft, combat vehicles 
and similar equipment  fre- 
quently provide the margin of 
superiority which brings victory 
over the enemy. Goodyear’s mil- 
lionth cell was designed for the 
wing of a B-29 bomber. 


THINK WHAT IT MEANS to enjoy 
“level highway economies” on long 
hauls with many severe grades. Think 
what it means when your truck engines 
have constantly available a source of 
reserve power ample to meet any emer- 
gency. Think what it means—to your op- 
erating cost and to the life of your trucks! 


These advantages are designed into, built 

into the Clark Booster Unit for 1¥-ton trucks. 

With that 60 per cent extra power when need- 

ed, your trucks give high speed performance even 
on the toughest grades. Dropping back to “low 
gear" is reduced to a minimum. Faster trips save 
countless hours, cut ton-mile cost, increase earnings. 

Light, compact, the Clark Booster Unit does not 
affect loading space. Power is delivered through the 
transmission to the propeller shaft. 

Installations on Chevrolet and Ford Trucks are 
made by the nationwide organization of The Truck- 
stell Company, Cleveland, Ohio. 

Truck builders interested in this unit as original 
equipment should consult Clark engineers. 


CLARK EQUIPMENT COMPANY 
BUCHANAN, MICHIGAN 
Also—BATTLE CREEK—JACKSON—BERRIEN SPRINGS, MICHIGAN 
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Truckin’... 


(Continued from Page 46) 


than they do from other industries 
that have not been raided as deep- 
ly or as consistently. 

But as a trade paper of the in- 
dustry we do want official Wash- 
ington and the dealers themselves 
to appreciate just what is going to 


ROBERT E. RYERSON, formerly general 
sales manager and recently acting head of 
the eastern division sales department of 
Tide Water Associated Oil Co., has been 
appointed a vice-president of the company, 
according to William F. Humphrey, presi- 
dent. 


happen if nearly one-half of our 
present mechanic force is again 
decimated by the 65 percent “take” 
that is supposed to be the depth of 
the current Selective Service draft. 


Your columnist has been to the 
“wailing wall” with many divisions 
of the maintenance end of the in- 
dustry during the past two weeks, 
has set in on ODT Maintenance 
committee sessions, sessions of 
over-road truckers and private 
owners and groups of dealers—all 
with the purpose of trying to help 
in this emergency. 


And the “end result” is hope for 
a lighter “take” of presently de- 
ferred men than is anticipated, the 
need to start some definite action 
and program to steer more re- 
turned service men into automotive 
maintenance channels and to en- 
deavor to get a basically sound in- 
dustry-wide mechanic training pro- 
gram under way quickly, so that 
some replacements to the mechanic 
ranks will be on the way to being 
available if the worst fears are 
realized. 

* * + 

fy MAT of bright sunshine came 

streaking through the dull gray 
clouds though. John Hulse, of the 
Truck-Trailer Manufacturers Assn., 
reports that his legislative commit- 
tee was able to lend assistance to 
the Tennessee Shippers committee 
in a successful program of getting 
that bottleneck state to increase its 
truck weight and length allowables 
so that my southern fishing grounds 
are no longer in a “bottleneck” ter- 
ritory. 

They did a smart bit of promo- 
tion to sway the Tennessee legisla- 
tors, ran quarter-page ads in 21 
daily papers over the signatures of 
shippers, showing that Tennessee 
was one of four bad bottleneck 
states in the country, as well as 
sending out letters and direct mail. 


Tennessee can now brag of a, 
gross weight maximum of 42,000 
pounds, tractor-trailer length of 45 
feet, single-vehicle length of 35 
feet and maximum height of 12% 
feet. And it is “permanent” legis- 
lation—not any of that “for the 
duration” stuff. Good work, TTMA. 

* * * 

Y GOOD friend, the “country 

boy from Warrenton, Va., who 
is jest tryin’ to get along’—Tom 
Frost—was in town last week and 
it was his fault that I became a 
“old grad reunion sponsor.” But be- 
fore I tell you about that, I want to 
spill a little dirt about Tom. He’s 
the guy who fed us those delicious 
roast ham sandwiches at the De- 
troit NADA convention, remember? 

Well, my good Dodge dealer 
friend has a tough time getting 
along for some reason. Back in the 
early days of the car freeze, Tom’s 
mother had a little bunch of woods 
on her farm she wanted to get rid 
of, so Tom got hold of a little port- 
able mill and sawed them up into 
boards. Not knowing any better, he 
nailed the boards together and 
made sheds big enough to store 
around 1,300 cars at $3.50 each per 
month. Course that about broke 
him even. 

But finally the dealers who 
owned the cars sold them out, and 
Tom had these big empty sheds on 
his hands and nothing to put in 
’em to keep ’em busy. So he found 
out that Walter Chrysler jr. was 
planning to raise turkeys by the 
thousands on his farm near War- 
renton. 

Yep. They'll be turkey houses 
soon—and Tom and his mother’ll 
be shet of those durn trees for 
good then—or will they? 

of ” +. 

Well, Tom called me up and said 
he was coming down to put on the 
feed bag with Pete and me. And he 
hadn’t hardly gotten off the phone 
when I was talking to Jack Gra- 
ham, of Washington WPB, who 
also was in town. 

When Jack was out some time 
earlier he had mentioned that he 
and our own Ty Tyson, sports an- 
nouncer for the Detroit News, who 
has made the Tigers and Michigan 
football teams famous or some- 
thing, were both Penn State grads 
and used to bum around together 
some in their college days. So, as 

(Continued on Page 57, Col. 2) 
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Reciprocity Law 
Made Permanent 


In N. Hampshire 


CONCORD, N. H.—(UTPS)—Gov. 
Charles M. Dale has signed the so- 
called truck reciprocity bill which 
gives permanency to a reciprocal 
arrangement approved by the pre- 
vious legislature, whereby motor 
trucks and buses licensed in New 
Hampshire may travel in other 
states and those of other states, 
in this state without payment of 
license fees. 

The new law will permit farmers 
living along the state’s borders to 
cross into neighboring states with- 
out having to pay the extra license 
fee. 

Final legislative approval also 
has been given to. measures rela- 
tive to the inspection of school 
buses and to operators of such ve- 
hicles and enabling legislation 
which permits public carriers to 
transport free of charge members 
of the armed forces on furlough 
within their own town or city. 


Jack Weed’s Truckin’ will give you 
some interesting views. 


i 


Sectional View of 
Hydraulic Valve 


Sloan Names Committee . 


WASHINGTON.—In a move to 
assure adequate essential civilian 
motor vehicle transportation until 
new cars are 
available in the 
‘postwar era, Al- 
fred P. Sloan jr., 
chairman of the 
National High- 
way Users Con- 
ference, last week 
announced an in- 
tensified cam- 
paign of renewed 
impetus on mo- ; 
tor vehicle con- —~ i 
servation. A. P. Sloan Jr. 

While he paid 

NEW MONROE two-inch bore triple-action hydraulic truck shock absorber, tribute to government agencies, 
as it is applied to a new heavy Army truck. Teaihs Givocliticia tetas Cube: oa: 


° fundamentals of driving and caring for a| tomotive dealers and other private 
High School Auto Course os. ete vehicle, a8 well as a i's * = concerns for their “enormous con- 
ROCHESTER, N. H.—(UTPS)—An auto-| driving laws, municipal traffic regulations 
mobile course has been started at Spauld-| and map reading. tal Seeeiuae coe on oe eee 
ing high school here, with Wilbur Fay as For America’s Future—For Your les,” SI 1 d that 
instructor. The instruction will cover the| Future— BUY WAR BONDS. vehicles, oan declare at even 








Single Unit Vacuum Brake 


Simplicity, ruggedness and greater efficiency distinguish Midland’s 
new HY-POWER vacuum brake. What formerly were three 
separate units— vacuum diaphragm chamber — hydraulic. vacuum 
valve, and hydraulic slave cylinder — are now incorporated into 
a single, completely enclosed device. HY-POWER design elimi- 
nates special valves, levers and all outside moving mechanism. 
HY-POWER needs no lubrication. 


This simplified unit brings installation and service to a minimum. 
HY-POWER can be mounted at any available place on the chassis. 
No standard chassis unit need be moved. 


Long, trouble-free service and maximum efficiency are guaranteed 
by the fact that the HY-POWER unit is sealed against mud, water, 
dust, dirt, rust or corrosion. A 


See your Midland distributor, or write to us for complete infor- 
mation about this sensational new braking unit. 


THE MIDLAND STEEL PRODUCTS CO. 


10607 MADISON AVE. e CLEVELAND 1, OHIO 
Export Department: 38 Pearl Street, New York City 


IDLAND 





POWER BRAKES 









Conservation Drive 


Opened by NHUC 


greater efforts must be made to 
bridge the transportation gap if this 
country is to avoid disastrous mo- 
tor vehicle shortages during the war 
or in the immediate postwar period. 

Five government agencies have 

endorsed the projected campaign 
which will be conducted by the 
Conference’s Motor Vehicle Con- 
servation committee. J. A. Krug, 
chairman of the War Production 
Board, told the conference that 
there has never been a time 
since the war began when meas- 
ures to conserve the present sup- 
ply of transportation equipment 
were so necessary a8 now. 

“The supply of new passenger 
cars has shrunk to less than 15,000 
vehicles and we cannot count on 
renewed production of these ve- 
hicles for some time to come. This 
makes the program of the National 
Highway Users Conference of vital 
importance,” Krug declared. 

Motor vehicle owners and oper- 
ators should use every technique 
which will save gasoline, tires and 
automobiles, said OPA Administra- 
tor Chester Bowles in a letter to 
the Conference, adding that he was 
convinced that only through car- 
sharing, observance of the wartime 
speed limit, recapping of tires, 
careful vehicle maintenance and all 
the other methods of conservation 
could essential production and es- 
sential transportation be main- 
tained. 

Letters expressing approval of the 
forthcoming campaign have been 
received from Petroleum Admin- 
istrator Harold L. Ickes, Commis- 
sioner of Public Roads Thomas H. 
MacDonald and Director of the Of- 
fice of Defense Transportation J. M. 
Johnson. 

Despite all that has been done to 
tell motor vehicle owners how to 
preserve their cars, motors are still 
being raced on cold mornings, bat- 
teries are neglected and tires are 
allowed to freeze to the ground, a 
spokesman for the National High- 
way Users Conference said. 

Surveys show that large fleet 
operators are practicing maxi- 
mum vehicle conservation, but 
many individual motorists and 
small truck operators lack ade- 
quate information on methods of 
cold weather starting and how to 
care for tires, batteries and cool- 
ing systems in order to get the 
utmost mileage from their cars. 
With spare parts, tires and ga- 
rage service getting more and 
more scarce, much of the job of 
keeping highway transportation 
rolling is going to fall more 
heavily on individual motor ve- 
hicle owners. 

Members of the Motor Vehicle 
Conservation committee appointed 
by Sloan are as follows: Fred 
Brenckman, Washington repre- 
sentative of the National Grange, 
chairman; H. E. Babcock, presi- 
dent, Cooperative G. L. F. Prod- 
ucts, Inc.; Leon F. Banigan, man- 
aging driector, National Council of 
Private Motor Truck Owners, Inc.; 
George H. Frates, Washington rep- 
resentatives, National Assn. of Re- 
tail Druggists; Lew Hahn, general 
manager, National Retail Dry 
Goods Assn.; Robert C. Hibbon, ex- 
ecutive secretary, International 
Assn. of Ice Cream Manufacturers; 
A. W. Koehler, secretary-manager, 
National Assn. of Motor Bus Oper- 
ators; John V. Lawrence, general 
manager, American Trucking 
Assns., Inc.; F. E. Mellin, secretary, 
American National Live Stock 
Assn.; A. J. Montgomery, director 
of public relations, American Auto- 
mobile Assn.; James G. Patton, 
president, Farmers Educational & 
Cooperative Union of America; 
Emory Rice, American Bakers 
Assn., and T. Gordon Walters, pres- 
ident, National Rural Letter Car- 
riers Assn. 


New Garbage Trucks 

LOUISVILLE.—The City of Louisville has 
ordered six garbage trucks equipped with 
metal, enclosed, semi-automatic loading 
containers from the White Motor Co. 
branch here at a cost of $36,026.50. Three 
different types of containers, each made 
by a different company, were ordered to 
be placed on the truck chassis manufac- 
tured by White. Mayor Wilson W. Wyatt 
placed the order with City Buyer Charles 
G. Klapheke after returning from Wash- 
ington where he obtained final priorities. 
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Setting Repair Marks 


Maintenance Outfit in Belgium Rebuilds Trucks 


and Weapons at 


SOMEWHERE IN BELGIUM.— 
An Army automotive maintenance 
company in Belgium, now in the 
thick of the fight against Field 
Marshall Karl von Rundstedt’s 
forces, is achieving a new record 
in the maintenance and repair of 
Army combat equipment. 


According to an overseas report, 
the company has rebuilt 10,000 Ord- 
nance trucks and repaired 5,500 
captured small arms since landing 
on the European continent last 
July 4. The company, now located 
in a former Nazi supply warehouse 
in Belgium, is commanded by Capt. 
Dickson L. Griffin, of Kilgore, Tex. 


In its first month of operation on 
the continent, the company not 
only cleaned, repaired and reissued 
5,500 captured Nazi weapons, but 
also refitted and overhauled more 
than 3,000 enemy vehicles, later re- 
leased for use to Allied forces. 

The company’s primary job is 
to keep the supply trucks of the 
fighting armies running, and this 
takes not only a_ well-trained . 
body of mechanics, but the stock- 
ing of more than 2,500 parts in 
mobile warehouses. The time 
limit for the stripping and re- 
building of used trucks is 72 
hours, but the average vehicle 
is ready for reissue 24 to 48 hours 
after it enters the shop. Any ve- 
hicle taking more than 72 hours 
to repair is replaced by another 
rebuilt model. 

“We tear down anything from 
jeeps to mammoth tank retriev- 
ers,” said Capt. Griffin, “and we 
often refit them with rebuilt used 
parts that are just as good as new. 
Occasionally we receive trucks that 
have been cracked up, and then we 
salvage their better parts for use 
on more serviceable vehicles.” 

First-Lieut. Henry P. Zelasko, of 
Conneautville, Pa. shop officer, 
explained that every truck brought 
in goes through a standard pro- 
cess. 

“We inspect them for defects,” 
he said, “and issue a job order at 
the shop office. Then we allocate 
the work, and the truck is taken 
into the automotive repair section 
where it is stripped down. Every- 
thing is examined from the motor, 
transmission, differential, clutch 
and axles to the isinglass in the 
side curtains and even the tarpau- 
lins. 


“When the job is done, the 
new motor set, the canvas re- 
paired and the truck spot-paint- 
ed, it is given a road test and a 
final inspection before being 
turned over to the using unit. 
Out of every 50 vehicles brought 
in, we turn out 40 to 45 rebuilt 
jobs. We can replace an engine 
in four to six hours, a clutch is 
installed in less than an hour, a 
transmission takes about two 
hours to fit and a transfer case 
can be completed in 90 minutes.” 

M/Segt. Frankie H. Stoltenburg, 

of Arlington, Wis., shop foreman 
and master mechanic; described the 
first days of operations on the con- 
tinent. 

“We landed on July 4,” he said, 
“and set up in a field just below 
the invasion beaches to service the 
trucks supplying the men pound- 
ing the Wehrmacht at St. L. We 
acted as a collecting point for cap- 
tured materiel, and turned out 5,500 
enemy weapons—Czech, French, 
German, Austrian, Belgian, Italian 
and Rumanian makes. We also re- 
paired more than 5,000 Nazi ve- 
hicles and repainted them, mark- 
ing them with the Allied white 
star, for use by United Nations 
forces.” 

The company also recovered 
tons of equipment from captured 
vehicles, including clothing, medi- 
cal supplies, food and ammuni- 


Seragg, White Ad Chief, 
Gets Dairy Assn. Post 

CLEVELAND.—At the annual 
election of the Dairy Industries 
Supply Assn., George H. Scragg, di- 
rector of advertising and sales pro- 
motion for White Motor Co., was 
named director representing the 
delivery phase of the association’s | 
activities. 








Record Tempo 


tion, as well as hundreds of Nazi 
technical manuals and records. 


When the Red Ball highway was 
rushing supplies to the armies bat- 
tering Nazi frontier defenses, the 
company acted as a highway main- 
tenance unit, operating patrols 
24 hours a day and refitting hun- 
dreds of trucks every week. 


The company has its shop set up 
on skids, so entire units can be 
moved intact. These include the 
welding shop, the blacksmith shop, 
tool room, machine shop, engine 
and chassis shop. The company 
also has a home-made mobile bat- 
tery charger and tire repair unit, 
a radiator repair section, a paint 
shop on wheels, a carburetor and 
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A CLASS of Douglas Aircraft Co. truck drivers, who graduated from the 
company’s special three-hour training course. Model WA-20 and WA-122 White 
Super Power trucks shown in the background. White’s ‘“‘Driver’s Manual’’ was 
used as a textbeok in the course. 


ignition trailer and supply trailers| well as a tarpaulin repair and isin- 
carrying more than 2,500 parts, as| glass replacement division. 
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Ore. Governor 
OK’s Extension 
Of Truck Limits 


SALEM, Ore.—Gov. Earl Snell 
has signed a bill extending for two 
years the operation of trucks with 
a length of 60 feet and weight of 
71,250 pounds on Oregon highways. 

Oregon’s original law fixed the 
length of trucks at 50 feet and the 
weight at 54,000 pounds. Truck op- 
erators had asked that the longer 
and heavier trucks be allowed per- 
manently, but this suggestion was 
rejected by the senate roads and 
highways committee. 

Temporary extension of the 1943 
law liberalizing the size and weight 
restrictions was not opposed by the 
state Highway commission. 


Buy War Bonds and Stamps—crush 
the axis. 


CARRVING HIELL NWOT HEM. 70 AITLZER 








Ceaseless as the tides, the nation’s great trucking 
systems have not only carried their own individual 
burden in the war effort, but augmented every other 
form of transportation, as well. Born of this 
accomplishment, a peacetime world will doubtless 
see undreamed of advances in this swift, depend- 
able, fundamentally flexible system of transportation 
* Even now, with advancements hurried by wartime 
exigencies, Bendix-Westinghouse is prepared to 
furnish even gref&ter assistance to the safety, 
dependability and economy of the trucking 


industry which has learned through gruelling ser- 
vice that nothing takes the place of Air Brakes or 
the traditional accuracy, foresight and integrity of 
Bendix-Westinghouse in their development and 
manufacture * If you are not already thoroughly 
familiar with the many exclusive advantages of the 
world’s finest power-to-stop, may we suggest youcon- 
tact your nearest authorized Bendix-Westinghouse 
Distributor at once. He’s a good man to know. 


BENDIX-WESTINGHOUSE AUTOMOTIVE 
AIR BRAKE COMPANY . ELYRIA, OHIO 


cudén Yfestinghouse 


AND PNEUMATIC CONTROL DEVICES 









F. H. Bogda Dies at 56; 


Pioneer Dealer 

MILWAUKEE.—Frank H. Bogda, 
founder of the Bogda Chevrolet Co., 
died at the age of 56 at his home 
last week. His death followed an ill- 
ness of two years. 


By Utilities 


* * * 


William H. Waterfall 
BOSTON.—William H. Waterfall, for 
12 years manager of the commercial car 
department of the Henshaw Motor Co. 
here, and for the past year wholesale 


RALEIGH, N. C.—Asserting that 
such action was needed to keep 
them from being put out of busi- 
ness, more than 50 representatives 
of 1,600 “for-hire” motor carriers ap- 


representative in northern New Eng- 

land for Packard, died suddenly re- 

cently at his home in Newton Centre. 
* * + 


Byron H. Newell 
FLINT, Mich.—Byron H. Newell, 54, as- 
sistant manufacturing manager of Buick 
Motor division, died March 12 at his home 
here. Newell had been with Buick 11 years, 


peared before the state legislature’s 
joint roads committee last week to 
urge passage of identical House 
and Senate bills providing for en- 
franchising all motor carriers in 
i the state, and for placing all motor 
carriers under supérvision of the 
State Utilities Commission. 


The bill carries a grandfather 
clause providing that motor ve- 
hicle carriers or their predeces- 
sors in interest who were en- 
gaged in operating over regular 
or irregular routes on Jan. 1, this 
year, shall be issued a certificate 
of convenience and necessity if 
an application is filed within 90 
days of the effective date. 

Judge Fred Hasty of the Meck- 
lenburg Recorder’s Court , headed 


SHOULD HIGHWAY USERS Pay Interest 
ON THEIR OWN TAXES? 
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coming to Flint as foundry superintendent 
after extensive experience with Ford, 
Dodge, Oakland and Cadillac. 

* * 7 


George W. Derr 
PORTLAND, Ore.—George Wesley Derr, 
former assistant secretary of NADA, died 
here March 3. Recently Mr. Derr had 
been an expediter for the Portland plant 
operated by Henry Kaiser. 
* * * 


Edgard F. Albee 





INSTEAD OF DRIVING a truck around the country and then worrying about 
getting it inside a meeting room for demonstration purposes, PESCO engineers 
have constructed this ingenious portable device for demonstrating the lightened 
PORTLAND, Ore,—Edgard F. Albee. foot pedal load afforded through the use of two new PESCO units for trucks— 


51, Portland dealer, succumbed in his 


office to a heart attack on Feb. 28. the Univac brake intensifier and the Hydrolease clutch actuator. 






Plausible—but deceiving—are the statements which charge that motor transport is 
subsidized because our roads and streets do not make a profit. . . . Those who per- 
sistently use these arguments say that highways are “public utilities’’, just like gas 
and electric companies and should pay dividends. They say automobiles and trucks 
should be taxed still more to produce that profit. But... 









































One of the most comprehensive and thorough gov- 
ernment studies ever undertaken definitely exploded 
this so-called “public utility theory.” The report, entitled 
“Public Aids to Transportation,” was prepared under 
the direction of the late Joseph B. Eastman, Chairman 
of the Interstate Commerce Commission and previously 
Federal Coordinator of Transportation. 


Calling attention to the fact that highways have been 
built and maintained through investment of the tax- 
payers’ money, he stated that any additional charges 
would ... “result in substantially a form of double 
taxation—(1) for the provision of the facilities and (2) 
for the privilege of using them.” 


Grover C. Dillman, President, the Michigan College 
of Mining and Technology, former Chief Engineer and 
Commissioner of the Michigan State Highway Depart- 
ment, collaborating with other well-known economists 
and engineers, emphasized Eastman’s findings in the 
so-called Dillman Report, stating: 


“Highways were not built as a profit-making enterprise. The State 
does not attempt to make money out of its highway system. Highways 
are not designed to provide the State with revenue as investments. The 
highways are an example . . . of action by the people . . . to provide 
themselves with transportation facilities at a minimum cost. 

“A second difference between the usual public utility and the highway 
system is that the capital invested in a privately owned utility is fur- 
nished by investors, while the capital invested in the highway system is 
provided by the people themselves through a system of taxation. The 
highways really become the people's highways with the people's money 
invested in them.” 


World's Largest Builders of Truck-Trailers 


FRUEHAUF TRAILER COMPANY e 







Highways, like public libraries, render a service to 
society. They are not for profit. 


Eastman’s masterful 7-year study allocated a fair 
charge for the use of the highways against all vehicles, 
according to their characteristics. Eastman also took 
into consideration the social benefits of each type of 
road or street. He charged against the public such 
benefits as fire, police, mail and all other uses, necessary 
even without motor traffic. 


This scientific government report denitely states that 
motor vehicle users have paid more than their share of 
highway costs since 1927. The passenger car owner 
pays $2 a year more than his share. Interstate buses 
pay $249 excess, and the truck-trailers which carry the 
bulk of our interstate highway commerce pay $287 ex- 
cess annually per vehicle. 


Eastman clearly showed that our modern interstate 
highways were paid for and are maintained by taxes on 
motor vehicles. Furthermore, he proved that these taxes 
contribute more than their fair share to city, town and 
village streets. 


Eastman’s unrefuted report completely explodes the 
“public utility theory” and disproves the charge that 
motor transport is subsidized with government money ! 












“The highways of all nations have been built primarily to 
facilitate the conduct of business . . . “ Department of Engi- 
neering Research, University of Michigan, 1935. 









Service in Principal Cities 


DETROIT 32 
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Obituaries Blanket Franchising Sought oes 


N. C. Carriers Ask Rule 


Commission 


the proponents appearing at the 
committee hearing, while the only 
opposition speaker was I. M. Bailey 
of Raleigh, representing several 
passenger carriers. 


C. L. Shuping of Greensboro, rep- 
resenting a group of truckers in 
that vicinity, pointed out that on 
Jan. 30, this year, the State Utili- 
ties Commission issued an order 
undertaking to classify freight car- 
riers in North Carolina in three 
divisions, general franchise car- 
riers, restricted franchise carriers, 
and contract carriers. Under that 
order, he said, the 1,600 “for-hire” 
motor carriers in the state would 
be forced to go out of business un- 
less they could present proof of 
convenience and necessity to the 
commission. 


The commission’s order classi- 
fies general franchise carriers as 
those operating over a fixed route 
and between fixed points; trans- 
porting general commodities ex- 
cept those requiring special 
equipment or special facilities 
for handling; holding themselves 
out to serve the public in gen- 
eral; and publishing rates which 
must be filed with and approved 
by the Utilities Commission. 

Restricted franchise carriers 
would be classified under the order 
as those who operate over regular 
or irregular routes or within a 
given area; transport specified 
commodities only; hold themselves 
out to serve the public in general; 

and publish rates which must be 
filed with and approved by the 
commission. 

Under the order, contract car- 
riers would be those who select 
their own routes for each shipment, 
unless particular routes are stipu- 
lated in the contract with the ship- 
per; transport only specific com- 
modities named under the pre- 
arranged bilateral contract with 
the shipper; and fix rates by con- 
tract with the shipper. 

Shuping said that if the bill 
passed with the grandfather clause 
included, the measure would not 
affect the operation of a single car- 
rier, but would franchise all car- 
riers. 


Worrells Heads 
Anthony Sales 


STREATOR, Ill.—With the resig- 
nation of R. R. Howard as vice 
president and general sales man- 
ager of Anthony Co., C. H. Wor- 
rells, treasurer of the company, 
now takes over the duties of gen- 
eral sales manager. Worrells has 
been with the firm for 20 years. 

Glenn A. Duis, a consultant and 
director of the company, has been 
elected executive vice-president. In 
this capacity he takes over super- 
vision of the operative duties of the 
company’s president. 





Car Carrier Repealer 


Enacted in Penn. 

HARRISBURG, Pa. — Passage 
of Senate Bill 123, co-sponsored 
by Senators O. J. Tallman and 
John H. Dent, last week ended 
Pennsylvania’s rank discrimina- 
tion against transportation of 
new and used motor vehicle by 
motor carrier. The measure went 
to Gov. Martin for his signature. 
It was sponsored jointly by the 
Pennsylvania Automotive Assn. 
and the Pennsylvania Motor 
Truck Assn. 

Three times the legislature ex- 
tended the deadline for automo- 
bile-carrying equipment to use 
the highways of Pennsylvania. 
As a result, many car carriers 
went out of business. Automotive 
interests declared that with only 
another two-year extension, car- 
riers would not re-enter the field 
for postwar transportation of 
automobiles, because the invest- 
ment would be too risky. 

West Virginia and Kentucky 
still have laws prohibiting car 
carrier equipment, while Hlinois’ 
restrictive length law makes 
highway transportation of auto- 
mobiles impractical in that state. 
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TRUCK SECTION 
18,000 Pounds on One Axle .. . 


Terms of la. Truck Bill 
OK'd in Joint Meeting 


DES MOINES, Ia.—Terms of a| up to 35 feet length for a single ve- 
i truck size and weight bill were| hicle. 
agreed upon at a conference here| The proclamation permits gross 
last week in the office of Gov. Rob-| weight of 14 tons plus an extra 700 
ert D. Blue. pounds per foot between the front 
Participants in the conference,| and rear axles. 
besides the governor, included Lt. The proposed measure would al- 
zov. Kenneth A. Evans, House] low 13 tons plus 650 pounds per foot 
Speaker Harold Felton, Chief En-| where the wheel base is less than 
gineer Fred R. White of the State/ 18 feet, and 15 tons plus 750 pounds 
Highway Commission, John Gilles-| per foot where the base is more 
pie of the State Motor Truck Assn.,| than 18 feet. 
and interested members of both White explained that the reduc- 
legislative branches. tion for less than 18-foot bases was 
The legislation agreed upon fol-| designed to protect bridges against 
lows in the main the proclamation] too heavy a load on tandem axles. 
issued by former Gov. George A. Pointing out that the length of 
Wilson in that it would permit up|the ordinary bridge panel or sec- 
to 18,000 pounds on one axle, truck|tion is about 18 feet, White said 
heights of 12 feet, six inches, and|that subjecting such sections to a 
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Tenn. Legislature 
Votes to Relax 


Truck Limit Laws 


NASHVILLE, Tenn.—Tennessee’s 
truck size and weight laws, which 
had been one of the nation’s worst 
highway transportation bottlenecks, 
were liberalized by the state legis- 
lature before adjourning its 1945 
session. 

Crippling amendments which had 
been tacked on the weight bill by 
the house were withdrawn. Gov. 
McCord, who took no stand on the 
bills during legislative debate, has 
not acted upon the measure as yet. 

As finally approved, the weight 
bill would increase the maximum 
limit from 32,000 pounds to 42,000 
pounds and would increase the 
privilege taxes on two classes of 
privately-owned and commercial 
carriers. A second bill would extend 
the legal truck length from 35 to 
45 feet and the height from 12 to 
12% feet. 


or 











double axle load at one time ira- Aircraft Tool Catalog 
Legislators said that the tandem demands for more and more gasoline. Lifting of vehicle size-and-weight restric- | ing Co., 201 Hindry Ave., Inglewood, Calif. 
° become effective until July 1, 1946.'handled by the Fruehauf factory branch service station in Omaha. manufacturing trades. 
Of Truck Tires ene ee — 


Projects OK’d oe a severe strain on the struc-| IROHITO WON’T like this. This is a good example of the way many oper-| A new catalog of aircraft tools is just 
axle section of the bill would not tions made it possible for Eaton’s Transport of Pleasonton, Neb., to have this | The catalog lists and pictures high-quality 


ators have increased the capacity of their hauling equipment to meet wartime | off the press for the Zephyr Manufactur- 
To Boost Output tank-trailer lengthened, increasing its capacity almost one-third. The work was | precision tools for the aircraft and other 


WASHINGTON.—The War Pro- 
duction Board released last week 
preliminary information on two 
more projects in the truck-tire ex- 
pansion program. Funds have now 
been authorized by the Defense 


Plant Corporation for 34 projects, 
WPB said. 
The two new projects, as outlined, é 
are: 
Bearfoot Sole Co., Inc., at Wads- 
worth, O.: $200,000 has been au- 










thorized. The total expenditure on 

this project is estimated at about 

$550,000. A new building will be 

constructed and necessary ma- 

chinery and equipment acquired. 

No truck tires will be produced by 

the Bearfoot Sole Co. at Wads- ; 

worth. The purpose of the DPC au- ‘' 

thorization is to enable the Bear- ; 

foot company to transfer to Wads- 5 

worth all of the footwear produc- ' 

tion which has previously been car- 

ried out in the plant of the Seiber- i 

ling Rubber Co., at Barberton, O. 7 
By enabling Bearfoot to move its : 

footwear production away from the 

Seiberling plant, Seiberling will be 

aided in carrying out its heavy 

truck-tire expansion. Under the 

new arrangement, Seiberling will 

expand to the extent of 143,500 

truck tires per year. 


Oliver Tire & Rubber Co., at 
Emeryville, Calif.: DPC has au- 
thorized $200,000. The total ex- 
penditure involved in this expan- 
sion will approximate $400,000. Of 
this amount, nearly $100,000 will be 
supplied by Oliver Tire. Two addi- 
tions to present buildings are in- 
volved, and other buildings will be 
i altered and new equipment ac- 
j quired. When this project is in 
maximum production it is expected 
to produce 300,000 truck tubes per 
year. Initial production is expected 
in July, 1945, and full production is 
scheduled to be reached in Sep- 
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Oil Activities 

PAULDING, O. — Grizzly Mfg. 
Co., which just previous to the 
outbreak of the war went into pro- 
duction in its new  brake-lining 
plant here, now announces the sale 
of its rubber division in Los An- 
geles to the Thermoid Co., of Tren- 
ton, New Jersey. It is stated that 
by this transaction, Grizzly with- 
draws from the oil field. 


Grizzly personnel will remain 
unchanged, according to Joe Brown, 
general sales manager, but from 
now on will concentrate upon au- 
tomotive and industrial friction 
products, friction blocks, brake 
linings and clutch facings. Brown 
also announced a new Los Angeles 
warehouse at 1406 S. Grand Ave. 





20,053 Trucks Released 


By WPB in January 

WASHINGTON.—A total of 
20,053 vehicles was released un- 
der the truck rationing program 
during January as compared 
with 19,824 in December. 
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Dealers tell me 


AUTOMOTIVE NEWS, MARCH 19, 1945 






By 
John O. Munn 


(Continued from Page 3) 


pose of a used car for cash was 
forced to seek a buyer by adver- 
tising in the classified section of 
the local newspaper. 

Briefly, before the car, com- 
bined dealers sold 50 percent of 
the used cars and individuals sold 
the other 50 percent. When the 
war started, new car sales were 
stopped; the new car dealer’s 
usual source of supply was elim- 
inated. There were few trade-ins 
offered and the franchised dealer 
was put in the same position as 
the exclusive used car dealer had 
always been in. He had to go out 
in the market and buy used cars 
for cash from individuals. The ex- 
clusive used car dealer had had 
many years of experience buying 
used cars. With the advent of war 
he immediately became active 
and scoured the country, buying 
cars at high prices in locations 
where gas rationing was encour- 
aging many people to part with 
their cars who otherwise would 
have saved them for trade-ins. 
During the early part of the war, 


modern repair machines. 


There’s a PROVED PLAN 


but before MPR 540, the percent- 
age of the total sales remained 50 
percent individual - to - individual, 
but the dealer’s percentage of 
sales so that franchised 
dealers were getting only 25 per- 
cent and the exclusive operator 
getting the other 25 percent. This 
division of business continued un- 
til the advent of the used car reg- 
ulation. This change in percent- 
age was no fault of the govern- 
ment. It was a natural situation 
which worked out to the advan- 
tage of the exclusive used car 
operator, mainly because condi- 
tions developed in the field which 
were in line with his previous 
business experiences. 
+ a 


¥* 
Dealers Now Get 
Only 25% of Cars 
b front the used car regulation 
went into effect last July, every- 
one was hopeful that the trade 
would be not too much disturbed. 
Of course, everyone realized that 
cars would become more and more 


rae 


“TRUCK HEADQUARTERS” in Rockford, Ill., is this completely equipped Distrib- 
utorship. Service occupies approximately 12,000 sq. ft. Equipment includes a 
complete machine shop; State-approved Class A brake testing facilities for heavy 
duty trucks, one of only two in town; fluorescent lighting throughout and all 


Behind the Success of 


Every White Distributor 


ROCKFORD WHITE COMPANY, 
Rockford, Ill., has become the recognized 
“Truck Headquarters” of its territory in less 
than two years, under the ownership and 
management of Merrill Waddell, a success- 
ful veteran of passenger car merchandising 


in his community. 


In establishing his exclusive 


distributorship, Mr. Waddell placed first 
importance on obtaining a complete array 


of modern repair equipment. 


ages, he was successful and his Service 
facilities are excellent. The success he has 









scarce. The first 60 days of the new 
regulation showed very hopeful 
signs. The percentage of individual- 
to-individual sales declined, and the 
percentage of dealers’ sales in- 
creased. The decline occurred sim- 
ply because the dealers were selling 
out their inventories, and the actual 
sale of cars by owners was drop- 
ping off. But the experience since 
has gradually developed a new con- 
dition and this is the real root of 
the complaint of dealers, and the 
criticism of the enforcement pol- 
icy of OPA. 

From all reports the situation 
is progressively deteriorating. It 
is this: individual - to - individual 
sales in most territories now are 
increased 75 percent and dealer 
sales declined to 25 percent. The 
regulation itself encourages this 
direct movement, and OPA en- 
forcement policy has done little 
to discourage it. The 25 percent 
that is left for dealers is now di- 
vided 10 percent to the franchised 
dealers and 90 percent to the ex- 
clusive operators. 

* oe + 
|= condition has been brought 
about, dealers tell me, because 
many exclusive operators have en- 
tered the business after the war 
started who have no responsibility, 





MERRILL WADDELL 


had from the start, he attributes to being 
able to be of real help to owners in their 
wartime maintenance problems. 


Mr. Waddell says: “The thing that influenced 
me most to make the investment in an out- 
standing truck headquarters was the public 


acceptance for White Super Power, my 


White Truck 


Despite short- 


knowledge of the market potential here and 
the belief that, in rendering a helpful service 
to truck owners during the war years, I 
would be building solidly for postwar suc- 
cess. Everything that has happened in my 
relations with White ever since, confirms 
that confidence.” 


THE WHITE MOTOR COMPANY « Cleveland 


FOR MORE THAN 45 YEARS THE GREATEST NAME IN TRUCKS 


A larger volume of new Super Power Whites 
for commercial use is now assured by govern- 
ment order. Your White representative 
will be glad to help you make application. 


no books, no interest in the perma- 
nency of the trade at heart, are 
using the regulation to take busi- 
ness away from the established 
legitimate dealer. If it were not for 
the regulation, this new dealer 
could not stay in business. Compe- 
tition would wipe him out. Now, 
however, MPR 540 sets a ceiling on 
used cars that governs prices for 
all good dealers. This new entrant 
into the field finds this much to his 
liking. The prices are fixed for 
everybody but him. That is his 
business philosophy and sagacity. 
He finds it easy to get cars, at the 
expense of his competitors by offer- 
ing a few dollars above ceiling. 
That is a situation that both 

dealers, and I am sure OPA, are 
indeed anxious to overcome. It 
can only be overcome through 
cooperation. 

* * 
One Solution 


To Problem 


= only answer as we see it, is 
that dealers because they are 
familiar with the trade, be put on 
rationing board panels to check 
sales. Then let OPA energetically 
investigate the sales that look sus- 
picious. OPA cannot afford to use 
its organization, its strength, its in- 
fluence to reform this or any other 


TRUCK SECTION 


trade—not that some reformation 
would not be more than welcome. 
We've got the serious job on our 
hands right now of winning the 
war and fighting inflation. If MPR 
540 is to work, we must see that 
investigations are made where the 
greatest number of violations oc- 
cur. We must start with a careful 
and intelligent selection of the 
cases to be investigated. This 
means the cooperation of the in- 
dustry, the government and the 
public. It means also that the gov- 
ernment enforcement must show 
understanding of the trade condi- 
tions. It must recognize its limited 
manpower, and it must make in- 
vestigations of the type that will 
encourage the enthusiastic support 
of the members of the trade, as 
well as the public. 

We've got a war to win, and 
none of us, including OPA’s en- 
forcement division, can afford to 
expend effort on any project that 
doesn’t help win that war. 


Expressway Fund Asked 


BALTIMORE, Md.—(UTPS) — Construc- 
tion of an east-west express highway 
through Baltimore has been approved by 
the city council. Gov. O’Conor has been 


asked to make $4,400,000 available as 
Maryland’s share of the cost. 





have the quality features 
for greater ‘sales-appeal” 


When you sell Heil hydraulic dump units, you can 


be assured of making new friends for yourself as 


well as for the equipment you sell. This Heil unit 


has the famous hoist that lifts loads up to 25 tons 


in 10 to 15 seconds, It has the heavy reinforced 


body that can take the punishment handed out to 


construction equipment. 


And it has many other 


Heil-engineered features that assure your customers 


of minimum time-out for costly maintenance and 


repairs, “Heil Quality” is backed by many years of 


experience in finer fabrication and efficient design. 


Contact your Heil distributor. Write for bulletins. 


Heil offers a complete line of light-, medium-, 


and heavy-duty dump units with arm-type, 


telescopic, or twin-cylinder hoists. 
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TRUCK SECTION 
1,371,000 Short ... 


AUTOMOTIVE NEWS, MARCH 19, 1945 


Truckers Get 50% Cut 
On Tires; Output Soars 


(Continued from Page 46) 


month in sizes 7:50 and under. The 
second quarter total is 431,400 over 
the first quarter total of 978,600; 
the larger sized truck and bus tires 
being available at the rate of 110,- 
200 a month during the first quar- 
ter and smaller sized tires at the 
rate of 216,000 a month. 


Col. Johnson warned truck and 
bus operators that the seasonal 
increase provides no basis for 
being optimistic about any im- 
provement or easement in the 
availability of heavy-duty tires 
compared with commercial motor 
vehicle needs. 


“The increase directly reflects the 
greater need for tires during warm 
weather,” Col. Johnson said. “With 
hot summer weather moving stead- 
ily northward from the Rio Grand 
Valley in early April to the Dakotas 
in June, various sections of the 
country will experience from one 
to three months of hot weather 
during the second quarter with re- 
sulting heavy wear and tear on 
truck and bus tires.” 


Col. Johnson pointed out that 
during summer months tire wear 
and tear is twice as great as it is 
in winter weather. “Moreover,” he 
said, “synthetic rubber tires do not 
give the mileage and service for- 
merly obtained from crude rubber 
tires. Estimates vary, but the gen- 
eral concensus is that synthetic 
heavy-duty tires at present give no 
more than 75 to 80 percent of the 
wear and mileage of natural rub- 
ber tires.” 


The number of tires received for 
the second quarter, Col. Johnson 
emphasized, is proportionately less 
in relation to requirements than 
the smaller amount received for 
the first quarter. The total received 
for the first quarter, 978,600, 
amounted to 57.5 percent of the 
first quarter requirement estimate 
of 1,722,000. 

“By comparing the relative per- 
centages received, 57.5 percent for 
the first quarter and 50.7 percent 
for the second quarter,” Col. John- 
son said, “it is apparent that the 
second quarter deficiency is rela- 
tively greater than the first quarter 
deficiency, although numerically 
more tires were allotted for the 
second quarter. 


“Furthermore we will enter 
the third quarter with a shortage 
of 1,371,000 truck and bus tires 
so far as meeting the tire needs 
of essential commercial motor ve- 
hicle operators is concerned. This 
figure is two and a half times as 
large as the present shortage of 
519,000 truck and bus tires, and 
does not include the tire needs 
for non-essential operations such 
as the delivery of beverages, re- 
tail items other than certain 


necessary items of fuel and food 
and circuses, carnivals and other 


SAFETY AFTER DARK 


ARROW SAFETY DEVICE CO. 
DEPT. W., MOUNT MOLLY, M. J. 





non-essential operators ineligible 
for new tires. 

“It is estimated that these pres- 
ently ineligible operators need some 
681,000 new tires, which amounts 
to an overall shortage for all com- 
mercial motor vehicle operators of 
2,052,000 tires. In other words, by 
midsummer an average of two out 
of five commercial motor vehicles 
will be in need of at least one new 
tire, thereby greatly increasing the 
need for tire care, recapping and 
retreading.” 

WPB also allocated to ODT suffi- 
cient truck and bus tires to equip 
new commercial motor vehicles to 
be constructed during the second 
quarter. The amount will total 
about 345,000 depending on the 
number of vehicles produced. The 
first quarter total for new vehicles 
amounts to about 325,000 truck and 
bus tires. 

The freeze, limiting production of 
civilian passenger-car tires to ap- 
proximately 5,000,000 during the 
first quarter of 1945 and which was 
also brought on by the shortage of 
carbon black and tire cord, was 
also continued indefinitely. 


Truckin’ 


(Continued from Page 51) 
Jack also knew Tom Frost, I pulled 
a get-together for Jack, Tom and 
Ty. Well Tom and I got a lot of 
past history while we waited for 
Ty and Graham to re-live Penn 
State days. 

But is my face red—a couple of 
issues ago I made a crack in my 
column about the truck manufac- 
turers not helping the over-road 
operators fight their state barrier 
battles like I think they should— 
and I—a trade paper man—plumb 
overlooked the fact that both Gen- 
eral Motors Truck and White Mo- 
tor have been running some “bang- 
up” ads directed at breaking those 
barriers down. I got called for it 
pronto—and I humbly apologize for 
being so dumb. Yezsir. 

o* * * 

7 RATHER take a licking than 

do these next couple of para- 
graphs, but I feel it beholden to 
comment upon the passing of one 
of the finest men in the automotive 
end of the newspaper business—my 
old friend—and friend of all who 
follow the exhaust pipes—Jim Sul- 
livan, dean of the nation’s automo- 
tive editors and for 43 years the 
automobile editor of the Boston 
Globe. 

Jim had been a newspaperman 
for 59 years. He would have been 
73 years old if he could have lived 
one day longer, but the Grand 
Architect saw fit to call Jim from 
his labors Tuesday morning, March 
5. Although he did sports and bi- 
cycles, was reporter, verse column- 
ist and desk editor long before the 
coming of the automobile, he for- 
sook all else but the squared ring 
when the gasoline buggies came 
along. Jim to my knowledge never 
missed a preview, or a New York 
automobile show and very few, if 
any, Indianapolis races. 

Part and parcel of the early 
“tours” and endurance contests, 
Jim had a lore of early Automobile 
Americana that was only possible 
by those who lived the industry in 
those early days. He also knew his 
prize fighting and never tired of 
telling stories about his good friend, 
John L. Sullivan, who wanted Jim 
to manage a trip to England for 
him but which never materialized. 
Jim was Irish — Boston Irish — of 
which there is nothing more Irish 
this side of the Emerald Isle. Jim 
received the most cherished award 
of his long and colorful life from 
the hands of our own publisher, 
George M. Slocum, when he was 
given a Distinguished Service Cita- 
tion last October by the Automo- 
tive Old Timers for his great and 
long service to the industry. 

Johnny Wetmore —Chris Sinsa- 
baugh—Jim Sullivan—the shades of 
the oldtime automobile editing are 
slowly lowering—gradually effacing 
the first-hand impressions of early 
automotive history as it was lived 
in the pioneer days when the foun- 





A LARGE ALLIED CONVOY, includin 


many GMC “six-by-six’’ military 


trucks, rolled into Kunming, China, recently to end a three-year land blockade 
of that a The convoy traveled the newly-completed Stilwell Road, shown 
abo 


on the map, 


ve. It is a combination of part of the old Burma Road and the 


new Ledo Road. Lower left: Bulldozer and these six-wheel-drive GMCs help 
Army engineers build the Ledo Road ae the swamps, jungles and moun- 


tains of 
India, this GMC is one o 


with machine gun turret to protect its valuable cargo, 


urma. Upper er Taking on a 


eavy load of ammunition at Ledo, 


many to make the first trip over one of the world’s 


s checked and ser- 


oe and toughest motor truck transport-routes. Lower right: A GMC, equip- 
pe 


viced at Myitkyina, Burma, before resuming its 1,000-mile haul. 


dation stones for this great indus- 
try were laid. 
* * * 


ICK HUDSON of Studebaker 

has brought out his ’45 editions 
of the farm truck and delivery 
truck handbooks which are just as 
complete as ever. ... Les Allman 
of Fruehauf offers copies of Prof. 
Worley’s Study of Highway Motor 
Carrier Regulations. ... Fred Elli- 
ott of Automobile Old Timers prom- 
ises a truck division when the war 
is over. . . International Police 
Chiefs have posters and booklets 
explaining the coming national 
brake-check for those who want to 
distribute them. 


Idaho Senate Kills 
Truck License Hike 


BOISE, Id.—The Idaho senate 
state affairs committee voted 
against reporting out a House-ap- 
proved bill to increase licenses on 
commercial trucks to aid in build- 
ing a postwar highway fund. 

Previously, the house had recom- 
mitted a bill to impose a ton-mile 
tax on trucks and buses. 





We wish to advise the first ad with 
the Automotive News fulfilled our 
wants and we were successful in 
obtaining a fender from a dealer in 
Huntington, Va., and we can recom- 
mend advertising in the Automotive 
News for it sure. did the job. We 
will suggest that our neighbor 
dealers use the want ad department 
of Automotive News to secure parts 
that they are unable to find in this 
locality and we will also use it in 
the future for any parts or acces- 
sories we are unable to_locate.”— 
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7. 
--Edgewise 
(Continued from Page 4) 

I want to go along with you, Tom, 
but I do not think it fair not to let 
me in on what it means. You 
have to be patient with dumb guys 
like me. 

You say, “Bretton Woods repre- 
sents... an effort by the PEOPLE 
of the world ...to have some 
control through agencies created 
by their governments of those 
financial interests which hitherto 
have operated beyond the pale of 
government.” 

It’s things like that that I don’t 
get. 

What “people of the world”? 
The Russians? What have they 
got to say about anything, let 
alone international finance? The 
British people, then? The Bank 
of England and the British Gov- 
ernment go together like ham and 
eggs. (See Disraeli on the Suez 
canal bonds.) 

If you mean folks like you and 
me, Tom, the people of England 
and Europe will have no more to 
say about this international bank- 
ing set-up than the Hottentots will 
about their milk supply. 

Old World international trade is 
subsidized by the governments un- 
der great cartels. (See British 
rubber, tin, etc.) 

What control have the people 
got, or what control can they get, 
by these few billion dollars? 

I wanna know. 





Dealer Licensing Bill 


Withdrawn in Texas 

AUSTIN, Tex—A bill to li- 
cense all Texas dealers, whole- 
salers and manufacturers of new 
or used motor vehicles, has been 
withdrawn by its sponsor in the 
Texas House. 


Pate Motor Co. (Oldsmobile), Eliza- 


bethtown, Ky. 





Dimensions: 1x8x7 feet; 


installations built to specification. 
wire. 


RENIE METAL PRODUCTS CORP. 
MANSFIELD, OHIO 


14 to 112 compartments. 
Strongly constructed. Shelves flush inside—nothing 
to catch. Bolt assembled. Shipped one piece or 
knocked down. Deliveries now one week to ten days 
on AA-5 Auto Maintenance Priority. Special bin 
Write at once or 











HARD KNOCKS... 
the tailgate gets more than its share! 





600-6 


St.Paul Tailgates stay out there on 
the job, closing securely and open- 
ing freely in spite of hard knocks 
and rough handling. 


Illustration shows St.Paul Series 


(Heavy Duty) Body Tailgate. 


The strength and mass of top hinges, 
chains and bottom hook are matched 
by the sturdy box-type vertical mem- 
bers, forming a strong rigid unit. 


Double-acting—hinged top and bot- 
tom. Spreader chains may be set for 
any opening desired. There’s a St. 
Paul Hoist and Body for every earth- 
moving job! 


For further information please write: 


MINNEAPOLIS 14, MINNESOTA 


© *Fere HYDRAULIC HOIST COMPANY 


2207 UNIVERSITY AVENUE S. E. 


alarm eR A NN A tIA SERIIIE  SNLEEETEIIEE ERB ILE LE ALLELE STE, 








eee 
a es 


i 
: 


ii aan. cane cena aeeaniremeaecaneammr eee I: a 


58 


AUTOMOTIVE NEWS, MARCH 19, 1945 





Occupational Codes Given... 
Further Mechanic Loss 


Threatens Rationing 


(Continued from Page 46) 


shop operators also face the six- 
week brake check period whicl) 
will start nationally on Apr. 15 
which will also throw a greater bur- 
den on the present shop staffs. 
One of the carriers’ problems is 
seen to be greatly aggravated by 
the fact that truck service is 





usually performed on an hour rate 
basis, while passenger car work i: 
usually on a flat rate. On the hou 
rate of hiring and charging for 
truck repair work, the shop and the 
earnings of the men are frozen by 
existing labor rate regulations. 


RUBBER AND SYNTHETIC RUBBER 
Molded (hard or soft) and Extruded Parts 


RUBBER-TO-METAL 


ADHESION PARTS 


Detroit Office 


C. J. EDWARDS * VICE PRESIDENT 
2210 FISHER BLDG. 
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EXICO CITY 


and Monterrey 





American Airlines provides swift, daily service 
for Passengers, Air Mail and Air Express to 
these important Mexican cities with connec- 


tions beyond to Central and South America. 
Call the nearest American Airlines Office 


AMERICAN AIRLINES % 


ROUTE OF THE FLAGSHIPS 


% Keystone Powder Metallurgy made parts are 








crease 


formance. 


Precision molded metal parts, produced by 
Keystone Powder Metallurgy, make possible 
new and improved products. In many appli- 


being extensively used in all types of Autcomo- 
tive a gore and in many cases have de- 

initial costs, increased production, 
lowered operating costs and improved per- 














cations they will eliminate tedious hours of c Bearin,  °!#tor 
machining, drilling, milling, slotting and utch Pilot Beo,; 
grinding while maintaining closer toler- ~_7 nn 
ances than machine made parts. In addi- €e dee = 


tion, parts made by this time-tested 
Keystone process feature economy of 


facrication, alloys not possible by other Steering Sect 

methods, elimination of secondary Trainin oe 
eqenton and set-up and many other nd a Bushing, 
advantages. Write for details. “9Y Others 


Powder Metal Parts Division 


KEYSTONE CARBON COMPANY. 


Manufacturers of Precision Molded Products 
1935 STATE ST., SAINT MARYS. PENNA. 


difficulty in getting the number 
and quality of mechanics needed. 
In passenger car repair, however, 
by properly systemizing the work 
and inaugurating shortcuts in the 
various procedures, many shop 
operators have made it possible for 
their men to substantially increase 
their take-home earnings. 


Present Selective Service plans 
call for taking a definite percentage 
of all men now in classes 2-A and 
2-B, regardless of the essentiality 
of their work, between the ages of 
18 and 29 inclusive. The fact that 
these men may now be deferred 
will not stop the local boards from 
reclassifying them. 

Under present regulations, all 
men in this age group must be 
listed with ODT in the order of 
their importance to the shop. The 
list must be made out in quadrupli- 
cate and must contain the name of 
every man now employed under the 
age of 30, unless he is already 
classified as 4F, 2A(F), 2A(L), 
2B(F) or 2B(L). These men must 
be listed to show the men in the 
order of their importance to the 
firm—the man whose loss would be 
felt most at the top of the list— 
unless it is known that he has 
some physical defect that would 
prevent him from being inducted 
in the armed forces. In that case, 
the employer can take his chances 
by placing such a man low in the 
list, since he will not be charged 
against the employer’s quota if he 
is turned down by the military 
medical officers. 

It is extremely important that 
the listing of workers be made 
out immediately and that it be 
made out on the form specified 
by Selective Service. It is also 
especially important that the em- 
ployer place every man in his 
employ on the list in the place 
shown under the heading of Total 
Employment as of Jan. 1, and 
that the draft status of each man 
as of Jan. 1, 1945, be given. 

It is also exceedingly important 
that the 42-A Special forms be 
filled out properly and completely 
and that the USES’ occupational 
code number of the employe’s job 
be given in the space allotted for it. 
If this code number is not among 
the general occupations listed be- 
low, call your nearest USES office 
for the code number of the job that 
is being filled by the mechanic or 
employe under consideration. 

USES’ occupational codes for the 
principal workmen in dealers’ shops 
and working for over-road truck 
operators that are eligible for de- 
ferment under the new WMC and 
Selective Service interpretation of 
critical and essential. Here are the 
USES code numbers: 

Automobile Mechanic—No. 5-81.010 
(Sometimes referred to as: Auto- 
mobile Repairman; Automobile- 
Service Mechanic; Garage Man; 
Garage Mechanic; Garage Repair- 
man). 

Foreman — (Auto Services) 
5-97.10. 

Automobile-Repair Serviceman— 
No. 5-81.910 (Sometimes referred to 
as: Automobile Inspector; Garage- 
Service Floorman; Mechanic, Trou- 
ble-shooting). 

Truck Mechanic—No. 5-81.030. 
Bus Mechanic—No. 5-81.035 
(Sometimes referred to as: Repair 
Mechanic, Bus; Shop Mechanic). 
Tractor Mechanic —WNo. 5-81.040 
(Sometimes referred to as: Tractor 
Repairman; Tractor Serviceman). 
Bus Driver—No. 5-36.010 (Some- 
times referred to as: Bus Operator; 
Chauffeur, Motorbus; Coach Oper- 
ator). 

Trailer-Truck Driver—No. 7- 
36.240. 

Truck Driver, Heavy—No. 7-36.250. 
Tire Builder—(Automotive Serv- 
ices)—-No. 7-89.421 (Sometimes re- 
ferred to as: Retreader; Tire Re- 
builder). 

The necessity for prompt action 
in getting this listing into ODT is 
due to the fact that Selective Serv- 
ice may start inducting these men 
early in April and, since the forms 
must go to the designated ODT of- 
fice, be processed, sent on to the 
state ODT office, be again pro- 
cessed and then to the state Selec- 
tive Service office before they get 
back to the local boards consider- 
able time must elapse regardless of 
the speed with which they are pro- 
cessed in each office. 

In ‘addition to the listing, 42-A 
Special forms must be made out in 


— No. 


| two complete sets for each man in| 


2-A or 2-B—two originals with two 
carbon copies of each—six forms 
altogether—and these must be at- 








tached to the quadruplicate listing 
when it is filed with ODT. 


The only case under which a re- 
pair shop or qualified truck oper- 
ator should file with any other 
agency than ODT, is when the firm 
is engaged wholly or in most part 
in direct war work. 


In setting forth additional in- 
formation regarding the duties 
and qualifications of each man— 
and employers are urged to make 
these as complete as possible— 
the data must be written on ONE 
SIDE ONLY of a separate piece 
of paper or letterhead and at- 
tached to the 42-A Special. 

For men in the 30-to-33 age 
bracket who are also critical now, 
the deferments should be handled 
the same as the younger men were 
handled before this new regulation 
went into effect. Form 42-A‘regu- 
lars should be made out the min- 
ute the man is reclassified, or two 
weeks before his present deferment 
runs out, and processed through 
the Maintenance Advisory commit- 
tee of the nearest ODT office, as 
well as notifying the man’s local 
board that a deferment is being 
asked and that the ODT commit- 
tee is being asked to pass on the 
essentiality of the man. 

For men 34 years old and older, 
Form 42-B should be filled out and 
handled the same as for the 30-to- 
33 age group. 

It is felt in many quarters that 
the automotive transportation in- 
dustry, both trucking and mainte- 
nance, is being made the “whip- 
ping boy” on the present Selective 
Service draft since it is understood 
that the same percentage of 2-A 
and 2-B men will be taken from 
each employer to make up the local 
board quotas. 

Automotive transportation has 
already furnished more than its 
share of its best men, authorities 
in the industry point out, not only 
in those that have been taken for 
military service through the me- 
dium of prior draft but including 
those top mechanics who were vol- 
untarily given up—recruited by the 
industry itself—in the early days of 
the war to fill the crucial needs of 
the armed forces for maintenance 
men before the armed services 
could train their own mechanics. 

Thus when no consideration is 
given by not allowing a lesser per- 
centage to an industry that is now 
over 40 percent short of the men 
it had before Pearl Harbor and is 

taking care of a much increased 
maintenance load while manufac- 
turing and other industries that 
have not lost anywhere near this 
high percentage of men are given 
the same percentage “take,” the 
transportation industry feels that it 
is not being given the consideration 
it merits nor that the overall trans- 
portation picture of the nation war- 
rants. 

Among over-road truckers the 


TRUCK SECTION 


Standard Rules 
For School Buses 
Near in Md. 


BALTIMORE.—(UTPS) — Stand- 
ard rules and regulations in the 
counties for buses chartered and 
owned by private individuals have 
been sent to county superintend- 
ents of schools for a last review, 
according to Dr. Thomas G. Pullen 
jr., state superintendent of schools. 

As soon as the county superin- 
tendents approve the measures 
which cover chassis and body speci- 
fications, inspections of buses and 
qualification of bus drivers, they 
will be adopted as bylaws of the 
State Board of Education, and will 
have law enforcement. 

Pullen said the new regulations 
have been worked out with the 
help of nationally known trans- 
portation experts and have been 
approved by the State Board of 
Education and representatives of 
the office of the Commissioner of 
Motor Vehicles, the state police, the 
Traffic Safety Commission and the 
permanent County Superintendents’ 
Transportation Committee. 

The specifications cover every 
part of the mechanical equipment 
of the school buses. 


situation is now so acute that 
many lines are forced to place 
embargoes on interline freight, 
on less than truck load freight 
and on many types of freight. 
Many operators are being forced 
to lay up or sell equipment that 
is sorely needed to move vital 
freight. 

This puts an extra burden on 
other lines and on the rail and 
other forms of transportation and 
will surely force an earlier break- 
down of those systems. 

From a maintenance angle, every 
truck that stands idle for want of 
repairs might as well be consid- 
ered as a mortality; it is not able 
to handle its part of transportation. 
Every car—especially a war work- 
er’s car or “share the ride” vehicle 
that is laid up for repairs, throws 
an additional passenger burden of 
from two to four extra passengers 
on the public conveyance systems 
that are already over-burdened. 

Thus it is the patriotic duty of 
every dealer who runs a mainte- 
nance shop to make every effort he 
possibly can to save every experi- 
enced mechanic possible in this 
crisis—and he can count upon his 
ODT office to help him do it, for 
they understand the gravity of the 
situation. The dealer can blame his 
own laxity and indifference to a 
national emergency if any of his 
mechanics are taken in the im- 
pending draft without the defer- 
ment of those men getting every 
consideration by both ODT and Se- 


lective Service. 


SHERRILL 


AWATION TYPE Mlagnilic DIRECTOR" 


AUTO COMPASS 





HELPS SAVE TIRES. GAS and TIME! 


Use a Sherrill Aviation-type Auto 
Compass on your car. Don’t get 
lost. It’s simple to install on dash 
or windshield. Accurate. Durable. 
Easy to compensate. No special 
tools required for installation or 
compensation. Modeled from fa- 
mous battle-tested Sherrill Direc- 


tion-finding instruments now 
standard of U. S. Armed Forces. 
Modern stream-lined plastic con- 
struction. Material and workman- 
ship guaranteed. A Sherrill Auto 
Compass will give years of pre- 
cision service. See your dealer now. 
The supply is limited. 


Stores and Service Stations. 


Sold at Hardware, Drug, Dept., Chain 
Only 5200 
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AUTOMOTIVE NEWS, MARCH 19, 





SERVICE MANAGER for large OLDSMO- 
BILE Dealership, established 20 years in 
the suburbs of the metropolitan area of 
Mew York. Capable of taking full 
charge, must have pleasing character, 
aggressive and experienced. Excellent 
opportunity for now and post war. Reply 
Box 876, c/o Automotive News, Detroit 
26. giving experience. qualifications, etc. 
Salary plus bonus. Replies will be kept 
in strict confidence. 
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forwarded, unopened, the same day received. Display Ads: $7 per inch, per insertion 
smcunssuiansnsennmnsinadeaaihsennaamnacntriiininanatesercninesitasastensinidislonsinaiiine 

BOOKKEEPER familiar with General Mo- WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, 
tors System. Pull charge in one of the 
fastest growing towns in U. 8. Climate 
{deal. good schools, churehes. bathing 
beaches. fine opportunity for right man. 
King Oldsmobile Co., Ft. Lauderdale, Fis. 


EXPERIENCED GENERAL MOTORS 
PARTSMAN to take full charge Parte 
Dept. in one of the fastest growing 
dealerships in one of the coming towns 
of the U. 8S. You and your family will 
enjoy living in this land of sunshine by 
the sea. A real opportunity for an am- 
bitious man. King Oldsmobile Co., Ft. 
Lauderdale, Fila. 


SD 
PARTS DEPARTMENT MANAGER. Pres- 
ent parts sales volume $75,000. Excellent 
possibilities for substantial increase under 
good managementship. Permanent post- 
war position for aggressive and ambitious 
manager. Write, giving qualifications, 
references and salary to start. Hammond 
Jones Chevrolet Company, Lakeland, Fila. 


ET a -O 
EXPERIENCED SERVICE MANAGER for 
large dealer in city of 500,000. Must have 
outstanding record and best qualifica- 








USED CARS FOR SALE 


100 CARS AVAILABLE at as is Hartford 
Ceiling Prices. These cars are in aver- 
age condition, good assortment of mod- 
els and types. Immediate freight ship- 
ment can be made. Ask for L. Snow, 
Capitol Motors, Inc., 368 Main &8t., 
Hartford, Conn. Phone 7-8144. 


AUCTION 
“"RUeTION COMPANY 


Every Tuesday — Rain or Shine 


Used Cars and Trucks On Hand 
At All Times 


1942 BUICK 71 ROADMASTER SEDAN, 
17,000 miles. Body burned, will require 
complete interior. Chassis including mo- 
tor in perfect condition. $1,100. Bennett- 
Yorick Buick, Inc., 10318 Lorain Ave., 
Cleveland, Ohio. 





WHOLESALE I8 OUR BUSINESS. Auction 
sales 1:30 PM BEWT every first and third 
Thursday. Can arrange truck shipment 
in a of i. up Smee 7 gh 
ons. Attractive salary and bonus. Write| Put you on the mailing » We buy 

Box 892, c/o Automotive News, Detroit | complete stocks anywhere in the mid- 

26 wost. We sell at as-is prices anytime. 
: Capitol City Pontiac OCo., 235 S. Grand 

Ave., Lansing, Michigan. 


WE BUY WE SWAP WE SELL | 
COME BUY COME SELL | 


Phones 127-128-501 
2112-14-16 Sycamore St. 
Cairo, Mil. 





—_—_——_——— 


WANTED—ACTIVE, AGGRESSIVE MAN- 
AGER to take charge of medium size 
dealership (300 cars). Must be familiar 
with all phases of the business. Should 
be able to make small investment to 
show good faith. Pacific Northwest. Give 
complete list of experience, qualifica- 
tions and age in first letter. Box 894, c/o 
Automotive News, Detroit 26. 











LARGE ASSORTMENT, all makes, all 
models, 35 to 42. Good shipping facilities. 
Gash-S8tull Co., Chester, Pa. Phone Ches- 
ter 7812, Mr. Becker. 





WHOLESALING 1939 to 1942 CARS. Sam 
Greenfield, Auto Merchandiser in Cleve- 
land, Ohio, for over 25 years. 6700 Euclid 
Ave., Henderson 0232. 


TRUCKS WANTED 
POSITION WANTED 


— 


ACCOUNTANT - OFFICE MANAGER-—Ex- 


W ANTED—1939-40-41-42 Ford truck cabs. 
Write or wire W. W. Wallwork, 319 
Fifth St. N., Fargo, North Dakota. 


NEW FORD TRUCKS Wanted Immediate- 
ly. George H. Welsh Motors, Inc., 420 
Ward Parkway, Kansas City 2, Missouri. 





WIDE VARIETY PASSENGER CARS, 1934- 
ecutive ability, 15 years experience with 1942. Below ceiling. Wholesale only. Send 
General Motors system, forecasts, oper- for list. Consolidated Bus & Equipment 
ating controls, income tax returns, and Company, 420 Lexington Ave., New York, 
credits. Want connection in South West N. Y. 


Southern Cailfornia. Box 893, | —@—@-——AA 
wT hams News, Detroit 26. INDIANA’S BUSIEST WHOLESALERS 





ees | Ofer 275 late model, used cars, practi- PARTS WANTED 
FACTORY ZONE PARTS & SERVICE Gully every waelon com mech. “Visit Ged | icici es 
SUPERVISOR, past eight years with Pa- profit by Downtown Nash Sales, Inc., ONE OR MORE grille assemblies for 1942 


‘‘Another Bogda Store’’ 1018 North Mer- 
idian Street, Indianapolis, Indiana. Phone 
Riley 5596. 


cific coast zone. 43 years old. Capable of 
managing large service and parts opera- 
tion. Will consider position any section 
of country. Box 891, c/o Automotive 
News, Detroit 26. 


TRUCKS FOR SALE 


sececeeeseesnsi ites Aa 

1941 DODGE ARMY COMMAND and 
Weapon Carriers, 4-wheel drive. Frank- 
lin-Weber Motors, 6115 North Clark St., 
Chicago, Ill. SHEldrake 0431. 


International K6-K7. 
Plymouth, Petersburg, Illinois. 


BODY WANTED for 1941 Cadillac 6-- 
Sedanette or 4 dr. preferable. Write or 
wire Milton Wilson, 2044 Arthur Ave., 
Chicago, Illinois. 


Boeker-Dodge & 











CARS AT WHOLESALE 
100 CAR STOCK 
GOOD LOADING 


WANTED TOP OR BODY with good upper 
for 1941 Ford Coupe. Wire or write. 
Capt. Olson, Vigo Plant, Terre Haute, 
Indiana. 

PARTS FOR SALE 


FOR SALE: 1938 Buick 46 Series body in 











cALERSHIP WANTED 
-—-— = jpeee FACILITIES —, rs =". —_ —— 
as. H. Jenkins ‘o., Aulander, Nor 
OHIO’S LARGEST Carolina. 
WH AT 1941 CHEVROLET CENTER GRILLE 
a highly. polish —™ oy ans ee 
ed, loo e chrome, re- 
; WANT TO BUY A AUTOMOBILE ales eae, guaranteed perfect fit, 
wholesale only, immediate delivery— 
l M DEALERS — ae = orders ———_ a 
an 12. own Bumper an rille Co., 
Genera otors M fl M t rs 5020 Euclid Ave., Cleveland 3, Ohio. 
: i a ower Oto 9 | USED AUTOMOBILE and TRUCK PARTS. 
Dealership! 7 Southland Iron and Metal Co., P. O. Box 
| Ine. 868, Norfolk 1, Va. 
| Se 
, | FOR SALE—New 1942 Chevrolet ts (re- 
Have $40,000 un Cash 328 W Market St moved from come vahidesk, Deets, ‘Seunk 
for Quick Action : 5 Lids, Upholstery, etc. for town Sedans, 
AKRON, OHIO half-ton panels 50% to 80% off list. 


Write for complete list and prices. 
CURRY CHEVROLET, 3300 Broadway, 
New York City. 


Write, sending all details as to lo- 
cation, trade area, other dealers in 
town, your ’41 new car sales and 
past 3 years’ volume in service and | 
used car transactions. Prefer mid- 
dle- west or west coast location. 
Address Box 896, c/o Automotive 
News, Detroit 26, Michigan. 











400—CHEVROLET RUNNING BOARD 
MOULDINGS. Fits from 1934 thru 1939, 
left and right side, §.54 each. F.O.B. 
Worcester, Mass. Veino Chevrolet, 731 
Main St. 


NEW CARS WANTED 


NEW 1942 BUICK SPECIAL or super club 
coupe or sedan or ‘42 Lincoln Zephyr. 
George H. Welsh Mtr. Inc., 420 Ward 
Parkway, Kansas City 2, Missouri. 


NEW CARS FOR SALE 


CHEVROLET RUNNING BOARD MOULD- 
INGS. 1941 — $1.10 each. 1942 — $1.35 
each. Universal fits left or right. Chrome 





NEW 1942 WILLYS (Americar) FOR| Painted, 20 gauge steel. Thomas D. 
tee =a ee A oe ae a oe aia SALE. 4-Door Deluxe Sedan. Retail ceil- + a 407 Hubbell Ave., Syracuse 4, 





ing. Carl B. Woodford, Weston, W. Va. 





USED CARS WANTED 





USED CAR PRICE REGULATION 
FORMS 


These forms, which include the latest amendments, are available for 

quick delivery from three convenient locations. 

Price Tags for Passenger Cars—Form 610-11: 100, $1.25; 200, $2.00; 500, 
$4.75; 1,000, $7.75. 

Price Tags for Commercial Vehicles- -Form 609: 50, 75c; 100, $1.25; 200, 
$2.00. 

Dealer’s Warranty for Passenger Cars—Form 612: 100, 85c; 200, $1.50; 
500, $3.50; 1,000, $6.00. 

Dealer’s Warranty for Commercial Vehicles—Form 612CV: 50, 55c; 100, 
$1.00; 200, $1.75. 

Certificate of Transfer for Passenger Cars—Form 613: 100, $1.25; 200, 
$2.00; 500, $4.50; 1000, $8.00. 

Certificate of Transfer for Commercial Vehicles—Form 614: 50, 75c; 100, 
$1.25; 200, $2.00; 500, $4.50. 

Surrender of Gas Coupons—Form 615: 100, $1.25; 200, $2.00; 500, $4.50, 


1,000, $8.00. 
For Quink Delivery Send Check With Order to Nearest Norick House. 


NORICK BROTHERS 


Standard Accounting Systems and Forms for Automotive Dealers 


8125 So. Avalon Ave., P. 0. Box 1126, P. O. Box 409, 
Chicago 19, TIL Oklahoma City 1, Okla. San Francisco 1, Calif. 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


WANT 1939 to 1942 CARS, regardless of 
condition. Sam Greenfield, 6700 Euclid 
Ave., Cleveland, Ohio. Henderson 0232. 


FIRE JOBS WANTED. '41 and ’42 only. 
Write or wire complete description of car 
and fire damage. Worth Motors, Inc., 19 
Grand Ave., Englewood, N. J. Att. Mr. 
W. W. Stillman. 


WE WILL BUY any number of good used 
cars. Will pay full Region-A base price 
on all late models. Send us your inven- 
tory list. McCulloch Pontiac, 8004 Lorain 
Avenue, Cleveland, Ohio. 


BUSES FOR SALE 


GOVERNMENT SURPLUS—150 brand new 
Wayne all steel bus bodies, list $1,335, 
our price, car-load lots of six, $325. Also 
wide variety buses at wholesale. Wire 
Consolidated Bus & Equipment Co., 420 
Lexington Avenue, New York City. MU 
3-9297. 


WE SELL, BUY and TRADE Buses of 
every description. Always a stock on 
hand. Call, write, wire. Queen City 
Chevrolet Co., Middle West Bus Head- 
quarters, 312 E. 6th St., 
Cincinnati 2, Ohio. 


eT 





CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California Low Rates: 
63 Pelee ele) ee ae Cl Le ae ele eee ee et ee he initials and groups of 


numbers as one word. Ads may be signed with your full name and address at regular rates, but if signed ‘Box No a) 


















Parkway 4880, 












1945 59 





DEALERSHIP WANTED 


renee ees 

DEALER—16 years experience, age 37, de- 
sires Chevrolet franchise somewhere in 
New Mexico, Arizona, Colorado or im- 
mediate vicinity. From 100 to 400 car 
contract would be OK; in case of large 
deal would consider buying half inter- 
est, devoting time to managing in full 
now and later or taking charge of Sales 
Department in Post-war era. Cash avail- 
able for purchase and past experience 
with Chevrolet would insure approval of 
factory. Health of family necessitates 
above location. All replies treated strictly 
confidential. Address Box 883. c/o Auto- 
motive News, Detroit 26. 


’ an aineannie 
WANTED TO BUY. Passenger car agency 
anywhere in U. 8S. Please give full in- 
formation. Confidential. Box 889, c/o 
Automotive News, Detroit 26. 


DEALERSHIP FOR SALE 


——— 

FORD DEALERSHIP in town of 10,000, 
county seat. Parts, signs, and equipment 
included, now working 8 people. Box 890, 
c/o Automotive News, Detroit 26. 


address and extra service as replies are 


DETROIT 20, MICH 





















Ford Dealer 


Will purchase any amount 
1944 new Ford trucks, less 
5%. Inquiries from Dealers 
within radius of 300 miles 
from New York solicited. 




























FOR SALE 


30-YEAR ESTABLISHED DEALERSHIP 
2-floor, cement block building, cement 
floors, automatic gas heat. Garage fully 
equipped and ready to operate in centrally 
located city of 10,000 Population. Tliness 
only reason for selling. Contact 


Nichols Motor Company 
Mercer County 
GREENSVILLE, PA. 




















Lasky Motor Car 
Corporation 





























































BUSINESS FOR SALE 


nes 

AUTO WRECKING YARD with Used Car 
lot adjoining. Established 20 years. Ce- 
ment block garage building, 60’ by 40’, 
fully equipped with tools, with gas sta- 
tion in front on main street and main 
state highway 224. Two acres of fenced 
land behind garage and a fully modern 
6-room home adjoining garage. 149 feet 
frontage. Doing a fine business and can 
give good reason for selling. Write Sam 
Liber, Tiffin, Ohio (pop. 18,000). 


EQUIPMENT FOR SALE 


<ssnsnyssueessisssbeesenisonsnenstestsssssessesssstehiestnsussnesusaseesesaoesens 

2—NEW HAND HOIST STEEL DUMP 
BODIES with tail gates, prewar, will fit 
into % and % ton pickups. §75 each for 
the pair. F.O.B. Worcester, Mass. Veino 
Chevrolet, 731 Main St. 








90 Montrose Avenue 
Brooklyn 6, N. Y. 









WANTED TO BUY 
All Makes and Models of New 
Trucks, 

Also New Bus Chassis. 


BEN FISHEL AUTO COMPANY, 
2114 Sycamore Street, Cairo, Mlinois 


USED BENDIX - COWDREY four-wheel 
brake testing machine. Price one hundred 
fifty dollars. Used very little. Harry D. 
Doerr, Vineland, New Jersey. 





EQUIPMENT FOR SALE FOR SALE—Kent Moore front end align- 


ment machine. Must sell for heavier 
rack. Philadelphia Motor Car Co., 1155 
8. Broad St., Philadelphia 47, Pa. Fulton 
4400. 





BENDIX-FERAGEN Frame Straightening 
Machine. Heavy duty type with all equip- 
ment and accessories. Will handle 
trucks. Korte Studebaker, 324 W. Adams, 
Phoenix, Arizona. 





HARLEY-DAVIDSON, heavy duty three- 
wheel delivery motor cycle, towing at- 
tachments for delivering cars. Summer- 
field Chevrolet Company, 2712 No. Sagi- 
naw S8t., Flint, Michigan. 





FOR SALE—l1 Used Bendix Cowdrey 4 
wheel brake tester, Ramp back off type, 
6 inch single faced dials, % H.P. Motors 
Model No. 112000, with 2 front Robinson 
Air Jacks. LAWDER BROS., INC., 6900 
Vincennes Ave., Chicago 21, Ill. 





THE FOLLOWING TOOLS AND MACHIN- 
ery will be sold to the highest bidder, all 
in good working condition. We bought out 
a Parts Jobber and the following are 
duplicates of what we already have. 
Make your first offer your highest. Every 
piece guaranteed. 

1 Monmouth Clutch Rebuilder and 
Aligner. 
1 Kwik Way Valve Refacer. 





STATION WAGONS WANTED 





WANTED STATION WAGON. Information 
desired on any year or make. Write giv- 
ing details, Purchasing Dept., Westing- 
house Electric Company, Sharon, Pa. 








BUSES WANTED 1 ee Way Valve Insert Installing Ma- 
} 1 Piston Expander—Watervliet. 
WANTED—BUS CHASSIS, current models, 1 Essen Valve Spring Tester. 
Fords, Chevrolets, Internationals, any 1 Burner Plate—for installing rings on 
wheelbase, OPA ceiling prices. Wire col- fly wheels. 
lect, American Body & Trailer Company, 1 Nepco Piston Vise. 
1500 Exchange Avenue, Oklahoma City,} 1 Set of Depth Gauges for Setting up 
Oklahoma. Hypoid Rear End. 
1 Kwik Way Boring Bar. 
1 Beard Hydraulic Brake Cylinder Hone. 
WILL PAY RETAIL PRICE for new Ford 1 Hall Piston Pin Hone. 
School Bus Chassis, 194-in. wheel base. 1 Black & Decker Stone Dresser. 
Wire or write Kinsel Motor Company, 1 Brake Riveting Machine with Attach- 


Ford Dealer, Beaumont, Texas. ment for Counter Sinking Rivets and 


Brake Lining Trimming Guide. 
Reply Box 895, c/o Automotive 
Detroit 26. 





MISCELLANEOUS a 











CRANKSHAFT Grinding & Metallizing. 
JOHN P. HUGHES MOTOR CO., INC., 
801 Commerce 8t., Lynchburg, Virginia. 








EQUIPMENT WANTED 


WANTED HEYER FORD LAB SET with 
stroloscope, and complete recalibration 
of the distributor testing, in good con- 
dition. Wire or Write A. L. Englander 
Motors, 15215 Kinsman Rd., Cleveland 
20, Ohio. 


TRUCK EQUIPMENT FOR SALE 


MODEL WA118 White truck cab, 1944 
model, Hercules YXC 4% inch motor, 
Graco motor vitalizer, two Baldor quick 
chargers. Above material slightly used. 
Verkler-Peyer Co., S. Jefferson Ave., 
Peoria 6, Ill. 





Dealer’s price 10 cents per 
foot. NOTTINGHAM AUTO PARTS CO., 
1606 West 25th St., Cleveland 13, Ohio. 


HAVE YOU DISCOVERED the advertising 
value of an antique automobile? Send for 
list. W. ®. Slack, 11 Hickory Drive, 
Stamford, Connecticut. 














WANTED: ANY AMOUNT up to 10,000 
yards fibre seat cover material—widths | 
36 to 64 inches. San Antonio Buick Com- 

pany, 501 Proadway, San Antonio, Texas. 


Removed from New Trucks 


1944 Chevrolet 142-ton Rear Axle Assemblies, complete— 
ready to install (also used on 1941-42) 
1942 Ford 1%2-ton Rear Axle Assemblies—less Hubs and Drums 
(also used on 1940-41) 
1942 Ford 144-ton C.O.E. Front Axle Assemblies, complete— 
ready to install (also used on 1940-41) . 
Part No. 
21W-5310—1942 Ford 142-ton C.O.E. Front Springs 
01T-5560-C—1939-42 Ford 142-tom Rear Springs 
01T -5588-B—1940-44 Ford 144-ton Helper Springs 
1938-42 Ford 142-ton Front Axles 
21T-17757-A—1938-44 Ford 142-ton Front Bumper Bars only 
(olive drab and black finish).... 


PRICES—F.0.B. NEW YORK 
Also a large steck of other parts too numereus te list. 
It would be to your advantage to pay us a visit when next in this vicinity. 


MORRIS MOTOR PRODUCTS CO. 
305 West 67th Street - New York City 23, N. Y. 
ESTABLISHED 1918 


$130.00 ea. 
73.00 ea. 
65.00 ea. 


1.85 ea. 


10.00 ea. 
1.75 ea. 








The Features 


are Kamiliar 










Piymourws. of course. do without them. Observers want them in 


4 their next cars, too. 
Millions of Americans know Plymouth as the . 


low-priced car with the fine-car features. It all adds up to repeat business . . . new 
hii Senhianes ~ saad Pipenenth Acclee euveles muaieons . .. record business . . . for dealers 
2 selling Plymouths after the war. 

— are responsible for Plymouth’s great war- 


time performance. Owners wouldn’t want to PLYMOUTH Division of CHRYSLER CORPORATION 


CHRYSLER CORPORATIONS Wa. 1 Cur 





